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Earrings Showing Work of Tibetan Goldsmiths of the XVIIth and XVIIIth Centuries, 
Now in the Metropolitan Museum of Art. 
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“T’ve made a lasting friend 
of that customer”’ 














That is the way leading jewelers feel about selling Fahys 
(known for 61 years) watch cases. You can depend upon 
Fahvs watch cases. ‘Their unvarying high quality has 
been making lasting friends for over half a century. 
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——— 
MONTAUK and BRISTOL CASES 


Get latest price list from your jobber 





JOSEPH FAHYS & CO. 


Established 1857 
BOSTON NEW YORK CHICAGO 


It is reliable if it bears this Name Wt h h) 
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A Tribute to the Diamond Cutter and a Few Words 
Upon His Work. 








Written expressly for The Jewelers’ Circular by Prof. Frank B. Wade. 














, «8, 





ol HAT do you think of that?” said 
a diamond merchant to me re- 
cently, as he opened a letter containing a 
bill from his diamond cutter, “if he hasn't 
gone up to $7 a carat for recutting dia- 
monds!” As I have long held that the won- 
derfully skilled and patient labor of the 
diamond cutter is little appreciated and but 
poorly rewarded, I tried to mollify the irate 
merchant by suggesting some of the salient 
features of the service rendered by the 
diamond cutter, and in the present article 
I hope to set forth the more noteworthy 
of these in order that a larger audience 
may perhaps come to appreciate more fully 
a remarkable type of artisan. 

In the first place, your diamond cutter 
is a remarkably honest individual. “He has 
to be,” you say? Yes and no. Few even 
of those who deal in diamonds are capable 
of checking up closely on the quality and 
weight of recut stones, and if the cutter 
were not strictly honest he might take ad- 
vantage of his customers. 

After a long experience, during which I 
have had many diamonds recut and have 
learned to predict the probable weight of 
the returning stone to a very few hun- 
credths, I have yet to encounter any case 
that suggested, even remotely, any attempt 
at substitution of another stone for the one 
I sent the cutter. 

Stones whose aggregate value is very 
great pass through the hands of every cut- 
ter every year without loss to the owners, 
indicating great care as well as impeccable 
honesty on the part of the cutter. 

In addition to his high standard of hon- 
esty the diamond cutter is exceedingly con- 
scientious about saving for his customer 
every hundredth of a carat that can possibly 
be left in the finished brilliant and yet he 
must constantly bear in mind that beyond 
@ certain point, every hundredth that he 
leaves is a detriment and a harm both to 
the appearance and the value of the stone. 
It is in the careful determining of just how 
far to go with the removal of material in 
order to obtain the “best salable” product 
that the skill of the cutter shows itself. 
The nice balancing of judgment that is re- 
quired in this regard is oftentimes but lit- 
tle understood or appreciated by the owner 
of the stone. To add to the cutter’s diffi- 
culty in this respect, we have the differences 
in regard to judgment of “make” that exist 
among different jewelers and dealers. Some 
are exceedingly critical of “make,” others 


unsophisticated or careless. Hence the 
cutter must know his man as well as his 
material and must remove more weight for 
the critical dealer and less for the careless 
one or else expect dissatisfaction for not 
removing more weight in the one case or 
for removing too much in the other. 

To come now to the more routine part 
of his trade let us consider first the respon- 
sibility that rests upon the man or men who 
in the diamond cutting establishment first 
go over the rough goods and outline the 
method of treatment to be given each stone. 
While many of the stones present few 
problems, being “close goods,” that is well 
shaped for immediate cutting or perhaps 
for sawing and then cutting, other stones 
require much study and thought to bring 
out the most there is in them. 

For example, a stone may have within it, 
but invisible when in the rough, one or 
more minute carbons or other defects. By 
“opening it up,” that is, by polishing a few 
well selected bits of its surface, it is pos- 
sible to see and accurately to locate these 
defects. Then it must be determined 
whether their character and position is such 
as to make it advisable to leave them in 
the finished stone or whether it would be 
better to cleave or saw the stone so as to 
eliminate them. The latter course will usu- 
ally entail an extra loss of weight and this 
must be calculated and the market value 
of the smaller but more perfect stone or 
stones set over against that of the larger 
but imperfect brilliant that might result 
if the stone were cut as a whole. * 

Again think of the responsibility of the 
man who determines in the case of the 
rough stone which has been set aside for 
cleaving, just where and in what direction 
to make the first nick in the surface of the 
valuable piece of material and just how 
much force to put into the blow that causes 
the cleaving knife to split off the prede- 
termined part of the rough stone. What a 
practical knowledge of the crystallography 
of the diamond he must have! What con- 
fidence in that knowledge and what steadi- 
ness of nerve as he strikes the blow, and if 
the stone be “knotty,” that is, of irregular 
crystallization, what a chance of disaster! 

Well do I remember the result of an ill- 
advised attempt at cleaving a knotty stone. 
The diamond cutter had started to saw a 
large stone through its middle in a direction 
contrary to the cleavage. A “knot” was 
encountered when the saw was some- 


what more than half completed. After 
sawing at it for days, the owner of the 
stone, who was in charge of the establish- 
ment, although not a practical cutter him- 
self, ordered the cutter to attempt to cleave 
the stone the rest of the way. The cutter 
protested and predicted complete failure. 
He knew what old Tavernier, the French 
gem merchant knew back in 1680, that every 
diamond has what Lavernier called “le 
chemin de la pierre,’ that is, the “road” or 
“way”. of the stone, i. e., its grai.. The 
owner, however, was yet to learn that 
lesson. Under orders the diamond cutter 
struck the fatal blow. Eight ragged pieces 
resulted. The loss was great as the stone 
was large. The story illustrates one thing 
in which the diamond cutter’s knowledge 
and skill serve all through whose hands the 
finished product of the cleaver passes. 
Then there is the man who, 1n a large 
establishment, is properly called a “dia- 
mond cutter,” whose department of the 
work is concerned with shaping up the 
rough stone to somewhere near its final 
proportions, without however giving it its 
definite shape or laying its facets upon it. 
Formerly he did his work by sheer hard 
rubbing of one diamond against another, 
each being cemented to the end of a stick 
or handle. Now he uses a lathe-like ma- 
chine and, with one diamond in the machine 
rotating more or less rapidly he presses 
another diamond, held by cement in the 
end of a stick against the rotating stone 
and thus rubs it down to the desired shape. 
If there are flaws near the surface of the 
diamond the latter must be thrown slightly 
off center in the machine, so that the weak 
spots are less in the grind and so less likely 
to become extended into the body of the 
stone. Your cutter must use skill in vary- 
ing the pressure used by him, suiting it to 
the occasion and the part of the work in 
hand. He must not waste material yet he 
must produce suitable relations between the 
thickness and the spread of his stone, or 
else it will not develop the brilliancy that 
is so highly valued in a well cut diamond. 
Passing to the “polisher” who facets the 
roughly cut stone we find here even greater 
demand for skill and patience. The coarse 
grained iron “lap” rotating at 2,200 rota- 
tions per minute and “charged” with dia- 
mond dust and oil slowly grinds the flats 
or facets upon the surface of the brilliant 
while the latter is held in the firm clutch 
of the mechanical dop or holder, the latter 
being clamped by its stout copper stem in a 
vise that rests on the bench. With only the 
trained skill of hand and eye to aid him the 
polisher lays his facets so symmetrically 
that even close scrutiny through a magni- 
fying glass fails to reveal any marked lack 
of symmetry. He brings the girdle to a 
knife-like edge and centers the culet so ac- 


(Continued on page 59.) 
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The boys “Over there” are made happy when they receive 
reminders from their families and friends “Over here.” 





CRRA 


What is more suitable, as a gift to go “Over there,” than 
a fine Military Signet Ring from “Over here”? 
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We call attention to a fine line of Heavy 14K Green Gold 
Signets for nine branches of the service, which are made 
with or without locket top. 


If you have call for a fine ring for a fine soldier or 
sailor, these rings will answer all qualifications. 
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LARTER & SONS 


23 Maiden Lane 
New York 
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Pac. Coast Rep. 

A. I. HALL & SON, Inc., 
Jewelers Blidg., 
Post St., 

San Francisco, Cal. 
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Who Is Your F riend—Congressman, or Publisher? 





By Gellett Burgess 








Q demoralizing, so destructive to the 
S entire magazine world are the new 
second-class postal rates, involving an in- 
crease of from 50 per cent. to 900 per cent. 
that, if we are not to be robbed of our 
periodical literature, this pernicious section 
of the recently enacted War Tax Bill must 
be repealed immediately. 

This is no whine of fat, successful pub- 
lishers anxious to evade their just contribu- 
tion to the war expenses; it is a proved 
fact. Publishers are universally willing to 
have their profits taxed; but this legislation 
not only destroys all profits, it destroys the 
magazine business itself. 

This new and immense addition to over- 
head expenses, piled onto the already dan- 
gerous rise in the cost of paper, of ink, of 
labor and other items of production will 
overthrow the great majority of magazines 
now toppling in unstable financial equilib- 
rium, sustained only by greatly reduced 
profits. Fifty-five farm papers alone, it is 
estimated by the Agricultural Publishers’ 
Association, will have to face a deficit of 
$2,000,000. Now their combined profits in 
1916 was only $581,875. What then will be 
the result? Ruin. 

Can these papers transfer this increased 
expense to their subscribers by raising the 
price of magazines all along the line? 
Such a course you know, and I know, 
would result in so cutting down the sub- 
scription lists that the papers would be 
unable to exist. 

And, moreover, by forcing thousands of 
periodicals thus to suspend, the consequent 
loss in postal revenue will defeat the very 
ends for which this tax was proposed. 

But “No,” say the Senators, and “No,” 
say the Representatives, who are anxious 
to put on the magazine screws lest they be 
intelligently criticized by a national press. 
“Oh, no; because the Post Office carries 
second-class matter at a loss.” 

Don’t forget, then, when you write pro- 
testing to your Congressman, don’t forget 
to ask this question: 

“Why is it, my dear Senator, that with 
the huge increase in periodicals ‘subsidized’ 
as you say, by these generous second-class 
rates, why is it that the Post Office deficit 
has grown lower and lower until of late it 
has actually announced a yearly surplus? 
Does that look as if second-class matter 
were carried ‘at a loss’ ?” 

No; the fact is, your narrow-minded 
Congressman’s assertion is based upon fig- 
ures got from a test weighing of second- 
class mail matter way back in 1907. 

Don’t let him fool you. just analyze for 
yourself the absurdity of that 1907 estimate. 
Here it is: 

Cost of carrying 


First class mail 50c. per pound. 
é ‘é 


Second “ “« «Oe. 

Third ‘“< rT 14c. ‘6 ‘6 
Fourth ‘<< éé 12c. ‘6 ‘6 
Franked « ‘6 1c. ‘é ‘6 
Penalty ‘< ‘é 12c. rT ‘6 
Foreign 


cc ¢é 


llc. “ce ‘é 





information to tradesmen, 


Now, in 1916, there was carried: 


315,000,000 pounds of First class mail. 
1,200,000,000 “ “Second “ ” 
360,000,000 “ “ Third ” - 
2,114,000,000 “ “ Fourth “ 4 
9,000,000 “ “ Franked “ - 
86,000,000 “ “ Penalty “ ‘ 
100,000,000. “ “Foreign “ 7 
If you will trust me to figure this out 


(you can verify my figures) it would indi- 
cate that the Post Office spent, in 1916, 
$590,500,000. 

As a matter of fact and record, however, 
it spent only $306,000,000. 

Doesn’t this prove that the estimated cost 
in 1907 was either incorrect, or else that the 
Post Office has, since then (it certainly 
has), effected great economies? 

What is the point? This: don’t be ca- 
joled into believing that second-class mat- 
ter is necessarily carried at a loss merely 
because some antagonistic Congressman 
says so. .Nobody knows what the Post 
Office’s real expenses are. No authorized 
commission has ever been able to find out! 

The statement of loss that would be sus- 
tained by the 55 farm journals, on the other 
hand, is based upon the oath of the pub- 
lishers, and figured by Price, Waterhouse 
& Co., certified accountants. From _ that 
statement it is proved that, with the enacted 
increase of postal rates, 60 per cent of that 
list of magazines will be ruined! 

What does this mean? Well, firstly, it 
means that thousands of publishers, editors 
and writers will be thrown out of work. 
Printers, stereotypers, binders, wrappers 
and many allied workers will lose their 
steady jobs. 

It means, also, that the great national 
markets maintained in magazine advertis- 
ing pages will soon disappear. Such ad- 
vertising has built up great and helpful 
industries ; it has brought the comforts and 
conveniences of civilization into every home 
in the land. Don’t vou read, and enjoy, 
ves, and profit greatly by the advertising 
pages in vour magazines? 

Tt means, also, that the great channels of 
farmers, me- 
chanics, scientists and others will run dry. 
Where will the merchant or the industrial 
worker get his news. of trade conditions, 
improvements in methods. new inventions, 
new economies, his technical data. In the 
daily papers? In the local weeklies? 
Scarcely! 

It means that the religious papers, also, 
will have to go. Who will distribute news 
of educational, benevolent and humanita- 
rian activities ? 

Only about seven per cent. of our citizens 
co further in education than the grammar 
schools. The information that makes the 
American paramount in initiative and in- 
telligence is supplied mainly by our national 
magazines. As well tax the colleges and 
universities as the Literary Digest, the 
W orld’s Work, the Scientific American and 
hundreds of journals as useful to good citi- 
zenship. 
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No, the circulation of this literature is as 
much a right of the citizen as is the use 
of the roads, to the traveler, as the guid- 
ance of the lighthouses to the mariner. 
Other government departments. supply 
services free—the Agriculture Department 
for instance incurs a huge expense in bene- 
fiting the farmer—the Department of the 
Interior is not conducted, even in war time, 
for a profit. Each of these, while directly 
benefiting comparatively few, indirectly in- 
creases the wealth and prosperity of the 
whole nation. Statesmen have heretofore 
unanimously agreed that the Post office has 
such a beneficent purpose. It is not a 
business enterprise that must show a profit. 
It is a vital function of the general gov- 
ernment. 

But the most pernicious feature of the 
new law has yet to be mentioned. The 
method of rating strikes a blow at our na- 
tional unity. What publishers mainly ob- 
ject to, what you, too, will object to, as 
soon as you understand the injustice, is the 
application of the Zone System. 

Imagine five fences erected cutting the 
United States into six different sections or 
zones. The further away from the east 
the higher is the second-class rate of post- 
age. 

A man at,Cambridge, Mass., for instance, 
will pay 1% cents postage on his magazine 
published in Boston; a man in North 
Carolina 3 cents; a man in Texas 5 cents, 
and a man in Portland, Ore., 5% cents. 

Now are you willing to pay such a pen- 
alty for living in Chicago or Denver or 
San Francisco? Do you think you should 
be forced to pay more for your Saturday 
Evening Post because you happen to be far 
away from Philadelphia? Yet this is ex- 
actly what this new law proposes. 

The local press, whose subscribers are 
all in the same zone, will not, of course, be 
affected. They can operate at the same 
price as before, and purvey the news of 
their neighborhood without penalty. But 
the national press, the organs of informa- 
tion and enlightenment that bind the whole 
country into one homogeneous land, the 
great wide-reaching magazines that make 
all Americans, instead of being merely 
Westerners and Southerners and Ohioans 
and Hoosiers and Yankees and Creoles— 
makes them truly American—these are leg- 
islated out of existence! 

Do you believe in such a promotion of 
sectionalism—now, of all times, when we 
are earnestly engaged in a great and holy 
war, when we are dependent upon the 
patriotism and devotion, yes, and the in- 
structed intelligence of a unified nation? 
Think of our country’s effort without the 
Red Cross and Liberty Loan appeals of our 
national magazines, without their help in all 
departments of patriotic and humanistic 
propaganda! Do you believe in taxing 
them by a postal increase of from 50 per . 
cent. to 990 per cent.? Why, one might as 
well tax patriotism itself! Why not tax 
ministers for preaching the gospel? 

Yet this law has been passed and its 
conditions are to begin to go into effect this 
July. If the readers of the country under- 
stand its injustice, surely it will never be 
enforced. It is vicious. It is a fine on 
reading itself. It is a penalty for living in 
the country. It is a suppression of the 
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great inspiration of literature, science, art, 
music and mirth ; the suppression, in short 
of all that makes the dweller in distant 
farms and lonely ranches now the equal in 
opportunity for intellectual food and re- 
freshment, equal in the opportunity for self- 
development to the resident of the great 
cities of the East. It is the suppression of 
co-operation and universal neighborliness— 
dooming the mountaineer and the weary 
farmer’s wife back to the dreary isolation 
of the past. 

Now, if your Congressman writes you that 
the 1c. second-class postal rate has been an 
unfair “subsidy” to money-making publish- 
ers, your just indignation should make him 
tremble for his re-election. The rate if it 
is a “subsidy” is a “subsidy” not to the 
publisher, but to you—to all readers—a 
“subsidy” that brings the stimulating flood 
of periodical literature as cheaply to your 
door as to mine, here in New York. That 
equal service is as much your right as are 
the seeds from the Department of Agrieul- 
ture, the statistics of the Department of 
Commerce. 

Reader, lay down your JEWELERS’ Circu- 
LrAR for a moment. Look over at your 
mother with her Zion’s Herald, at your 
wife with her Ladies’ Home Companion, 
your son with his Popular Mechanics, your 
daughter with her Musical Courier. What 
have these papers meant to your home? 
As much, I am sure, as the little red school 
house, almost as much as the church, more 
than the theatre! Do you believe that such 
influences as these should be taxed? No? 
Then take up your pen and write! 


Write to your Congressman! Write 
now before it is too late! Ask Uncle Jer- 
don to write, and Cousin Augusta and 
every member of your church. Pile up. the 
protest speedily, so that Congress may come 
soon to an understanding of how the coun- 
try—the great mass of American manhood 
and womanhood—feels about this threat 
against the enlightening influences that 
have done most to make America the Land 
of the Free, the most literate, the most 
inventive, the most altruistic country on 
earth! 

Yes, Reader, it is you who are attacked, 
as much as the publishers. This is your 
fight. When Congress knows that you, the 
Readers of America, resent this subversion 
of their rights, Congress will lose little 
time in repealing a law that injures its en- 
tire nation-wide constituency. 

Repeal this postal “zone” law, write your 
— at once and demand its re- 
peal. 








John L. on the Hun 


GHORTLY before his death John L. Sulli- 

van had something to say about the Hun. 
We're goin’ to get that bird,” he said, 
‘we're goin’ to get him sure. An’ I'll tell 
you why I know. Because he got mad 
so quick. All that hate stuff, I mean. In 
the fightin’ ring, when you see a man begin 
to boil up an’ see red in the first round, 
you know that next thing he won’t be able 
to see at all. What’s my best words to 
the boys in camp? Just this: Tell ’em 
they can’t go wrong if they keep their feet 
warm an’ their head cool, their eyes open 
an’ their mouth shut.” 





A Tribute to the Diamond Cutter and 
a Few Words Upon His Work 


(Continued from page 55.) 








curately that the finished brilliant will 
stand, balanced, upon that tiny facet when 
placed deftly on a plate glass surface. 

Occasionally the polisher encounters a 
cross-grained or knotty stone. Then he has 
his troubles. The directions in which one 
may properly and successfully polish even 
a perfectly regular crystal or diamond are 
very limited and definite for each of the 
58 facets of the brilliant, and the polisher 
has to know them by heart and use them 
correctly, but when the cross-grained stone 
is in question it is like trying to smooth 
pussy’s fur by rubbing her back the wrong 
way. It may be weeks before even a passa- 
ble polish is obtained on a contrary and 
knotty stone. Several times during this 
period, if the job is one of recutting, the 
owner may write to inquire why the recut 
brilliant is not forthcoming, and when, with 
infinite patience, it has been finished, at 
more cost in time and power and diamond 
dust than the cutter would dare to include 
in his charge, the customer will accept it 
without so much as a “thank you, sir,” and 
perhaps even kick at the charge for recut- 
ting. 

It wll be impossible in a brief article like 
this to touch upon more than just a few 
of the “high places” so to speak of the 
diamond cutter’s art, but before we close 
let us consider one other af the many bits 
of skilful judgment that he is called upon 
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can he grade accurately and buy well the 
rough material, and thus only can he finish 
the brilliant to the best advantage. By 
laying the culet in the best bit of color in 
the rough stone the face color of the 
finished brilliant is made as good as pos- 
sible. When the whole stone is of too deep 
a tint that fact may be made less evident in 
the product by cutting the brilliant thin 
and well spread, but here a proper balance 
must be struck between the loss of value 
due to loss of weight, and the gain of value 
due to a thinning of the color. 

If the tint in the rough stone be choice 
and valuable as, for example, a fine pale 
violet, then to cut the stone even as thin as 
the average stone, would be a mistake, as 
the color can be enhanced by making the 
brilliant somewhat “lumpy.” Here again 
the matter must be nicely balanced, as too 
lumpy a make will decrease the brilliancy. 

Enough has now been said so that those 
of our readers who may never have given 
much consideration to the details of the 
diamond cutter’s work can readily under- 
stand that most expert service is rendered 
to the trade and to the buying public by 
those skillful men who, after a long ap- 
prenticeship, have devoted their lives to 
the art of improving upon Nature’s most 
brilliant, but most invincible gem. 








Industrial Diamond Exhibit by Amsterdam, 
Holland, Merchant at Utrecht Fair 
A. G. Parser, a dealer in industrial 


diamonds and manufacturer of diamond- 
edged tools, at Amsterdam, Holland, was 








BOOTH OF A. G. PARSER AT UTRECHT FAIR. 


to exercise. Since great differences in 
value accompany trifling differences of color 
the diamond cutter must have a remarkably 
well-trained eye for faint shades of color 
and must learn to recognize tints in the 
rough stone, to discount surface color, and 
to detect the slightest differences of color in 
different parts of the same store. Thus only 


an exhibitor at the Second Industrial 
Fair of Holland, held recently at Utrecht. 

A halftone photograph of his stand at 
the exhibit is shown herewith. During 
the exhibit the stand was visited by Her 
Majesty, the Queen of Holland, the 
Prince of Holland, and the Dutch Minis- 
ters. 
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Dealers and Manufacturers— 


It is absolutely safe to send by telephone, telegraph or mail your 
orders for 





The LORSCH SERVICE is designed expressly to make 
long distance orders simpie, safe and convenient, avoiding the ir- 
ritation and annoyance so often experienced. It is conducted 


by experts only. 


Lorsch Building, 37 Maiden Lane 
NEW YORK 
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Sell the Best Pearls— 


if you sell Imitation Pearls at all. A limited stock from a limited 
line means limited profits. [he famous 





come in many “qualities, at a wide range of prices, and ANY 
Regent “QUALITY” is the maximum of imitation pearl value 
to be had at the price. 

A complete line of REGENT PEARL NECKLACES means 
a sale to every prospective customer who crosses your threshold. 


“INDESTRUCTIBLES’’—"“Orchid,”’ “‘Lotos’” and “Dahlia.’’ 
‘Regular Qualities’°—Blue Ribbon, Iris, Orient Extra, Orient 
and Superior. In Rose, White, or Cream. Leather Cases. 
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(Maryland Bankrupt Must Restore Concealed Assets 





Leslie Edelman, Frostburg Jeweler, Ordered to Turn Over $9,147 to His 
Trustee or Go to Jail, in Proceedings Started by National Jewelers 
Board of Trade 














ee 
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BartimorE, Md., June 19.—A hard blow 
was struck yesterday against dishonest 
practices in bankruptcy by District Judge 
Rose here in his last decision involving the 
action brought against Leslie Edelman, a 
retail jeweler of Frostburg, Md., who was 
ajudicated a bankrupt last February. Judge 
Rose has sustained the Referee who de- 
clared Edelman guilty of secreting assets 
from his trustee in bankruptcy and or- 
dered Edelman to turn over within 10 days 
from June 18 property belonging to his 
estate to the value of $9,147.74, which the 
judge finds to be still in his possession or 
under his control. If the bankrupt does 
not comply with this order he will prob- 
ably be committed to jail. 

Judge Rose’s action in this case has been 
watched with interest in business circles 
of the country, not because the case itself 
was a prominent one, but owing to the 
principles involved. Edelman was put into 
bankruptcy as a result of an involuntary 
petition by his creditors, and it was found 
that the liabilities exceeded $16,000, while 
the value of the assets ran a little more 
than $1,000. 

The National Jewelers’ Board of Trade 
was immediately requested to investigate 
the failure, and the finance committee of 
the Board promptly authorized its general 
counsel, Greenbaum, Wolff & Ernst, to 
make a preliminary investigation. The case 
had been referred to Hon. William H. 
Cole in Cumberland, and an extensive ex- 
amination of the bankrupt was continued 
before this referee at which Edelman 
proved both defiant and evasive, and the 
evidence as to his condition was only 
elicited from him by a very clever exami- 
nation on the part of the attorneys. 


As a result of this the attorneys were 
convinced that the matter should be gone 
into further, and the National Jewelers’ 
Board of Trade authorized an appropria- 
tion from its fighting fund to prosecute the 
case to the limit. The attorneys after a 
careful investigation made an application 
to have the bankrupt, Edelman, turn over 
to his trustee $13,000 either in merchandise 
or cash which they alleged he had been 
concealing. 

Edelman fought this, putting up a gen- 
eral denial of the allegations, and Judge 
Rose ordered Referee Cole to take testi- 
mony. 

As noted in THe JEWELERS’ CIRCULAR, 
the referee on May 1 found that Edelman 
had concealed assets from his trustee, and 
his creditors amounting to $9,147.74, and 
on May 6 counsel for the Board obtained 
from Judge Rose an order directing Edel- 
man to turn over to his trustee merchan- 
dise to this amount. The bankrupt con- 
tinued to fight the matter, with the result 
that the entire case was reviewed by 
Judge Rose, the hearing being given in the 
court in this city, June 10. Here the bank- 
fupt was represented by his personal at- 





torney, Charles G. Watson, Cumberland, 
Md., and by his special counsel, Bernhard 
Cline, Baltimore. Representing the trus- 
tee, the creditors and the National Jewel- 
ers’ Board of Trade, were Messrs. J. H. 
Wyman, and J. S. New, Baltimore, and 
Herbert A. Wolff, New York, a member 
of the firm of Greenbaum, Wolff & Ernst, 
general counsel for the National Jewelers’ 
Board of Trade. 

The bankrupt, who a few days before, 
had been drafted into the Army, attended 
court in uniform. Judge Rose gave both 
sides unlimited time to present their re- 
spective arguments. Mr. Cline opened the 
argument for the bankrupt, and then was 
followed by Messrs. New, Wolff & Wy- 
man in opposition, and then Mr. Watson 
concluded the argument for the bankrupt. 
The arguments of counsel consumed about 
three hours, and Judge Rose announced 
at the conclusion thereof that he would 
take the matter under advisement and 
would reserve his decision. 

Yesterday (June 18), Judge Rose con- 
firmed in all respects the findings of Ref- 
eree Cole, and handed down an opinion in 
which he said: 


The trustee in bankruptcy asks that the bank- 
rupt be required to turn over assets which he is 
alleged to have concealed. The bankrupt says 
he surrendered them all. The referee was directed 
to take testimony and report. He finds that the 
bankrupt has failed to turn over merchandise to 
the value of $9,147.74. The trustee asks that this 
finding be confirmed, and the bankrupt directed to 
deliver such merchandise to him. 

The failure is a bad one. The liabilities exceed 
Sixteen Thousand Dollars. From the assets not 
more than Twelve Hundred Dollars will be real- 
ized, if that much. The bankrupt does not claim 
to have had any serious business losses. He says 
that his financial wreck was due to his bad habits 
of drinking, gambling and consorting with loose 
women, Much testimony as to his conduct in 
this respect was taken. He tried to show that he 
was to the last degree, reckless, and that the 
cost of his dissipations had been great. The 
trustee essayed to prove that while he was not a 
model in the respects mentioned, yet he had not 
wasted in this way any such sums as he claimed. 
Into this issue it is not necessary to go. It may 
be conceded that it is not unlikely that in the last 
few months of his business career he spent on 
forbidden pleasures all the ready money which 
came into his hands, even if it is also highly 
probable that he has grossly exaggerated their cost. 
His mode of life may have been sufficient to ruin 
his business. It explains why in the last three 
months immediately preceding his failure he paid 
only Sixty-five Dollars to his merchandise cred- 
itors, and why he owes a year’s store rent and 
six weeks’ salary to his 17-year old clerk, but it 
does not throw any light upon the disappearance 
of that large part of his stock of merchandise 
which he did not sell or otherwise turn into 
money. There is nothing in the record to suggest 
that he made any attempt to force the sale of his 
wares. He sold them precisely as he had always 
done, and to about the same extent. 

The referee finds that on the first of November 
he had on hand a stock of goods which was 
worth not less than Five Thousand Dollars, and 
possibly twice as much. During November, De- 
cember and January upwards of Fighty-one Hun- 
dred Dollars of additional goods came in. His 
sales did not at retail greatly exceed an aggregate 
of Five Thousand Dollars, and the goods so sold 
had not cost him over Thirty-three Hundred Dol- 
lars. In consequence he should have turned over 
to his receiver, goods of the approximate value 
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of Ninety-eight Hundred Dollars, All that in 


.fact came into the receiver’s hands were appraised 


at Five Hundred and Twenty-six Dollars. The 
total appraisement of everything in his store footed 
up Eleven Hundred and Ninety-six Dollars; but 
Six Hundred and Seventy Dollars of that aggre- 
gate was the value placed upon his fixtures. At 
public sale his brother bought both stock and 
fixtures for Nine Hundred and Five Dollars. The 
referee concludes that the bankrupt has failed to 
account for upwards of Ninety-one Hundred Dol- 
lars of goods, which were in his possession im- 
mediately before his bankruptcy. The evidence 
not only justifies but requires this finding. The 
bankrupt says that the goods appraised at a trifle 
over Five Hundred Dollars actually cost him Two 
Thousand. The three appraisers were experienced 
mer, whese capacity and honesty were not criti- 
cized. His charge of gross under-valuation rests 
upon his uncorrobated testimony, and _ unfor- 
tunately the record shows him to be utterly un- 


worthy of belief. The costly portions of his 
stock were of small bulk. They could be removed 
without attracting attention. His clerk testifies 


that in the 30 days or thereabouts preceding the 
bankruptcy, valuable articles disappeared from 
time to time. This witness is not hostile to the 
bankrupt. He is still employed in the same place 
by the brother of the bankrupt, who now there 
carries on the same business. 

The rule is well settled that where goods are 
traced into the bankrupt’s possession shortly be- 
fore the bankruptcy, he must show what has be- 
come of them. That he has not done. The find- 
ings of the referee will be confirmed, and the 
bankrupt required within 10 days to turn over to 
the trustee the goods in question. 

The order was then entered, directing the 
bankrupt to turn over within 10 days from 
June 18, 1918, property of the value of 
$9,147.74. 

When interviewed, concerning the case, 
Herbert A. Wolff, of Greenbaum, Wolff & 
Ernst, general counsel for the National 
Jewelers’ Board of Trade, who have had 
general charge of this matter, stated: “The 
decision of Judge Rose in the Edelman 
case serves notice upon all unscrupulous 
merchants that dishonest and fraudulent 
bankruptcies will not be tolerated. This 
case, in my opinion, is one of the crooked- 
est failures that has been before the courts 
in some time. Edelman knew that he was 
going to be drafted into the Army and he 
attempted to make a brazen steal at the 
expense of his creditors before his induc- 
tion into the service. 

“The result in this case following so 
closely the successful termination of the 
Herman Boasberg case of Buffalo, should 
be taken as an unmistakable sign by dis- 
honest jewelers that they are being closely 
watched by the National Jewelers’ Board of 
Trade and that where the facts warrant it, 
a fearless and untiring prosecution will be 
instituted and carried through to the very 
end. 

“On behalf of the Board of Trade, as 
well as the jewelry trade in general, I wish 
to publicly express appreciation for the 
splendid services rendered by my associates 
in this case, Messrs. J. H. Wyman, and 
J. S. New of Baltimore, whose ability and 
energy are in a very large part responsible 
for the good work accomplished in this 
case.” 








The annual year book of the National 
Jewelers Board of Trade, 15 Maiden Lane, 
New York, is now off the presses. It is 
bound in brown flexible covers, contains 
half tone photographs of the officers, the 
minutes of the annual meeting of the 
Board held Jan. 18, the constitution and 
by-laws of the Board and a list of the 
members. The book contains in all a total 
of 73 pages. 
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Little Sister— 
Big Sister— 
Both Graduates 
Both Customers 
for 

La Tausca 
Pearls 



































“Her” Graduation Day— 


A time of joyful expectancy. 
The graduate expects her gift —her friends and relatives delight in giving it. 


To all of these our advertising in magazines read by the nation suggests the ‘‘gift supreme’ — 
g g y g p 


A. 
LaTAUse 


—a suggestion that finds a happy echo in the heart of every woman. 





You supply the gift— profitably to yourself and with the added satisfaction of bring- 
ing joy to the recipient as well as the purchaser. 


Twenty-two pearl reproductions are produced under the name and guarantee of La T’ausca 


giving you a line of necklaces to sell from $3.50 to $300 each. 


Thus you can arrange (as many a jeweler has done) a complete pearl department devoted 
exclusively to the display of La Tausca pearls. An array of display features and original 
cases provide the means of attracting continual business from every class of purchasers you serve 


LA TAUSCA ‘PEARLS — Providence, R: L 









































BEWARE OF THIS MAN 











Check Swindler Visiting Jewelers in Kansas 
City and Vicinity 


Kansas City, Mo., June 19.—The Mer- 
chants Association of this city has sent out 
4 warning to the jewelry, optical and in- 
strument trades to beware of a clever 
swindler who has been cashing bogus 
checks in the purchase of high class 
jewelry and who already has a number of 
victims among the jewelers, sporting goods, 
department and specialty stores in this 
vicinity. The man is a Frenchman, very 
artful and has heretofore had no difficulty 
in putting over his tricks. _ 

According to the Merchants Association, 
several Kansas City stores have been vis- 
ited in the past week by this Frenchman 
who is evidently well educated but who 
claims that he can speak no English. 
While here he has confined his purchases 
principally to watches, cameras, engineering 
instruments and clothing and for all of 
them he tendered in payment checks on a 
local bank or on a New York bank, all 
of which checks proved worthless. 

According to the reports received the 
man on entering the store of his victim 
makes it known that he wants to talk with 
someone who speaks French and he car- 
ries with him a little French-English dic- 
tionary in which he points out words. 
When he finds anyone who can _ speak 
French he appears delighted and is very 
obliging, often offering to call at their 
home and help them out in perfecting them- 
selves in the French language. He presents 
a neatly engraved card giving a Paris ad- 
dress and his simple and enthusiastic man- 
ner, his naivete and apparent friendliness 
disarms suspicion, particularly after he has 
confidentially explained that he is an elec- 
trical engineer by profession, has seen 
service in France and was both gased and 
wounded in the battle at Soisscons. 


It is evident from his operations here 
that the man not only obtains articles of 
value fraudulently but sells the same him- 
self in other localities, for while here he 
sold some engineering instruments which 
it is believed he obtained with fraudulent 
checks elsewhere. 

The man is described as small of stature, 
weighing about 130 pounds, about 35 years 
old, with dark hair and dark eyes. He 
wears a Charlie Chaplin style of mustache 
and shell amber spectacles. 

Jewelers are warned to watch for him 
and in case he attempts any of his fraud- 
ulent tricks to have him arrested. In case 
he is arrested word should be sent to the 
Merchants Association of Kansas City, 
which organization will furnish some of the 
worthless paper passed in that city on the 
chance that it may be needed in evidence 
for the prosecution elsewhere. 











DEATH OF S. V. GUSTAVSON 


Veteran Jeweler Passes Away at His Home 


in Omaha, Nebr. 


Omana, Nes., June 20.—S. V. Gustav- 
son, one of Omaha’s oldest jewelers, died 
at his residence in this city last Sunday. 

Thirty-five years ago Flodman & Gustav- 
son was the name of the firm, and after 








the death of Mr. Flodman, Mr. John Hen- 
drickson purchased an interest in the busi- 
ness and the firm was Gustavson & Hen- 
drickson. 

Owing to bad health, Mr. Gustavson re- 
tired from the business several years ago. 








RECEIVER APPOINTED 





New Jersey Chancery Court Action on the 
Complaint Against the L. M. Simmonds 
Co. by Creditor 

Newark, N. J., June 19—An order in 
the Chancery Court of New Jersey, June 
17, in the action brought by the W. J. 
Bailey Co. against the L. M. Simmonds Co., 
the latter concern the judge declared to be 
insolvent, and it was ordered that an in- 
junction be issued against the Simmonds 
company, its officers, agents, etc., enjoining 
and restraining them from collecting or 
receiving any of the debts of the concern 
or paying out or assigning or transferring 
any of the moneys, funds or other assets 
of the estate except to a receiver appointed 
by the court. 

The chancellor at the same time ap- 
pointed Charles B. Yardley as receiver for 
the creditors and stockholders under a 
bond of $3,000. Creditors and stockhold- 
ers of the L. M. Simmonds Co. were or- 
dered to appear Tuesday, July 2, at 10 
A. M., in the chancery chambers in the Pru- 
dential building and show cause why the 
receiver should not be continued or why 
some other person should not be appointed 
in his place or with him a co-receiver. 

The order was advised by Vice Chancel- 
lor Merritt Lane after Philip D. Elliot, 
solicitor for the defendant, had consented 
to the same. | 

L. M. Simmonds, president of the de- 
fendant corporation, is in the service of 
the United States Government, and Philip 
D. Elliot, his attorney, has assented to the 
appointment of the receiver after informing 
the court that the corporation had become 
insolvent and was not able to resume its 
business in a short time with safety to the 
public and advantage to the stockholders, 
and that actually the business has been sus- 
pended and the factory closed. 








PLATINUM IMPORTS 


Statistics Show That 2,617 Ounces of the 
Metal Worth $250,422 were Im- 
ported During April 





WASHINGTON, June 22.—From figures 
which have been prepared covering the im- 
ports for the month of April it appears that 
we received from all sources a total of 
2.617 troy ounces of wunmanufactured 
platinum of which the total value was $250,- 
411; 25 troy ounces of platinum in the 
form of ingots, bars, plates, etc., at a value 
of $2,548 and an additional $165 worth in 
the form of vases, retorts, etc. 

All of the above mentioned vases and 
retorts were imported from the Nether- 
lands. The largest importations of raw 


platinum were those from Colombia which 
aggregated 2,619 ounces at $231,874. The 
next source of any importance was China, 
which supplied 181 troy ounces at a value 
of $16,932, and 17 additional ounces val- 
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ued at $1,603 were imported from Canada. 

By a rather wide range of sources, it de- 
veloped that we received our largest sup- 
ply of ingots, bars, etc., from British South 
Africa, in fact, almost the entire importa- 
tion was from that source amounting to 20 
troy ounces at $2,000; the remainder con- 
sisted of 5 troy ounces from Canada at a 


value of $548. 








PENNSYLVANIA CONVENTION 





Program Completed for Thirteenth Annual 
Gathering at Wilkes-Barre Yesterday 
and Today 


WiLkKEs-Barre, Pa. June 21—Plans 
have been completed for the annual con- 
vention of the Pennsylvania Retail Jewel- 
ers’ Association, which is to be held at 
the Hotel Sterling in this city next Tues- 
day, Wednesday and Thursday. A. fine 
program for the convention has been pre- 
pared, and every indication points to one 
of the best gatherings ever held by the 
association. 

The program follows: 


Tuesday, June 25 


A. M, 

9:00. Registration of members at the Sterling 
Hotel, 

10:00. Call to order. 

10:10. Address of welcome by Mayor. 

10:30. Address by President Charles H. Hambly. 

10:45. Reading of minutes, 

11:00. Secretary’s report. 

11:15. Treasurer’s report. 

11:30. Appointment of committees. 

12:00. Announcements and adjournment. 

P.M. 

2:00. Call to order. 

2:10. Address by Wilson A. Streeter, vice- 


president and treasurer of the Bailey, 
Banks and Biddle Co., and member of 
the War Service Committee. Subject: 
The War Tax and Platinum. 

30. Address by Colonel Shephard. 

Adjournment. 

:30. Committee meetings and entertainment of 
ladies, by Ladies’ Auxiliary. 


Wednesday, June 26 


i mm Ge 
= 


A. M, 

10:00. Call to order. 

10:10. Address by Barclay J. Doyle, of the Key- 
stone. Subject: War Time Merchan- 
dising, 

11:00. Addresses by past officers and members. 

12:00. Announcements and adjournment. 

P.M, 

2:00. Call to order. 

2:10. Opening of question box, and discussions, 

3:30. Reports of committees, 

4:00. Nomination and election of officers. 

4:30. Where shall we meet next year 

8:00. Smoker and dance at Sterling Hotel. 

On Thursday the entire day will be 
spent at Harvey’s Lake—one of the most 


beautiful spots in the State—a splendid 
dinner will be served and an excellent 
program provided. 

Harvey’s Lake, the largest and most 
beautiful body of water in Pennsylvania, is 
nine miles in circumference, and covers an 
area of 651 acres. It lies in Lake Town- 
ship, Luzerne County, 12 miles to the 
northwest of Wilkes-Barre, Pa., at an alti- 
tude of 1,226 feet above sea level. It is 
easily reached by electric cars, which leave 
the Public Square, Wilkes-Barre, every half 
hour during the Summer season. The Le- 
high Valley R. R. Co. .(Bowman’s Creek 
sranch) also runs to the lake. Large 
double deck steamers ply around the lake 
at regular intervals, meet trains and cars 
to carry passengers to their destination. 
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OUR CUSTOMERS 


ARE SUCCESSFUL 


Because we give them 
that degree of service 
and cooperation which 
is essential to their 


prosperity. 


ARNSTEIN BROS. & CO. 


170 BROADWAY NEW YORK 


Offices only in New York City. 
No branches in United States. 
LONDON: AMSTERDAM: 
Audrey House, Ely Place 6 Tulp Straat 
We Sell 
Diamonds Exclusively 
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STORY OF A SURVIVOR 


Lieut. Wesley C. Martin Recounts His Ex- 
perience Aboard the President 
Lincoln, Which Was Sunk by 
a German Submarine 
ProvipeNce, R. I, June 22. — Lieut. 
Wesley C. Martin, treasurer of the manu- 
facturing jewelry concern of Martin-Cope- 
land Co., 101 Sabin St., this city, of which 
his father, Laurence C. Martin, is president, 
arrived at his home, 290 Blackstone Boule- 
yard, late Thursday evening on a two 

weeks’ furlough. 

He was an officer aboard the U. S. 
transport President Lincoln that was 
torpedoed while on a return trip from 
Europe to this country about three weeks 
ago, and tells an intensely interesting story 
of men leaving a ship with her decks awash 
in mid-Atlantic with a song on their lips 
and of perfect discipline maintained under 
the most trying conditions at sea. 

Lieut. Alan C. Blanding, a cousin of Lieut. 
Martin, and a son of William O. Blanding, 
of Blanding & Blanding, jewelers’ supplies 
and chemicals, who was also on the Presi- 
dent Lincoln when she was torpedoed, also 
returned to Providence Thursday night and 
went directly to his Summer home at 
Wakefield, R. I. 

“I have seen. stories of the terrible 
scenes that followed the torpedoing of the 
President Lincoln, of men dropping ex- 
hausted from the rafts or shooting them- 
selves, of the suffering of the survivors 
and the indifference of the submarine crew 
to the plight of the wrecked men, but they 
are not true,’ declared Lieut. Martin. 
“Twenty-seven men were lost, but almost 
all of these were either killed by the ex- 
plosions of the torpedoes or trapped aboard 
ship. There was little suffering, and cer- 
tainly no panic among those who once got 
away. . 

“Not long after the boats pulled off from 
the deck I called the attention of the men 
in my boat to a sailor alone on a raft, sit- 
ting with his elbows on his knees reading 
a novel. That,” Lieut. Martin said, “was 
an example of the way that everyone 
treated the disaster. You couldn’t repress 
the good spirits of the men. With the first 
strokes of their oars they were singing 
‘Over There,’ and for the 14 hours that 
we were afloat before the destroyer picked 
us up there was nothing but singing and 
joking from boat to boat. 

“The captain of the sub used us like a 
man. He didn’t bother anyone, but one 
fellow who was all alone on a raft. This 
man he picked up, treated to coffee and 
cognac and put him off in a good boat. If 
ever we get that particular sub we'll use 
them right,” declared Lieut. Martin. 

“We were three days out and had 
covered about 475 miles,” he said, “when 
we were struck. The ship was in 14 de- 
grees 52 minutes of longitude, latitude 45 
minutes west. On Friday morning, May 
31, I relieved Lieut. Blanding as officer of 
the deck. I had just taken my observa- 
tions and had found the ship in position 
when I heard an officer on the lower deck 
shout: ‘Torpedo! Turn right!’ Lieut. 
Black, the old Yale football captain, who 
was junior officer of the deck, came run- 
ning back crying ‘Torpedo!’ 
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“I cried to the helmsman ‘Hard right!’ 
sent a messenger to the captain, ordered 
the water-tight doors closed and the en- 
gines shut off, and then stood by for 
orders. The torpedo struck us in 10 
seconds after the first warning, at 8:55 
A. M. It struck under the bridge, explod- 
ing and shooting a column of water high 
over the bridge, which was 54 feet above 
the water line. The roar of steam drowned 
out the orders, and the captain had to. give 
his commands by signal. 

“Seeing his outstretched hand drop, I 
ordered my four boats lowered away. 
Then the ship righted a little from her list 
to port and the order came to hold up the 
boats. Then, after a few minutes, the cap- 
tain, seeing that the ship was doomed, 
ordered to lower away again, and this time 
the boats went into the water. There was 
the most perfect discipline and an utter 
absence of confusion. The captain, by the 
slight raising or lowering of his hand, di- 
rected everyone and everything. 

“We got into the boats, tied up to the 
rafts and got away with some ditficulty 
from the deck, which was now awash. The 
gun crews stood to their posts until they 
were knee high in water, and even then 
they wanted to wait on the chance of 
getting a crack at the sub. They did take 
a shot or two, but there was no chance; 
the sub did not come to the surface until 
the ship, with a heavy list to starboard and 
stern first, had gone down a few minutes 
later,” said the lieutenant. 

“We pulled away from the wreckage, put 
out our sea anchors and waited develop- 
ments. Presently the sub came up and 
ran up to each boat, asking for the cap- 
tain. We did not know whether he had 
been saved, and, anyway, all the officers 
had stripped off their uniforms for fear 
the Huns would single us out to shoot. 

“We hung around all day, until, about 
4 o’clock, a flag was hoisted on one of the 
boats, and we all gathered around her and 
the captain took command. He ordered 
that no water or food be doled out for the 
present. With lines from one boat to an- 
other and all the rafts joined to our fleet 
we went into the night, keeping four men 
on watch on each boat all the time. 

“We flashed red lights every 10 minutes 
and finally, about 11 o’clock, a searchlight 
was played upon us and we knew that a 
Yankee destroyer was coming up. A cheer 
arose, but the officers nipped that, as it 
might betray the destroyer to the sub. The 
rescue craft passed among us and soon we 
were all aboard. They gave us coffee, 
food and clothing, and though we were 
packed in pretty tight, we fared well on 
the destroyer. 

“After sticking around until daylight on 
the chance that other survivors were float- 
ing about, we put off and got back to 
France Sunday afternoon. We were sent 
to America on the first transport.” 








a jeweler at 526 


A. J. Reinhardt, 
Ill., has sold his 


Broadway, Lincoln, 
jewelry store to B. F. Humphrey, 
formerly of Centerville, Ia. Mr. Hum- 
phrey was in the jewelry business in the 
Dehner block about 12 years ago. Mr. 


Reinhardt has been in the jewelry busi- 
ness since the Fall of 1891. 


KILLED IN ACTION 





William A. Wells, First Employe of a Balti- 
more Jewelry Store, to Give His Life 
for His Country 


BALTIMORE, Md., June 22.—As a United 
States Marine, the first employe of a Balti- 
more jewelry store has made the supreme 
sacrifice. The death “in action” of Private 
William’ Alfred Wells, was announced in 
a cable received by his mother, Mrs. Linda 
R. Wells, from France, Tuesday. Mr. 
Wells, some time prior to his enlistment 
in the United States Marine Corps, was 
employed by the J. S. MacDonald Co, 
212 Charles St. His death was a great 
shock to his friends in this city. | 

Immediately efter America’s entrance in 
the great war, Mr. Wells resigned his po- 
sition and enlistet in the Marine Coips. 
On- his last visit to this city several 
months ago he was asked why he had en- 
listed in the Marine Corps in preference 
to the army or navy. He said: “Because 
the Marines are the ‘first to fight,’ and I 
want to be with them.” Mr. Wells was a 
young man in his 20’s, and his pleasing 
manner and general fitness indicated that 
a bright future was before him in his 
chosen work. 

He was a native of this city and lived 
at 1846 Division St. Two days after dec- 
laration of war the young man enlisted 
in the Marine Corps and received his 
training at Paris Island and at Quantico, 
Va. He went to France some time before 
Christmas. Mrs. Wells bore the shock of 
the report of her son’s death with the for- 
titude of an ideal American mother. The 
message was particularly distressing be- 
cause of the fact that she had received a 
letter from her son thanking her for a 
present she sent him. The letter was re- 
ceived a few days before the cablegram 
was received by Mrs. Wells. 

Private Wells was attached to a detach- 
ment of Marines who made history for 
their organization when they met and de- 
feated a greatly superior number of Ger- 
mans at Chateau-Thierry. Private Wells 
in his last letter to his mother told her 
that he was in the best of health after 
several month’s service in the trenches. 
One of his four brothers is Sergeant Her- 
bert R. Wells, U. S. M. C., who also is 
with his regiment in France. 





Jewelers’ Gold Bars Withdrawn and | 
Exchanged at New York 
Week ended June 22, 1918. 
The U. S. Assay Office reports: 
Gold bars exchanged for gold coins. .$1,156,421.17 
Gold bars paid depositors........... 289,209.68 


Ge ib Boek. sea $1,445,630.85 


Of this the gold bars exchanged for gold coin 
are reported as follows: 


June 17 





$826,030.29 





DGB anid bare dee 0 ben vcwe cee eee 330,390.88 
Fe FD secs ccewcedetciccéusebebota Wl le 
WG webs 6c0cethintdes ee erent te 
BOG Dh «ciceres ceeeenwterseeowme L, 
JUNE 22 ccvvovegecccewecevecveewess 0 eee 

TOME esicckve Duds tbaiotea $1,156,421.17 





The building just north of the hotel, 
Allison, Ia., is being fitted up for Albert 
H. Werner, who will occupy it with his 
jewelry. business. | 
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TERLING SILVER FILIGREE JEWELRY 


WORLD'S FAMOUS FILIGREE PRODUCTION 


Effective Inexpensive 
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Ask your Jobber and if he doesn’t carry, send for the Complete Sample Line on Memorandum prepaid package 


BORRELLI & VITELLI, 401 Broadway, NEW YORK 
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Important Discussion on Trade Acceptances. 





Members of Chicago Jewelers’ Association Hear Interesting Addresses and 
| Elect Officers for Ensuing Year 














Cuicaco, June 20.—The annual meeting 
of the Chicago Jewelers’ Association was 
held on Tuesday, June 18, in the north par- 
lor of the Palmer House, with 75 members 
and guests present. The program was an 
interesting one and entirely warranted the 
banner attendance. The main topic of dis- 
cussion at the meeting was the trade ac- 
ceptance. The matter is one which has 
been attracting an increasing amount of 
interest here, and on account of the fact 
that the American Trade Acceptance 
Council had met the previous day at the 
Hotel La Salle with more than 500 busi- 
ness men of national reputation present, 
the jewelers were more than ever inter- 
ested in the business instrument which is 
endorsed in such high councils. 

The discussion on the trade acceptance 
started immediately after the last course 
of the luncheon and lasted until near the 





J. H. HARDIN, RE-ELECTED VICE-PRESIDENT. 


close of the meeting. The only other busi- 
ness transacted was the election of officers 
for the coming year. The election re- 
sulted as follows: President, C. P. Dun- 
gan; vice-president, John H. Hardin; sec- 
retary-treasurer, Charles T. Ross; direct- 
ors for two years, Fred Thearle, William 
Juergens, Sidney Y. Ball and S. H. Hess. 
Upon the conclusion of the luncheon, 
President Dungan arose, and _ rapping 
boisterously with his gavel, announced 
that the roll call, the reading of the min- 
utes and the other formalities would be 
overlooked on account of the number of 
speakers and the importance of the matter 
in hand. He introduced W. W. Orr, of 
New York, who is assistant secretary of 
the American Trade Acceptance Council. 
Mr. Orr described the trade acceptance 
as an inment of business and told of its 
growing importance in the commercial 
world. He said that its use was becoming 
better understood and predicted that the 
day is not far away when it will become 





a recognized method of settling accounts. 
He denounced open accounts as a menace 
to the stability of business in general, and 
pointed out to the jewelers the many weak- 
nesses of a firm which carries a large num- 
ber on its books. The trade acceptance 
distributes the burden on credits so that 
neither the creditor nor the debtor, if his 
business is properly conducted, need feel 
embarrassed. 

Mr. Orr then told how the trade accept- 
ance is being used in the cotton industry, 





C. P. DUNGAN, RE-ELECTED PRESIDENT. 


and told the jewelers that he believed they 
could put it in operation, and assured them 
that they could have the assistance of the 
American Trade Acceptance Council any 
time they wished. He was well applauded 
at the close of his talk. He did not speak 
long, declaring that he wished to give way 
to other speakers on the program who 
would tell their own interesting personal 
experiences with the trade acceptance. 

President Dungan then introduced J. W. 
Kent, of the Sheboygan Couch Co., She- 
boygan, Wis., who told of his experience 
with the trade acceptance. He said the 
trade acceptance was introduced into the 
plant at Sheboygan more than a year ago, 
and that it is now working out in a per- 
fectly satisfactory manner. 

“In the beginning we were a little slow 
about introducing the trade acceptance,” 
said Mr. Kent. “We wondered what our 
customers would think, and like a good 
many other business men who like the 
trade acceptance, but fear to offend their 
customers, we held off a long time. Our 
salesmen were not entirely favorable, and 
let me tell you right here that the attitude 
of a firm’s salesmen must be right before 
any effort to introduce the trade accept- 
ance should be made.” 

The speaker then went into detail as to 
the way they had put the trade acceptance 
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over, often telling of the class of firms 
they had asked to co-operate, the induce- 
ments made, etc., and the way the propo- 
sition was received. His firm, he said, de- 
cided, like all others who have faced the 
same problem, never to renew a trade ac- 
ceptance with a trade acceptance. They 
made the renewals with notes bearing 6 per 
cent interest. Eventually, of course, the 
notes were paid without our customers be- 
coming offended. In conclusion he said: 
“We give a l per cent discount with the 
trade acceptance. I do not believe in giv- 
ing big inducements with the trade accept- 
ance. It is a fair, square and above board 
arrangement, and no firm’ should be 
ashamed or in the least timid about asking 
his customers to sign. The trade accept- 
ance is the turning into a bankable asset 
the ability and the intention of a customer 
to pay an obligation. The Federal Govern- 
ment has asked the use of the trade ac- 
ceptance as a matter of patriotism. The 
men who are seeking to mobilize the re- 
sources and credit of this country for the 
war in which we are engaged know well 
enough that they cannot approach the acme 
of efficiency unless the business houses 
take some sort of action to do away with 





CHARLES T. ROSS, RE-ELECTED SECRETARY AND 
TREAS URER. 


the hundreds of thousands of dollars tied 
up in open accounts. If a man in business 
has his books full of open accounts, and 
needs money to meet his own obligations, 
he must go to his banker, and just now the 
Government needs the bankers and all- their 
resources. The trade acceptance is the 
answer.” 

Mr. Kent was thanked for his fine ad- 
dress by President Dungan, and for about 
15 minutes thereafter he stood at his place 
while the jewelers asked him questions. 
Mr. Kent was asked, among other things, 
how the trade acceptance would apply in 
the case of a customer making “fills” from 
the wholesaler. He was told that 15 or 20 
orders a month, all of them separate, was 
nothing unusual at certain seasons of the 
year. Mr. Kent said that his suggestion 
would be to lump the bills at the end of 
the month and offer a trade acceptance. 
He answered every question like a man 
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in full possession of knowledge on the 
subject, and he showed an amazing under- 
standing of the jewelry business, consid- 
ering that he is in an entirely different line. 

President Dungan_ then introduced 
George J. Gruen, of the Gruen Watch Co., 
Cincinnati. Mr. Gruen, whose firm has 
developed the wide use of trade accept- 
ances, started by declaring that the trade 
acceptance is nothing new in certain for- 
eign countries, notably Switzerland and 
Canada. He said he had first hand ex- 
perience in Switzerland, owing to the fact 
that his company has a factory over there. 
In that tight little republic the bankers have 
long been handling trade acceptances, and 
trade acceptances constitute the usual set- 
tlement where cash is not paid. In Canada 
the same condition prevails to a certain 
extent. 

Mr. Gruen stated that the experience oi 
his firm with the trade acceptance has been 
most satisfactory in this country. He said 
that the jewelry business is particularly 
suited to the use of this instrument, since 
it is seasonable, and payments must of 
necessity be made at long range. The re- 
tailer may buy his goods in the early Sum- 
mer and not sell them until the Fall. He 
will not have the money to pay in the 
meanwhile. The condition constantly re- 


sults in a large number of open accounts, 
with the manufacturers and wholesalers 
“holding the bag,’ although not infre- 


quently they are in desperate need of the 
money they have outstanding. 

The speaker toid his hearers that there is 
no particular reason to trouble a customer 
who pays cash for his merchandise. He is 
the fellow who may be offended at the 
suggestion of his signing a trade accept- 
ance. The trade acceptance is something 
for the customers who take their time in 
paying an account. The trade acceptance 
fixes a date on which payment is: due. The 
manufacturer or wholesaler knows where 
he stands. If he hasn’t the money he has 
the paper, which is first-class paper, to), 
since it can be discounted at any bank and 
rediscounted by the bank at the Federal 
Reserve bank. The trade acceptance is 
two-name paper. Mr. Gruen showed how 
much safer is the position of the firm in 
the jewelry business which throws the 
maximum portion of its open accounts in- 
to bankable assets in the form of trade 
acceptances. He warned jewelers that the 
trade acceptance does not preclude the 
same careful watch of credit as always. 
He urged making special inducements to 
the merchant to sign the trade acceptance. 
Like Mr. Kent, he told the jewelers not to 
renew a trade acceptance with a trade ac- 
ceptance, but with an interest bearing note. 








A. C. Thomas, 1210 Market St., Wheel- 
ing, W. Va., has been exhibiting in one 
of his large show-windows an _interest- 
ing display consisting of a large wedding 
cake, on which were dolls dressed as bride 
and groom. The top of the cake was cov- 


ered with a bridal wreath and wedding 
rings. Pretty brides’ cards were used as the 
background and an invitation was extended 
to Mr. Thomas’ friends and patrons to join 
him on June 17 in the celebration of his 
birthday, at which time the wedding cake 
Was cut and all who called received a slice. 





JEWELERS’ 
CHECK SWINDLER AT WORK 


Pittsburgh Jewelers Visited by a Man Who 
Succeeds in Passing a Number 


of Bogus Checks. 


PitTsBURGH, Pa., June 20.—At least six 
Pittsburgh jewelers have been victimized 
out of a total of $3,000 by a man giving the 
name of “A. Gorden,” his operations hav- 
ing been carried on through a bogus check 
scheme. The plan of action was so adroit, 
that as far as known, he had no difficulty 
in getting victims. 

As told to THE JEWELERS’ CIRCULAR Cor- 
respondent by one of the victims here, 
“Gorden” presented a card on which 
was announced “A. Gorden, watchmaker 
and jeweler, 251 Dinwiddie St., Pittsburgh, 
Pa.,” and down in the corner to the left 
“Highest cash prices paid for jobs.” His 
plan was to gain the confidence of the house 
to which he presented himself. 

He opened an account in a Pittsburgh 
bank and to make it appear that he was in 
the jewelry business, he carried a jewelry 
case, filled with various inexpensive lines, 
including some small diamond ornaments 
and rings. He bought at each of the six 
places he is known to have swindled and 
would always endeavor to drive a close 
bargain. He offered a check and the per-. 
son in each house waiting upon him would 
ask “Can you be identified?” This was fol- 
lowed with the answer “Call up the bank” 
and the bank would report “Yes he carries a 
balance here large enough to meet the 
check.” About $30 was the value of his 
purchase until one day last week when he 
made the one big haul—the one he was 
working for and got away with it from 
each of the six—obtaining diamonds in each 
establishment running anywhere from $300 
upwards. 

Gorden displayed a diamond ring about 
the size of a carat and said that if he could 
get a good match he could make a sale. 
At most every place, the match was pro- 
vided, but the price, he said, was too high. 

In one particular place on Penn Ave. 
where he got $485 worth of goods includ- 
ing a diamond for $400, he said he would 
net take the diamond at the price because 
it was too high. The proprietor told him 
that he could do as he liked—take it or 
leave it—that he could not sell it for less. 





The next day he returned, as he did at all . 
of the places and looked at the diamond 


again. He wanted to know if he could not 
get it just a little cheaper. He was told 
“No” at these stores. His purpose in this 
plan was to throw off suspicion and make 
believe that he was close with his money 
and wanted to get something of an ad- 
vantage in driving a bargain. The dealers 
admit that they fell for this sort of rea- 
soning. 

Finally, “Gorden” said that he would take 
the goods and asked for pen and ink to 
write his check. In the presence of the 
man from whom he bought the $485 bill, 
“Gorden” gave this jeweler opportunity to 
see his bank balance in the book. This 
showed him to have more than $1,000 on 
deposit in the particular bank on which the 
check was drawn. The time when he drew 
the checks for all of the six jewelers vic- 
timized was after banking hours but they 
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all took his check and did not question his 
honesty. He swindled three jewelers in one 
Pittsburgh building and one of the mer- 
chants said that he had a sort of presenti- 
ment that the check was no good but that 
this feeling did not come to him until the 
man had gone. 

Another jeweler told THE JEWELERS’ Cir- 
CULAR correspondent that “Gorden” had left 
three pieces of jewelry on his desk in his 
hurry to get away with the diamond worth 
$400 and that he wrote him a letter imme- 
diately requesting him to call and get the 
goods, for as the writer said, “I did not 
want him to feel that perhaps he had lost 
them.” This letter, however, never reached 
“Gorden,” for he left his place in Din- 
widdie St., according to the women from 
whom he rented and took all of his things 
with him. 

The police were immediately notified 
when the checks began coming back marked 
“no good” because “Gorden” had _ with- 
drawn all of his money and left town. This 
happened a week ago and he has not been 
located. Since he left a letter arrived at 
the Dinwiddie St. house from a New York 
woman and this woman is being shadowed 
by the police and something definite is ex- 
pected to happen before long. 

It is believed here both by the detectives 
working on the case and by the jewelers 
that “Gorden” is not the man’s right name. 
It is also believed that he simply goes into 
a town, has cards printed, sets up a place 
and advertises himself as a jeweler, thus 
winning his way into the good graces of the 
wholesalers with whom he has his business 
transactions. 

All the police were able to find at the 
Dinwiddie house were about 150 of the al- 
leged business cards, bearing the printed 
matter as stated. In any event, it is one 
of the slickest swindles on the jewelers 
here for some time. 

None of the jewelers desired to have 
their names mentioned at this time, but 
their places of business are principally in 
Penn Ave., with the exception of one 
jeweler in the outskirts of the city, who is 
said to have lost considerable. The police 
have sent out notices to the police of other 
cities, requesting them to be on the lookout 
for the man and it is expected he will be 
caught within a short time. 

It is requested that if this man should 
appear in any other city, that the police’ 
should be communicated with at once. That 
his success here will tempt him to go else- 
where and work the same game is not 
doubted. 





Eugene Tanke, chairman of the fire in- 
surance committee of the New York State 
Retail Jewelers’ Association, has suggested 
that the jewelers attending the New York 
State convention in Rochester, July 1, 2 and 
3, bring their fire insurance policies with 
them. Mr. Tanke says J. R. Young, of Buffa- 
lo, a fire insurance expert, will attend the 
convention and will be glad to pass on the 
merits of the policies. Mr. Young will 


suggest changes in any policy, if he sees fit, 
or write up a new form for any delegate. 
“Mr. Young’s advice, if taken by some of 
the jewelers, may prevent serious losses by 


fire,” was the statement which was made 
by Mr. Tanke. 
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Boston Jewelers Hold Annual Outing 





Members of Jewelers’ Association of Boston Spend Pleasant Day at Ferncroft 
Inn—Base Ball Game and Other Athletic Events Features of the Day. 























——_ 


Boston, Mass., June 20.—The annual 
Summer outing of the Jewelers’ Associa- 
tion of Boston was held at Ferncroft Inn 
today, and was unanimously voted by the 
65 participants to be the best on record. 
The pleasure of the event, which was 
marked by exceptional merriment and jov- 
jality, was enhanced by the automobile 
‘trip in ideal June weather. This was one 
of the most attractive features, and was 
keenly enjoyed by all. Half way en route 
is the Santaug Inn, where the excursion- 
ists, as guests of Lawrence D. Percival, 
alighted and indulged in refreshments. 

As a result the remainder of the jour- 
nev was made at top speed, the merry- 
makers being eager to reach their destina- 
tion and take part in the various forms 
of sports and games provided. One of the 
most popular of these was a baseball game 
between the married and single men. How 
evenly this game was contested is shown 


by the fact that at the end of the seventh © 


inning the score was 18 each, so that 
there was no difference to record in the 
abilities of the Benedicts and the Bache- 
lors. 

Ed. Donley, Providence, was the umpire, 
a fact which prevented the married men 
from taking advantage of their less for- 
tunate opponents. The remainder of the 
members watched the game with great 
interest and cheered their favorite play to 
the echo every time a good play was made, 
which was about every two minutes. 

The unusual exertion and energy sharp- 
ened the appetite, so that when the mem- 
bers sat down to dinner at 6 o’clock there 
was no one who could not have eaten an 
ox.as a side dish. Charles Beckwith, the 
president, occupied the chief chair, and 
after proposing the toast of the Army and 
Navy, which was enthusiastically cheered, 
welcomed the guests and members in 
graceful and sparkling language. Through- 
out the dinner the orchestra furnished 
popular and patriotic music, the diners 
joining in. 

Good comradeship was the keynote of 
the event and manifested itself in super- 
lative degree. After the dinner the 
guests and members formed into groups 
and indulged in all kinds of social ameni- 
ties and exchanges of good wishes and 
kindly sentiments. 


Many representatives of the trade from 
New York were present, as also were 
delegations from the Waltham Watch fac- 
tory, the Attleboro, Brockton and Haver- 
hill. The entire arrangements were in the 
able hands of S. W. Sharmat, who has 
earned a high reputation for the manner 
in which he provides for the entertainment 
of the club’s members and guests. 

The return journey was made by auto- 
mobile. | 
Among those present were: C. 
G, Beckwith, H. Kiliher, H. Arnold, Ar- 
thur S. Kelley, W. G. L. Percival, 
L. Burack, M. Chard, W. Egan, G. 


Rosenbloom, F. Herman, W. Duryea, J. 
C. Woodbury, M. McLoud, S. McKen- 
zie, F. G. Butler, W. Siebert, W. Jardin, 
C. Ramsdell, P. Savory, R. Hamilton, M. 
Gernstein, E. Sigal, M. Greenberg, M. 
Glaser, W. Goldberg, M. Page, S. W. 


Sharmat, Max Alberts, N. Alberts, J. 
Anderson, N. Hayes, M. Abrams, A. 
Grogan, L. Martell, F. W. Mann, H. 


Kahn, M. Treco, J J. Round, A. D. 
Onley, W. Chadbourne, S. Grossman, E. 
FE. Hardy, W. Sherrer, G. Homer, W. 
Marshall and Messrs. Marshall, Lake, 
Falls and McCarthy of the Waltham 
Watch Co., Messrs. Chisholm & Son, 


Attleboro. 


DEATH OF WM. E. HIDDEN 











Gem Prospector and Mineralogist, After 
Whom Hiddenite Was Named, Dies 


in New Jersey 


It was with regret that members of the 
gem trade heard last week that William 
Earl Hidden, at one time quite well 
known in the precious stone industry of 
the country, had died at his country home 
in Ocean Grove, N. J., June 12. 

Deceased, who was a native of Provi- 
dence, R. I., was born June 16, 1853. He 
received his education in the public schools 
and from 1873 to 1877 attended Cooper 
Union in New York.-. Under Prof. Chas. 
F. Stone he made a specialty of mineral- 
ogy and of gem mining, and later as a 
gem prospector and mineralogist became 
known to the jewelry trade, particularly 
for his work in discovering and develop- 
ing the precious stones of North Caro- 
lina. He was instrumental in the discov- 
ery of a number of new minerals, and 
also made several investigations in regard 
to the occurrence of precious stones in 
various sections. 

It was his finding of the green variety 
of spodumene which was_ afterwards 


named Hiddenite in honor of him, that . 


made his name most familiar to the 
jewelry trade, although he was at one 
time closely connected in business in the 
mining of gems with a number of prom- 
inent lapidaries and importers of New 
York. | 

Mr. Hidden was also active in the de- 
velopment of the rhodolite garnet of North 
Carolina, and was associated with the 
members of the old firm of Alfred H. 
Smith & Co. in producing these gems. 

In addition to having a stone named 
after him, Mr. Hidden had the honor of 
having a town, Hiddenton, N. C., also 
named in his honor. For the past 15 
years or more he had done little in the 
gem 4ine, and of recent years had been 
more active in gold and other lines in 
which his mineralogical training fitted him 


to work. He had spent many years in 
Texas recently in connection with his 
prospecting. 

Mr. Hidden had been a resident of 


73 


Newark, N. J., for many years, making 
his home at 25 Orleans St. He is sur- 
vived by three children, Ira Morton Hid- 
den, Morton Earl Hidden and Miss Abi- 
gail Hidden. 








CANADA JEWELERS MEET 





Members of °©Western Ontario Retail 
Jewelers’ Association Hold Second « 
Annual Convention at seal 

London, Ont. 
Toronto, Can., June 21.—The second 


annual convention of the Western On+ 


tario Retail Jewelers Association wags 
held at London last Wednesday. Presi- 
dent W. G. Young, of London, occupy! 
ing the chair. A number of questions 
of interest to the trade were discussed. 

A topic of special interest was dealt 
with by Thomas Roden, of Toronto, who 
gave an address on “How are the me- 
chanics for the business of the future to 
be supplied?” } 

M. C. Ellis, Toronto, spoke on the war 
tax recently imposed on jewelry, point- 
ing out its necessity and advising its ac- 
ceptance in a patriotic spirit as neces- 
sary to the winning of the war. Other 
speakers were E. J. Nelson, St. Thomas; 
C. H. Hepinstall, St. Thomas; M. Ross, 
Toronto, and M. M. Cohen, Toronto. 

A resolution was unanimously adopted 
urging the Department of Education to 
provide for the teaching of watch-mak- 
ing and the jeweler’s craft in all techni- 
cal schools, and that those in charge of 
vocational training for returned soldiers 
should impart the same instruction to 
veterans desiring to learn the trade. 

The election of officers resulted in re- 
taining last year’s list by acclamation as 
follows: President, W. G. Young, Lon- 
don; first vice-president, C. H. Hepin- 
stall, St. Thomas; second vice-president, 
Hi. Richardson, ‘Ingersoll; secretary, E. 
Gordon McLaren, Hamilton; treasurer, 
J. S. Barnard, London. The convention 
closed with a banquet given by the Lon- 
don Jewelers’ Club to the .members of 
the association and their wives. 








Market Prices for Silver Bars 


The following are the quotations of silver 
bars in London and New York as reported 
last week: 

N. Y. 


Selling Rate, 
Lon- U. S. Assay, 
Date. don. .999 Fine Basis. 

We I ide toad teas’ da 48% 102 
Ps oo rink ish wg eg as 48% 102 
De ee adciwccuuessienet 487% 102 
SRE ae ae ee 48% 102 
ae ee 48% 102 
PERG BO i+. we-skactiounia Seg een 








Vice Consul Luther K. Zabriskie, Mex- 
ico City, has reported to the Department 
of - Foreign and Domestic Commerce, 
Washington, D. C., that unofficial notices 
appearing in the Mexico City newspapers 
announce that there has been organized in 
Mexico City a company for the exploita- 
tion of mines in the State of Chihuahua in 
which traces of radium have recently been 
discovered. The company, according to 
these accounts, will operate with a capital 
approximating 1,000,000 pesos. 
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I. HOCHBERGER 


of I. HOCHBERGER & SONS 
180 Broadway New York 


Authorized Agent of the Treasury Department 
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Henry BODENHEIMER X COMPANY 
IMPORTERS AND CUTTERS OF 
DIAMONDS 


87 Nassau STREET 
SARPHATISTRAAT 32 FULTON BUILDING 
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Bill to Sell Watches Direct to Soldiers 





Congressman Who Accuses Chicago Jobbing Firm of “Profiteering” to Ask 
Government to Equip Soldiers and Sailors with Watches at Cost. 























WasHincTon, D. oa June 20.—Repre- 
sentative Rodenberg of Illinois today made 
public charges that a Chicago firm 1s profi- 
teering on the sale of watches to American 
soldiers and that an Ohio and an Iflinots 
watch manufacturing firm have been dis- 
criminated against by the Government. On 
the strength of these charges Mr. Roden- 
berg introduced a bill directing the Govern- 
ment to equip soldiers and sailors with 
watches at cost. 

A prominent firm of wholesale 
jewelers of Chicago was claimed by 
Mr. Rodenberg to have an exclusive con- 
cession to sell watches at Camp Funston 
and he charged the concern with making 
a profit of more than 100 per cent on the 
watches sold. “I have introduced the bill,” 
he explained, “because I believe the worst 
kind of profiteering is being practiced on 
the officers at some of our camps.” 

According to Congressman Rodenberg on 
April 4 Brig. Gen. Winn, commanding the 
20th division, at Camp Funston, Kans., is- 
sued a general order to standardize the 
watches to be used by commanding officers 
of the division. In this order watches of a 
certain make were specifically mentioned as 
likely to pass the required test, while others 
of equally good quality were not included. 
Among the manufacturers which he claimed 
are discriminated against by this order are 
the Illinois Watch Co. of Springfield, IIl., 
and the Dueber-Hampden Watch Works 
of Canton, O. 





Chicago Trade Resent the Charges, and 
Mystery Surrounds Reason for 


the Bill. 


Following charges made by Representa- 
tive Rodenberg, of East St. Louis, Ill, be- 
fore Congress, to the effect that certain 
iobbers are profiteering in watches sold 
to soldiers, a meeting of local jobbers was 
hela last week. The general belief is that 
Representative Rodenberg must have been 
misinformed, since the facts are not as 
stated in press reports from Washington. 
As a matter of fact watches have been 
sold to military customers at manufactur- 
ers’ prices, and all the jobbers here have 
displayed their patriotism by buying bonds, 
and giving to the Red Cross, the Y. M. C. 
A. and the Knights of Columbus, and many 
other charities in connection with the war. 
Chicago jobbers and watch people in gen- 
eral are deeply resentful of the charges 
made by Representative Rodenberg, and at 
the proper time and place, the concerns 
upon whom a reflection has been cast will 
justify themselves. 

Mr. Rodenberg’s action in introducing a 
lnll into Congress directing the Government 
to furnish watches to soldiers at cost is 
regarded as most ill-advised and unneces- 
sary, since, as stated, the watches are al- 
ready being furnished at manufacturers’ 
Prices. There is no belief that the Govern- 
ment has any desire to go into the business 


of manufacturing. watches, and even so, it 
is certain that the watches could not be 
made as cheaply as they are now being 
sold. 

The local jobbers have no control over 
the prices at which individual retailers sell 
watches to the soldiers. That is a matter 
which is up to the conscience of the re- 
tailers. Until Mr. Rodenberg’s. sensational 
charges were made last week no complaint 
of profteering in watches was heard here. 

The military men concerned are officers. 
The Government gives an officer his com- 
mission and a revolver, and that is about 
all. The officer buys the balance of his out- 
fit, which costs about $500 in all, where he 
chooses, seeing only that it all conforms 
to the regulations. 

The press reports from Washington 
named several watch concerns as being dis- 
criminated against in the competition for 
the concession to sell watches at certain 
camps. Telegrams arrived in the city on 
Friday from those of these companies dis- 
claiming any connection whatever with the 
bill introduced by Mr. Rodenberg. 

Mr. Rodenberg has an excellent reputa- 
tion in Illinois, having represented his dis- 
trict, it is understood for some time. He 
is not in the peanut politician class. 





ASSETS TO BE SOLD TODAY 





Business of Hubert B. Dorris, Detroit, Mich., 
to Be Wound Up by Trustee for 
Creditors 

Detroit, Mich., June 20.—Hubert B. Dor- 
ris, retail and instalment jeweler, at 53 
Grand River Ave., has executed a trust 
mortgage to William C. Pelant, of the office 
of Finkleston & Lovejoy, Hammond build- 
ing, attorneys. 

The trust mortgage was given to Mr. 
Pelant Friday, June 7, but was kept quiet 
as the creditors had hopes that private bids 
might be received for the stock and good 
will of Mr. Dorris. Trustee Pelant im- 
mediately foreclosed on the mortgage, and 
an auction of the stock and fixtures will 
be held on June 26. 

According to Trustee Pelant, the Dorris 
stock and fixtures amount to only $3,200, 
while the liabilities aggregate about $13,000. 
Mr. Dorris gives as reasons for his finan- 
cial embarrassment, conditions caused by 
the war, and keen competition on Grand 
River Ave. West, among instalment houses, 
and cut rate jewelry firms. Grand River 
Ave. West is sometimes called the Maiden 
Lane of Detroit because so many jewelry 
firms are located there and on adjacent 
Sts. The Dorris failure is the fourth 
jewelry house to go to the wall on that 
thoroughfare in the last six months. 

An appraisement of stock and conditions 
was made in a very thorough manner by a 
committee composed of Mr. Pelant, a rep- 
resentative of Shafer Bros. & Co., of Chi- 
cago, who are large creditors, and Frank M. 
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Hickok, a Chicago attorney, who controls 
a majority of the claims against Dorris. 
These men found that it would be unwise 
under prevailing conditions for the mer- 
chant to continue business. Reports that 
Mr. Dorris was in financial trouble reached 
the trade as early as last February, but he 
was able to tide matters over until the 
present by paying off small claims as they 
became due. 

Mr. Dorris’ indebtedness on notes, is dis- 
tributed as follows: Joseph Herzog,, $139; 
O’Neil & Block, $60; Merrill-Broer 
Co., $75; Weigle & Rose, $36; Buchanan 
Studio, $40; William Henning, $100; Will- 
iam Trost, $50; R. H. Ingersoll & Bro. 
(Chicago office), $101; George Ruttman 
Co., $220; Strauss & Strauss, $150; F. L. 
Shepardson, $225; R. & J. Dreyfuss, $450; 
E. H. Pudrith Co., $650: J. Segal, $455; 
Luths, Dorweld & Haller Co., $1,400; H. C. 
Kionka, $2,013; L. H. Schafer $2,500; Scrib- 
ner & Loehr Co., $1,941; Robert Hall, Park 
St. (for rent), $200. He owes a number 
of claims on open account the largest being 
the Ward-Text Mfg. Co., $209, and Bauer 
& Lemkie Co., $164. 


_—_- 





Cuicaco, June 19.—In the matter of H. 
B. Dorris, of Detroit, Mich., F. M. Hickok, 
of this city, who represents a majority of 
the creditors, reports that the trustee has 
closed the store, according to the arrange- 
ments previously reported to. creditors. 
Preparation is now being made to sell the 
assets. The date of the sale has been fixed 
for June 26, at 11 o'clock, at the store 
premises on Grand River Ave., Detroit. 
Unless a bid at private sale is made, which 
will be large enough to warrant the cred- 
itors’ committee in advising private sale, the 
bidding will be at public auction and the 
sale will be made to the highest bidders. 

The stock and fixtures invoice, at cost, 
about $4,000, and bids will be for the prop- 
erty in bulk. A detailed copy of the inven- 
tory can be seen at the office of the trustee, 
or at the store. 

The liabilities in the case are approxi- 
mately $13,000, and the assets have run 
down so badly that the value is in doubt. 
The stock is worth, it is estimated, about 
$4,000, with accounts receivable: which have 
a face value of $5,000, but which are largely 
worthless. 








ASKS FOR RECEIVER 


Stockholder of Schlosstein-Greenspan Co. 
Newark, N. J., Says Liabilities Are in 
Excess of Assets 


Newark, N. Jf., June 22.—Catherine 
Haulton, a stockholder in the Schlosstein- 
Greenspan Co., manufacturing jewelers at 
18-20 Columbia St., has obtained a rule 
from Vice Chancellor Lane at Trenton re- 
quiring the company to show cause at New- 
ark on July 2, why the appointment of 
Phillip D. Elliott, of Newark, as receiver, 
should not be made permanent. 

She alleged that the liabilities aggregating 
$46,000 are greatly in excess of the assets. 
She asserts that she owns $3,900 worth of 
stock, and that on May 1], last, when she 
became secretary and treasurer of the con- 
cern, and assumed active control, she 
learned that the company was insolvent. 
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WE DEAL IN REAL PEARLS ONLY 


We also have the finest collection of all kinds of Precious Stones, including the RAREST GEMS 
IN DIAMONDS, RUBIES, EMERALDS and SAPPHIRES, and, of course, we have al] the 
regular goods in the above lines. Also carry a complete line of Mounted Goods. 





























Christies 


mA NUFACTURERS 


HIGHEST GRADE CAMEOS 


LARGEST AND MOST COMPLETE STOCK SHOWN 


FINEST CORALS—ANTIQUE ONYX 
SHELLS IN PINK—BROWN—CORNELIAN 















































CAMEOS Mounted in 10K. or 14K. Gold CAMEOS 
From $3.75 up—Selections on request 


65 NASSAU ST. NEW YORK 
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Cincinnati Jewelers Enjoy Outing 





Members of Wholesale Jewelers’ and Manufacturers’ Association of the Cin- 
cinnati Chamber of Commerce Make Merry at Cody’s Farm. 














————" 

CINCINNATI, O., June 19.—For the first 
time in years the annual outing of the 
Wholesale Jewelers’ and Manufacturers’ 
Association of the Chamber of Commerce 
was carried through Tuesday without one of 
the joy-seekers having to ride a shutter, goat 
or doing something equally as exciting, 
because said individual broke the strict 
ruling of that occasion by talking business. 
The entire day yesterday spent at Cody’s 
Farm, in the Blue Grass region of the 
state, noted for its beautiful women and 
fast horses, was devoid of any necessary 
mock funeral probably because of the 
memory of the horrible ride given Eli Gut- 
mann a year ago at the same place, because 
he happened to merely mention business 





ARNO A. DORST, PRESIDENT. 


subjects during the 12 hours of enjoyment. 

The clan of Cincinnati jewelers did not 
miss the opportunity to gather promptly at 
the Cincinnati Business Men’s Club Tues- 
day morning where the automobile parade 
started from. An orchestra was taken 
along as well as a good appetite and splen- 
did spirits. At 9:30 the parade started 
with President Arno A. Dorst leading the 
way. Gayly bedecked the autos made a 
pleasing sight as they wended their way 
across. the bridge into Kentucky and then 
came the race for Cody’s. 

The weather man had been kind and the 
State Highway Commissioner of Kentucky 
had fixed the roads in good shape, un- 
doubtedly for the jewelers. The run to 
Erlanger was quickly made and then the 
fun started. 

Old fashioned burgoo made out in the 
open where the odor appetisingly tempted 
all it reached, was served throughout the 
day. At noon came a lamb roast over a 
large: coal fire. The lamb was roasted 
whole with it was served sweet corn, which 
was cooked in large kettles right before 





the eager eyes of hungry jewelers. Large 
paint brushes were dipped into a pot of 
butter and swished over the corn before it 
was handed out for consumption. 

The outing lacked the usual baseball 
game and athletic contests, but these had 
been eliminated by the committee, which 
was composed of J. Charles Becker, Joseph 
Noterman, George Opie, M. Schwab, and 
Eli Gutmann, chairman. Quieter games 
were not listed on the official program but 
the shuffle of cards and the clink of chips 
as they moved across the board (mostly 
going north) was heard from shady spots 
all day long. A gentleman of dusky hue, 
employed by Mr. Cody made a mistake in 
admitting he owned a pair of large marked 
cubes during the early afternoon which 
were at once confiscated by Chairman Eli 
Gutmann, much to his regret later as they 
would not operate for him with the same 
degree of certainty as they did when the 
gentleman of color whispered through his 
dusky hands to the mysterious numbers. 
Others found the afternoon more enter- 
taining than selling diamonds and _ prob- 
ably just as prosperous. 

Amateur theatricals were staged: in the 
late afternoon by Charles H. Schmitt, 
Joseph Noterman and Joe Opie. Dressed 
in outlandish garb with faces colored in 
a fashion that would make an Indian wild 
with rage, they descended uport their help- 
less companions and cavorted for the edifi- 





REN ELERMAN, H. NIEMEISTER, 


cation of the lot. A censor would not 
permit the transcribing here of comments 
made regarding the histrionic ability of the 


trio, but as actors they were good jewelry 


salesmen. There being no curtain the 
performance continued until for lack of 
further strength they gave it up. Funny 
they were and they added considerable zest 
to the outing. 
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A big dinner was served in the evening 
with steak, mushrooms and all the other 
trimmings. Shortly afterward the first of 
the lot started homeward and from that 
time until 9:30 the machines containing 
tired but~ satisfied one-day excursionists 
drove out the gates and took. their way 
northward toward Cincinnati and sur- 
rounding cities. ae 

No record was kept-of. the complete list 
of those who attendéd,;but among them 
were: Fred Gruen, Lou’ Homan, John J. 
Selmeier, Julius Jacobs, Gustav Fox, J. E. 
Scott, Simon Lindenberg, Mose Schwab, 
Joseph Noterman, Peter Henry, Frank 





C. H. SCHMIDT, GEO. OPIE AND JOS. NOTERMAN. 


and Harry Stegeman, Harry Niemiester, 
Charles Schmitt, Edgar Noterman, Arno 
A. Dorst, Joe Oberly, Eli Gutmann, J. 
Charles Becker; B. Newman, George Opie, 
Hugo Lindenberg, Sol. Wetzstein, I. 
Schroeder, T. Ryan, H. A. Wadsworth, A. 
J. Thoma, A. E. Wise, Bolton Armstrong, 


Fd. Croninger, Joe Whitehouse, Arthur 





ego eee 


JOE OBERLY AND A. Q. DURST. 


Henry and Messrs. Emerson, Fisinger, 
Schwab, Chas. Esberger, Jr., Fred Mechlen- 
borg, and Messrs. Head, Serkowich and 
Beutel. 








Ernest S. Goldy has resigned his posi- 
tion with Charles E. Henderson, Ashe- 
ville, N. C., and engaged in business for 
himself at Burnsville, N. C. 
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Today’s Value At Yesterday’s Prices 


Our prices for diamond platinum pieces are not 
figured on today’s high costs. 


The prices are based on their actual cost, which 
means something to every jeweler. Thus it is often 
possible to secure pieces of Wheeler workmanship 
at an abnormally low price if measured by today’s 
standards. 


But no matter what the price may be, you know you 
could not buy a similar article for less money any- 
where—and it would be almost impossible to dupli- 
cate in idea the exquisite pattern, design and work- 
manship of any Wheeler product. 


Hayden W. Wheeler & Co., Inc. 


Manufacturers—Importers 


2 Maiden Lane (Hl) New York 


Factory, Brooklyn 



































You Know—that— 





H. NORDLINGER’S SONS 





“Scientifics” 


are exceedingly hard to get in good selection these days. It would be a mighty wise thing, therefore. 
for YOU to avoid future embarrassment in your manufacturing, by ordering YOUR SHARE 


_of our stock,—unusually extensive for these particular times. 


DO IT NOW!!!—WHILE YOU READ THIS ADVICE. 




















New York, 15 Maiden Lane. Paris, 32 Rue Beaurepaire. Providence, 63 Washington Street a] 














Manipulation of Steel in Watch Work 9% *ovme 








Reduced Price, 50 Cents, Postpaid 





The Jewelers’ Circular Publishing Company, JJ John St. New York 


| 


) 

















THE 


June 26, 1918. 


CONVENTION POSTPONED 





Conclave of New England Association of 
Retail Jewelers, Scheduled to Be Held at 
Providence, R. I., July 15, 16, and 
17, Postponed Indefinitely 


ProvipENcE, R. I1., June 22.—The con- 
vention of retail dealers of New Eng- 
land that it was proposed to hold in this 
city in July, was officially declared off 
this week on account of conditions inci- 
dental to the war. Preparations had 
heen made for a three day convention 
at which it had been proposed to discuss 
a number of matters pertaining to the 
conduct of business under the existing 
and changing conditions. 

The proposition to have the conven- 
tion of all the Retail Jewelers’ Associa- 
tions in New England held in this city 
was discussed last Fall and met with 
favorable consideration and during the 
Spring each of the State associations 
endorsed the project and elected dele- 
gates to direct the affair. E. F. Lilley 
was elected as the temporary president 
and it was suggested that a permanent 
New England Association be formed. 
Other officers of the temporary organ- 
ization were appointed and the various 
committees appointed. 

From the outset the indications were 
that the convention would be a success 
in every feature, both as regard to the 
practical results and the social pro- 
gramme. The manufacturers of this city 
and vicinity were interested in the affair 
and promised to do everything they 


. could to carry the programme to a suc- 


cessful termination. To this end plans 
were made for visits to some of the 
larger plants for the purpose of witness- 
ing the methods of manufacture, of the 
jewelry and silverware. 

About a fortnight ago, however, the 
suggestion was made that it might be 
more in keeping with the spirit of the 
general conservation movement through- 
out the country if the New England 
convention was not held this year. This 
sentiment gained in favor, although a 
number of these interested in the plans 
were of the opinion that it would be bet- 
ter to continue the plan for holding the 
convention, but perhaps curtail as to the 
social features. These latter felt that 
there was much need at this time of dis- 
cussing business topics. 

Coupled with the other reasons for 
not holding conventions at this time were 
the attacks that have been made upon 
the industry as being a _ non-essential 
and many thought that the holding of a 
large convention might attract undue 
attention to the jewelry industry and re- 
sult in some official action by the Gov- 
ernment that would be detrimental to 
the interests of jewelers. The remarks 
by Congressman Rainey in Congress 
concerning platinum added to the fear 
that conventions might not be the proper 
thing at this time. In view of these and 
several other exigencies the directors of 
the New England Manufacturing Jewel- 
ers’ and Silversmiths’ Association 


adopted resolutions suggesting that all 
conventions of the trade be called off 
during the period of the war and copies 
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of these were sent to the officers of the 
several associations. 

The matter was taken up with Presi- 
dent Tilley of the New England Retail 
Association, who in turn presented the 
matter in all its phases to the members 
ot his executive committee, with the re- 
sult that it was decided to call the con- 
vention for this Summer off indefinitely. 
Under date of June 19 President Tilley 
sent out letters to the various trade pa- 
pers, members of the New England As- 
sociations and to others interested in the 
convention movement announcing that 
it had been postponed, giving in his let- 
ter the reasons upon which such action 
was based. The letter is as follows: 


MitForp, Mass., June 19, 1918. 
Epitor THE JEWELERS’ CIRCULAR: 

Dear Sir—Will you kindly notify through your 
publication that it has been decided to postpone 
indefinitely the coming conference of the New 
England Association of Retail Jewelers, which was 
to be held at Providence, July 15, 16 and 17. 

It seemed best to those most vitally interested, 
not only in the success of the coming conference, 
but’ in the formation of a New England Associa- 
tion, that it were better at this time to give heed 
to the request of the Government to conserve as 
to the expenditure of money for entertainment, 
etc., and to relieve, as much as possible, the rail- 
read congestion. 

Had the conference been held, there is little 
doubt of its success, but it would have entailed 
quite a bit of money for operating expenses and 
entertaining, as well as the use of railroads and 
automobiles and other things that go to make up 
the necessities that are so desired in the matter 
of winning this war. 

For that reason, the judgment of those con- 
cerned in the matter of this conference was to 
postpone the holding of this conference. 

At this time we wish to express our apprecia- 
tion of the support given to us by THe JEWELERS’ 
CIRCULAR, and to express the hope that this ap- 
preciation may resolve itself in tangible form on 
the part of the New England retail jewelers by 
the close reading of this valued niedium. 

Should it be decided to take up this matter at a 
later date you may rest assured that we will be 
glad to so inform vou, and trust for your further 
assistance at that time. 

With best regards, believe me, 

Sincerely yours, 
New ENGLAND ASSOCIATION OF RETAIL JEWELERS. 
E. F. Littey, Temporary President. 








RECEIVER CONFIRMED 





Court Limits Time to File Claims Against 
Hansel, Sloan & Co., Hartford, Conn. 

HARTFORD, Conn., June 19.—Samuel C. 
Doty, temporary receiver for the jewelry 
firm of Hansel, Sloan & Co., in the proceed- 
ings brought in the Superior Court by 
Charles R. Hansel against S. A. Sloan, has 
applied to that court for an order limiting 
the time for the presentation of claims. 

Judge Case has therefore ordered that all 
claims against the partnership be filed 
within four months or must be _ barred. 
Claims can be sent to Receiver Doty at 70 
Pratt St., this city, or to Edward M. Day, 
his counsel, at 50 State St. 

The appointment of a receiver was con- 
iirmed Monday at a hearing at which the 
receiver's report of the assets and liabili- 
ties was filed. This gives the nominal value 
ot the assets as $42,186.82 as against lia- 
bilities of $30,842.02. The assets consist of 
merchandise at a cost of $34,350.21; fixtures 
appraised at $5,927.95; bills receivable $2,- 
656.03 and cash $252.63. 

The local attorney, representing 
Greenbaum, Wolf & Ernst, New York 
counsel for the National Jewelers Board 
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of Trade, expressed to the court the wishes 
of the creditors as voiced at a meeting held 
at the rooms of the Board, June 13. The 
court responded by saying that if at any 
time between now and the second Tuesday 
of September (the date set for the appoint- 
ment of a permanent receiver) the business 
does not show a profit, the creditors’ attor- 
ney would have the right to appear before 
him and ask for a modification of the orig- 
inal order looking to an immediate liquida- 
tion of the concern. 








MAY OFFER 15 PER CENT. 


Creditors of A. L. Williams & Co., Chicago 
Manufacturers, Notified That Liabilities 
Will Reach Over $11,000, While the 
Assets Are Less Than $5,000 

CuicaGco, June 21.—A. L. Williams & Co., 
manufacturing jewelers at 27 E. Monroe 
St. are in bad shape financially and are un- 
able to pay any further dividends to credi- 
tors under the old agreement. F. M. 
Hickok, jewelry trade attorney, has in- 
formed creditors that two courses are pos- 
sible with regard to the future of this em- 
barrassed firm, One of these is a 15% set- 
tlement. The other is bankruptcy. The 
debtors have been making no progress in 
conducting the firm, which manufactures 
jewelry. An appraisal of assets recently 
made was most disappointing. The com- 
pany has no available cash for another divi- 
dend, all receipts having gone for operat- 
ing expenses. Past payments, it has been 
learned, were made out of reduction of the 
stock. Many staple lines are now gone. 
Stock machinery and dies, according to the 
sppraisal figures, are worth $3,286. The 
only other business assets are the accounts 
receivable, which will aggregate $1,644. 

The total business assets today, therefore, 
have been run down to $4,930. The liabili- 
ties include $7,027 still owing on old ex- 
tension accounts and on top of that, new 
merchandise bills amounting to at least 
$1,027. There are other bills, amounting 
to $1,945, contracted in keeping up the real 
estate of the company. Then there are 
federal and state taxes unpaid, ameunting 
to $1,147. 

The real estate is worth nothing as an 
asset, as it is plastered all over with mort- 
gages and back taxes. 

The affairs of the firm were precipitated 
by the fact that the debtors realizing the 
condition above reported decided that it was 
impossible to continue and as they were 
pressed for payment sustained all payment 
to await the action of creditors feeling that 
nothing remained for them but a settlement 
or bankruptcy proceedings. 

The debtors are able to offer 15 per cent. 
through the assistance of Mr. Weber, an 
uncle, who lives in Janesville, Wis. Local 
creditors who have been consulted favor 
the 15 per cent. settlement rather than bank- 
ruptcy. with all its expenses, Mr. Weber 
declares he will not go higher than 15 per 
cent., regardless of the action of the credi- 
tors. 











Eppstein, Rosenberg & Klein, whole- 
sale jewelers at Toledo, O.. have re- 
moved from the Second National Bank 
building to 322 Superior St. 
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Carl P. Kionka 
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Reconstructed Rubies 
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and Golden Sapphires 
ge a RM eR 


Complete stock of Doublets and 
imitation Doublets always on hand. 


Lowest Prices. Orders filled 
Promptly. 





Write for latest Price List 
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Third Edition 


TRADE-MARKS 
of the Jewelry and Kindred Trades 


Containing 366 pages of trade-mark information. 
Handsomely bound in cloth. Size 7 x 103% inches. 


PRICE, $5.00 


Express Prepaid 
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Jewelers to Make Surgical Instruments 





Hundreds of Manufacturers See Exhibit at New York and Take Orders for 
Government Work—Mass Meeting at National Jewelers Board of Trade 
Wednesday Largely Attended 

















The exhibition of surgical instruments 
held under the auspices of the Jewelers 
War Service Committee at the rooms of 
the National Jewelers Board of Trade, 
15 Maiden Lane, New York, closed at 
noon on Saturday. The display was 
seen by about 500 representatives of 
manufacturing jewelers and silversmiths 
who had answered the call of the War 
Service Committee for those interested 
in the manufacture of surgical instru- 
ments for the medical department of 
the United States Army. 


Mass Meeting W ednesday 

In response to the call made by the War 
Service Committee the mass meeting held 
at the rooms of the National Jewelers 
Board of Trade, 15 Maiden Lane, last Wed- 
nesday afternoon, was very well attended. 
The meeting rooms began to be crowded 
even before 4 o'clock, the time for the meet- 
ing, and when Chairman Steele called for 
order promptly on time practically all the 
seats were taken with representatives of 
factories in Newark, New York, Corinect- 
icut, as well as various parts of Jersey and 
even Philadelphia. 

Mr. Steele opened the meeting by telling 
the objects for calling the jewelers together, 
spoke of the exhibit of surgical instruments 
that was made in these rooms on’ Friday 
and Saturday of the previous week, stating 
that the exhibit would continue on the fol- 
lowing day (Thursday) and urged every 
manufacturer in the jewelry trade to study 
the exhibit and pick out one or more pieces 
that he could possibly make. He empha- 
sized the fact that now is the time for 
the jewelers to help the Government and 
in considering the question of making these 
instruments there were three aspects on 
which stress should be laid. 


The first and foremost was the patriotic 
side, for manufacturers who made these in- 
struments could feel that in everything they 
did they were helping save the lives of sol- 
diers and doing their bit toward making 
the war a success. Then there was the pro- 
tective side because manufacturers should 
realize that no coal or motor power was 
apt to be extended to the non-essential in- 
dustries or in fact to those plants doing 
less than 50 per cent work in essentials 
until all the makers of essentials and war 
contracts had been supplied. The jeweler, 
therefore, in doing this work was protecting 
his organization and protecting his plant 
as far as coal and power were concerned. 
The third side of the matter, the business 
side, showed that there was a chance for 
good profit. The prices at which the Gov- 
ernment was willing to order the goods 
were based on prices paid at the present 
time for small lots where the deliveries 
were about 200 at a time. - They were 
Prices at which the jewelry shop with 


ordinary equipment could make a respecta- 
ble profit and the amount of the orders 
indeed very 


to be had are large, run- 


ning from thousands to practically millions. 

Mr. Steele went on to tell of the exhibit 
and how many of the manufacturers who 
first looked at it paid little attention to it 
because they lacked imagination, while 
other manufacturers who had imagination 
saw great happenings for themselves and 
their trade and particularly a chance to 
help the Government at this critical time. 
He cited the case of one small shop that 
had taken orders for a certain line of goods 
and was doing well and one large manu- 
facturer who had found that they could 
make some of the most complicated pieces 
and pieces for which the Government had 
the greatest difficulty in placing orders. As 
far as the large pieces were concerned it 
was announced by the chairman that those 
who found they could not stamp out the 
parts themselves would be able: to buy 
blanks of most of the parts required in the 
manufacture of these pieces and simply as- 
semble them, finish, plate and polish the 
article. 

The chairman then introduced Abe Shi- 
man, of the Shiman-Miller Mfg. Co., who 
told of the experience of his firm in get- 
ting contracts for some of the instruments 
in question. Speaking of the original ex- 
hibit at the National Jewelers’ Board of 
Trade, he said that at first his firm had 
found it impossible to get contracts on 
simply making an offer to the Government 
of the facilities of the plant, but when the 
exhibit was made at the rooms of the board 
they took the head of their tool depart- 
ment over tq it and found that a large 
number of the instruments displayed could 
be made in their shop. He, therefore, 
asked Alfred Littauer, in charge of the 
exhibit for the Government, for those 
which he found most difficulty in having 
made and samples of these were obtained 
at once. Investigation showed that it was 
not at all hard to make the articles in the 
Shiman-Miller factory. 

Mr. Shiman said that he considered the 
making of surgical instruments was a busi- 
ness that would act as a life-buoy to the 
jewelry trade at the present time and he 
felt that his shop was no different from 
that of any man in the room and that 


others would be able to do as they had. 


done. He said the price they got and the 
quantities ordered made it a perfectly safe 
proposition but outside of the question of 
profit he felt that’ every manufacturer 
should jump at an opportunity to help the 
Government at such a time as this, partic- 
ularly when this help meant saving the lives 
of our soldiers. Now was the time for the 
jeweler to show what he could do and in 
fact the manufacturing jeweler’s reputation 
for patriotism was practically at stake, he 
declared. They had everything to gain and 
nothing ‘to lose by taking over this work 
but irrespective of any profit or protection 
that might come to them as a result of 
doing it he felt that the first and final con- 
sideration in their decision should be the 
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opportunity they had to help the Govern- 
ment. 

Mr. Shiman’s address was roundly ap- 
plauded and his sentiments evidently struck 
a responsive chord. It was suggested that 
everybody arrange to take contracts for 
something even if only for the most simple 
things, although it was for the simple 
things that the largest quantities were 
wanted. 3 

The chairman explained that even if a 
jeweler could not begin to contract for 
the quantities required he could contract 
for a part of it. 

He then read a letter from a manufac- 
turing concern that offered to make the 
blanks for manufacturers, but who did not 
do the assembling themselves. 

A part of the time was then devoted to 
discussing the question of the ability of 
obtaining the steel required and some of 
the manufacturers suggested that it might 
not be possible to get the steel in time to 
fill the contract according to specifications. 
The chairman explained, however, that he 
had been assured by Government agents 
that every facility would be given to aid 
those who take the contracts, getting the 
steel and in getting priority orders from 
the Government for the raw material. The 
chairman also announced that the delivery 
of the instruments could be contingent up- 
on the time in which the metal was fur- 
nished, that is, the contract could read for 
a certain number of days at the delivery of 
the metal. 

A large number of questions were asked ' 

of the chairman as to the details of get-' 
ting the contracts, and some manufacturers 
who had war orders explained what they. 
were able to do and how they were able to: 
get steel to fill them. 
' The meeting continued until after 5 
o’clock on Wednesday, practically all of: 
the manufacturers present indicating a, 
desire to come the following day and 
study the exhibit of instruments again and 
get detailed information from Mr. Littauer, 
who has charge of the construction of sur- 
gical instruments for the Government. 


The Exhibit of Instruments 

The exhibit was a success from every 
standpoint. Alfred Littauer, superin- 
tendent of surgical instrument construc- 
tion for the medical department of the 
United States Army, made the following 
statement: 

“For the first time in months I feel 
satisfied. that we shall now get the much 
needed supply of surgical instruments 
through the patriotic spirit and the man- 
ufacturing resources which have been 
put at our disposal so fully and freely 
by the. manufacturing jewelers and sil- 
versmiths who have been present at this 
exhibit. I regret greatly that it was not 
possible to have this display in the other 
manufacturing jewelry centers, includ- 
ing Providence, the Attleboros, Chicago, 
Cincinnati and others, but previous en- 
eagements and the shortness of time 
prevented. I wish every jeweler could 
realize the importance of this work, for 
no matter how many doctors we might 
have, without the proper tools their wo-k 
would be of no avail and great suffering 
and loss to our boys ‘over there’ would 
result. Many a fine young man will now 
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come home alive to a useful lite, a credit 
to his country and family who might 
otherwise have died or returned a hope- 
jess cripple through lack of the proper 
facilities at a critical moment. I cer- 
tainly will make it my business to see 
that the patriotic spirit of the jewelers 
is made known to the department at 
Washington.” 

The time limit for submitting bids for 
contracts closed yesterday and the latest 
report showed that the jewelers had 
agreed to produce the majority of the 
most intricate instruments. Catalogs 
and requisition lists had been distributed 
which showed that over 8,000,000 pieces 
were necessary, the requirements in 
some beginning at about 500 and running 
up to 1,000,000 pieces of a kind. The 
comment of the jewelers showed that the 
successful bidders will enter a new field 
to produce products of materials which 
they are not used to handling by means 
of processes with which they are not 
acquainted, but it was quite evident that 
the enthusiastic spirit of the majority 
will make their efforts successful with 
credit to both the country and the trade. 

Groups of jewelers formed in the ex- 
hibit rooms, and every phase of the man- 
ufacturing problems was_ discussed. 
Everyone seemed to realize the great 
need for surgical instruments and the 
feeling of the trade is perhaps best illus- 
trated by one manufacturing jeweler, 
who stated that he would immediately 
start his shop to work upon a certain 
intricate and much needed piece whether 
he was awarded a contract or not, for 
he knew that his product could be made 
to measure up to the standard and that 
he would find a way to dispose of it. 

It was intimated that, although some 
cf the jewelers who submitted bids 
would undoubtedly be disappointed in 
not having them accepted, other oppor- 
tunities would be given, for it is expected 
that repeat orders will be necessary in 
an amount probably equal to three times 
the present requirements, and that arti- 
cles not fully covered by bidders would 
be listed in the near future for re-bid- 
ding. 

Robert B. Steele, chairman of the War 
Service Committee, said: 


“We have tried to live up to the pur- 
pose for which this committee was 
formed and quickly render available to 
the Government the facilities of our 
trade. We feel also that we have been 
of some service to the jewelers and hope 
that other opportunities in this same 
line for serving them will arise. Future 
exhibits will be arranged in a little dif- 
ferent way. Information will be posted 
and handled so that all questions in rela- 
tion to the exhibits will be available 
with the least possible inconvenience to 
those making the inquiries. The display 
has been a unique success and we feel 
proud of the fact that the jewelers are 
contributing their share to assist in win- 
ning the war.” 








Melville Sugarman, former bill clerk 
with D. Jacobs Sons Co., Cincinnati, O., 
Is now at It. Benjamin Harrison, Indian- 
apolis, Ind. 
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Canadian Jewelers Adopt Repair Price List 





Members of Windsor Retail Jewelers’ Association Decide Upon New Stand- 
ard Which Increases Prices 50 Per Cent 








Wrnpsor, Ont., June 21.—The newly or- 


ganized Windsor Retail Jewelers Asso- — 


ciation held an important meeting in 
the rooms of the Border . Merchants’ 
Retail Association Thursday evening, and 
adopted a new standard price list for watch 
and jewelry repairing. It is expected that 
this new schedule of prices will result in a 
net increase of 50 per cent in profits on 
repairing. 

The new price list is the one that was 
recently adopted by Western Ontario 
Jewelers Association. 

As the support of all the jewelers of 
Essex county, Ontario, is desired to 
maintain the new schedule of prices, 
Secretary Walton introduced a resolu- 
tion at the Windsor meeting, providing 
that a committee be appointed to invite 
all the Essex county retail jewelers to 
join a county organization to co-operate 
with the city association. - 

To this end a meeting of the county 
jewelers in conjunction with the Wind- 
sor jewelers, will be held in Windsor 
the first Thursday in July. 

The officers of the Windsor Retail 
Jewelers Association are: W. J. White, 
of Walkerville, president; Fred Howell, 
of Windsor, vice-president, and W. W. 
Walton, Windsor, secretary. 

The new schedule of prices adopted 
by the Windsor association is as fol- 
lows: 


Railroad 10% 
7.15 or and Smaller 
17] higher 9% ligne 
regular grades ligne 9, 8,7 
Cleaning or over- 

EE $1.50 $2.50 $2.00 up $2.50 
Mainsprings 1.50 2.00 1.50 2.00 
ee GOED ivesescse BOO 3.50 3.00 4.00 
3al. staffs, made to 

Oe: Secsewndnd 4.00 up .... aac heetuie 
Jewels, C@P.....ce. 1.50 1.50 1.50 1.50 

" balance 1.50 2.00 2.00 2.50 

ae plate . 1.50up 2.50up 2.00 up 2.50 

- plate 

centre .. 2.50 up 2.50 up 2.50 up 2.50 

™ pallet . 1.50 2.00 up 2.50 3.00 

“ NE s0ccw Tee 2.00 2.00 2.50 
Pinions, standard... 1.50 2.50 2.50 4.00 
Pinion and_ wheel 

ee 50 3.50 3.50to 5.00 
Hairsprings, flat, all 2.00 up .... wine ee 

" Breguet 2.50 3.50 3.00 up 
Screws—all steel... .25 up oe aves 
» special or 
left hand .50to 1.00 


- a .40 nibiapen ee 
Hands, plain, up to and including 17 J., 25c. up. 
Hands plain, 19 J. and up, 40c. each, 75c. pair. 
Hands, fancy and large, 50c. each. 
Demagnetizing, $1. 

Watch glasses, Geneva 
smaller than 8 ligne, 50c. 
Watch glasses, lentile, 50c. 
Sleeve and stem, each, $1; together, $1.50. 
Crowns, nickel, 50c. up; others $1 up. 
Bushing pendants, $1.50 up. 
Springs, click, or click springs, $1 to $1.50. 
Case lock springs, $2 up. 
Case fly springs, $1.50 up. 
Bows, nickel, 50c.; silver, 
$1.50; gold, $2.50 to $5. 
Chronographs and repeaters—Cleaning, etc., $2.50 
up; split sec., $4 up; 4% hr. reptr., $5 to $10; 


and miconcave, 35c.; 


75¢.: G. F., $1 to 


minute reptr., $10 to $15. 

Mainsprings $2.50 up: split sec., $3.50 up; ™% hr. 
reptr., $4 to $6, according to work. 

Other repairs on 
wetch repairs. 


above about double regular 








CLOCK REPAIR PRICE LIST 


1 day 
and French French 
Alarm 8 day time strike 
ee re $0.75 up $1.50 $2.00 $3.50 
Ds ds dS Gantns 75 1.50 2.50 2.50 
Ps wenn anutenwens .25 each. 
ee ee re 35 50up 1.00 up 1.00 


Grandfather—Clean, $5; cords, $] up each. 

Best plan for most repairs of this class is to 
charge for time at $1 per hour. All time to be 
counted, 

Chime Clocks—Clean, $4 up; hall chime, $6 up. 

Where several repairs are to be made to watch 
and clock at same time, the individual prices will 
still maintain up to and including $4. 


JEWELRY REPAIR PRICE LIST. 
e Joint catch and pin, S. S., 40c. up. 
Pins only, 15c. up. 
Joints or catches, S. S., 20c. to 5c. each. 
Safety catches, 50c. to $1.50. 
Necklet catches, 35c. to 75c. 
Necklet catches, bolts, 15c. 
Gold chains, sdr., curbs, 35c. up; rope, 75c. up. 
Spectacles, sdr., metal, 35c.; G. F., 40c. to 75c. 
Screws, steel and plated, 25c.; gold, 50c. 
RINGS. 
Sizing or join, narrow, 50c.; stone-set, 50c. to 
$1; heavy, 75c. to $1.50; baby ring, 50c. 
Make larger size, narrow, 75c.; stone-set, 75c. 
up; heavy, $1.25 up; baby ring, 50c. 
Add for each size larger, 10k. 25c.: 14k. 40c.; 


°18k. 50c. up. 


Pearls, 1m. half, 25c, to 35c. Real, 35c. up. 

Stones, set flat, Im., 35c. to 50c. 

Garnets, flat, 25c. up. Gilding, 50c. up. 

Im. colored in claw setting, 60c. to $1. 

Doublets, small, 75c.; medium, $1.25; large, $2. 

Resetting diamonds, $2. 

Claw to ring, 1 only, $1.50; 6 claw ring, $2.50 
up; 8 claw ring, $3 up. 

1 plat. tip, $1.50 up; 6 plat. tip, $4 up; 8 plat. 
tip, $5 up. 

Cleaning and polishing diamond ring, 25c. up. 

ENGRAVING. 

Goods brought in for engraving: 

1 letter on article, 10c. up. 

2 letters on article, 15c, up; add 5c. per letter. 

Inscriptions, per letter, 5c. 

Y%, in. Am. cypher, 2 or 3 letters, 35c. 

¥% in. Am. cypher, 2 or 3 letters, 50c. 

1 in. Am, cypher, 2 or 3 letters, 75c. 

Up to 1% in. Am. cypher, 2 or: 3 letters, $1.25. 

Flatware brought in: 

1 letter, 75c. dozen. 

2 letters, $1 dozen. 

3 letters, $1.25 dozen. 

Goods sold in store: 

1 letter on article, 5c. up. 

2 letters on article, 10c. up; add 3c. 

Inscriptions, per letter, 3c. 

14 in, Am. cypher, 2 or 3 letters, 25c. 

¥% in, Am, cypher, 2 or 3 letters, 35c. 

1 in. Am. cypher, 2 or 3 letters, 60c. 

Up to 1% in. Am. cypher, 2 or 3 letters, $1. 

Flatware: 

1 letter, 50c. dozen. 

2 letters, 75c. dozen. 

3 letters, $1 dozen. 


per letter, 








A man: from Java, who is at present in 
the United States for a very short time, 
desires to secure an exclusive agency for 
the sale of jewelry, such as plated goods, 
cheap watches, solid gold articles, and dia- 
monds. He also wishes to make direct pur- 
chases. If desired, pearls and mother-of- 
pearl shells will be shipped in exchange for 
above-mentioned articles. Payment will be 
made by cash against documents. Quota- 
tions may be made f. o. b. New York. Ref- 
erences. Further information may be ob- 
tained by writing the Department of 
Foreign and Domestic Commerce, Wash- 
ington, D. C. Refer to file No. 97105, 


THE JEWELERS’ CIRCULAR-WEEKLY 








The NELLIE CUSTIS opened a new era in Flatware design and 
has presented one of the most beautiful types of patterns ever created. 
A design of strong character, rare beauty and unusual artistic merit. 


Rocers. Lunt 8 BowLEN Co. Greenriip, Mass. 


"The Silver Os that Sells” 


TRADE MARK Rok STERLING 
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THE CANADIAN WAR TAX 





Facts About the Definition of Jewelry 
Under the Dominion Excise Law 

Winpsor, Ont. June 22.—Frederick 
Howell, of Howell Bro. & Knowlton, has 
just received an interesting report from 
Walter J. Barr, president of the Gold- 
smith’s Stock Co., of Toronto, relative to 
the operation of the new excise tax of 10 
per cent on jewelry. 

Mr. Barr, in the absence of Thomas 
Roden, chairman of the Jewelers’ commit- 
tee, representing Hamilton, Toronto, and 
Montreal manufacturers, wholesale mer- 
chants, and retail dealers, headed the depu- 
tation which met the Board of Customs at 
Ottawa on June 11. Many points in respect 
to the operation of the excise tax were 
cleared up. . 

In explaining that the matter of diamond 
jewelry had not been definitely disposed of, 
Mr. Barr makes the interesting statement 
that the British Government hopes later to 
control the diamond industry, and is at 
present spending large sums to develop the 
diamond cutting industry in London, and 
Birmingham, Eng. 

Mr. Barr’s letter, and the alphabetical list 
of taxable articles under the new law, fol- 
low : 

“Tl have pleasure in sending you further 
information in reference to the Excise War 
Tax. The writer was one of a committee 
with representatives from London, Hamil- 
ton, Montreal and Toronto, that waited on 
the Board of Customs at Ottawa, on Tues- 
day of this week, with the object of ob- 
taining more definite information in regard 
to the application and scope of the tax. The 
result of the interview was very satisfac- 
tory, as we succeeded in clearing up the 
element of uncertainty that has prevailed 
ever since the first of May when the Bill 
was passed. 

“The Board of Customs have decided 
that the term ‘Jewelry’ for War Excise Tax 
purposes is to be held as applying only to 
jewelry as described in item 647 of the 
Customs Tariff. This item does not apply 
to watches of any kind, or buttons of any 
kind, such as collar buttons, sleeve buttons 
or link buttons. It does not apply to any 
kind of bags, purses or fancy boxes, which 
are included in other items of the Tariff 
Schedule. 

“T enclose a list of the articles which we 
submitted to the Board and that they ac- 
cepted as defining those on which the Ex- 
cise Tax would operate. There may be 
additions or amendments made later on, but 

this is the list under which the Department 
is now working. The tax applies to any 
of these goods that you had on. hand on 
the first of May, purchased from the first 
of October, 1917. If the amount of such 
merchandise is less than $1,000.00 you pay 
no tax. I understand that the Board will 
issue instructions immediately to Collectors 
of Customs and Officers of the Inland 
Revenue Department, in accordance with 
the decision as above outlined. 

“The matter of diamond jewelry has not 
been definitely disposed of, but a decision 
is looked for this week. Unset diamonds 
are free from the tax, and our Committee 
asked that they remain free even though 
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set in jewelry, for reasons that would take 
a little time to explain, and that appeared 
to have some weight with the Board of 
Customs. I might state that one of these 
arguments, is that the Diamond Industry is 
entirely British at the present time, and 
the British Government are exceedingly 
anxious that it be developed to the fullest 
extent possible, inasmuch as diamonds are 
a form of investment, and if the industry 
is entirely controlled within the Empire, it 
will prove one of the most valuable assets 
that we can establish. At the present mo- 
ment the Government of Great Britain are 
spending large sums of money in encourag- 
ing diamond cutting in London and Birm- 
ingham. This work, as you know, was cen- 
tered almost exclusively in Antwerp, Am- 
sterdam and Paris before the war. 

_“Any further information at my disposal, 
I shall be glad to send you at any time. 

7 | “Yours truly, 
“WALTER J. Barr. 


“P. S.—We advise that you make no pay- 
ment on account of the War Excise Tax 
until the Inland Revenue Department sup- 
ply you with the official list of articles sub- 
ject thereto, which may vary in some detail 
from the one enclosed.” 


List of Items to be Included in Term “Jewelry” 
When Manufactured of Platinum, Gold, Gold 
Plate, Silver, Sulver Plate and Gilt. 


Baby pins, baby studs Identification tax 


Bandeaus (except regulation) 
Bangles Key chains 

Bar pins Key rings 

Barrettes Key tags 

Belt clasps. Lace pins 

selt pins Lapel chains 

Bib pins Lavallieres 


Lingerie clasps 
Lockets 


Blouse sets 
Bouget holders 


Bracelets Lorgnette chains 
Brooches Lorgnon chains 
Belt buckles Muff chains 
Chains Necklaces 
Charms Neck bands 


Neck chains 
Pearl and imitation 
pearl necklaces 


Chatelaine pins 
Class charms 
Class pins 


Class rings Pendants 
Coat chains Perfume balls 
Collars . Rings 

Collar pins Safety pins 
Compass charms Sautoirs 


Scarf pins and rings 
School badges 
School charms 
School pins 

School rings 

Shoe buckles 

Seed pearl jewelry 
Shirt waist pins 
Soft collar holders 
Soft collar pins 


Crosses 

Cuff pins 

Dress pins 

Dress coat holders 
Dress tie holders 
Earrings 

Emblem charms 
Emblem fobs 
Emblem pins 
Emblem rings 


Emblem jewelry not re- Sport pins 
galia ) Stock pins 

Evening dress sets Studs 

Eye glass chains Tiaras 

Eye glass hooks Tie clasps 


Eye glass holders (auto- Tie fasteners 


matic) Veil clasps 
Flower pins Veil pins 
Fobs Vest chains 
Fob guard chain Waist buckles 
Fob seals Waist pins 
Girdles Waldemar chains 


Watch chains 
Watch fobs 
Wedding rings 


Hair brooches 

Hair ornaments 
Handy pins 
Identification lockets 








Edgar Bengart, manufacturing jeweler 
with Porter & Wiser Jewelry Co., Kanz-as 
City, Mo., has joined the Marines. He has 


gone to Paris Island. Later he will go to 
Cuba, and then to France. 





jury in 
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ATTEMPTED THEFT DETECTED | 





Charles Harris, Alias “Roscoe Jones,” Sent 
into Army When Convicted of Attempted 
Theft in Detroit Jewelry Store 


Detroit, Mich., June 22.—Charles Harris, 
alias Roscoe Jones, was convicted by a 
the Recorders’ Court before 
Judge Edward J. Jeffries on Thursday 
of attempting to steal a diamond stud 
pin worth $135 about a month ago, from 
James H. Garlick, 168 Griswold St. 
Judge Jeffries gave Harris the option 
of taking a prison sentence under his 
conviction, or enlisting in the United 
States army. Harris chose the latter 
course, and in part settled his debt to 
the State. 

Harris entered the Garlick store one 
Saturday night and was waited upon in 
person by Mr. Garlick. He opened the 
conversation by asking whether he could 
exchange a Liberty bond for mer- 
chandise. Harris then asked to be 
shown some diamond stud pins. 

Mr. Garlick showed the man a tray of 
diamond mounted stud pins; and then 
turned momentarily to address an old 
customer. While Mr. Garlick’s back was 
turned, Harris took a $135 diamond stud 
pin from the tray and secreted it in his 
inner coat pocket. He then waited for 
Mr. Garlick to wait upon him further. _ 

A nervous) movement of the man’s 
hand toward his pocket aroused Mr. 
Garlick’s attention, and upon close in- 
spection of the tray, he found that the 
pin was missing. He asked Harris if he 
had seen the pin, and the man’s evasive 
reply only confirmed Mr. Garlick’s sus- 
picion. | 

Reaching across the show case he 
grabbed Harris in a vise-like grip, and 
with his right hand delivered a smash- 
ing blow in the fellow’s face. By a 
quick dexterous movement the thief ex- 
tracted the envelope containing the pin 
from his inner pocket and dropped it on 
the floor of the store, in an attempt to 
avoid suspicion as being the thief. 

Head salesman J. C. Ferrier, and Mr. 
Garlick’s brother, Jack Garlick, held the 
thief while the proprietor telephoned for 
the police. Both Ferrier and Jack Gar- 
lick were witnesses at the trial against 
Harris, as well as Mr. Garlick. 

On the cards and the tissue paper in 
the tray of pins which were introduced 
in the trial were large stains of blood, 
and one of the jurors evinced curiosity 
as to their origin. Mr. Garlick explained 
that the blood stains were caused by 
blood from Harris’ nose which bled 
freely when the jeweler struck the thief 
in the face. 





is 


A firm in the Straits Settlements desires 
to buy diamonds and other colored gems 
mounted as _ rings, brooches, pendants, 
necklaces, or other articles of jewelry; gold 
and silverware, and gold and silver watches 
and chains. Illustrated catalogues should 
be submitted. Payment will be made at 90 
days’ sight against acceptance of docu- 
ments. Correspondence may be in Eng- 
lish. References. For further information 
relative to this matter, inquiries should 


refer to File No. 27040. 












SO 


THE JEWELERS’ 


CIRCULAR-WEEKLY 


os 


cx 
June 26, 19 a 
5 + : RS e De = 7. 
Badia ae 
ie 

















\ 
\ 


\\\ \\\Y " | 
} WY \\ 


\\\ 


\\" 











~ 


uf 
























é 
tC 
: \ * 

i 4 \\ 


, AN Ola KIND 
ZEPPELIN 








ID 


This is the kind of “raid” that 
plays havoc with the jeweler. 
If you feature W. W. W. 
GUARANTEED RINGS, 
mail-order competition will 
not interfere with your ring 
business, because W. W. W. 
GUARANTEED RINGS are 
found only in the showcases 
of legitimate jewelers. 


When buying W. W. W. 
GUARANTEED RINGS, 
you not only get rings as 
good as rings can be made, 
but you get a truly, remark- 
able modern service, such as 
every progressive jeweler 
welcomes. 


White, Wile & Warner 


Makers of nationally advertised 
rings in which the stones do stay 


BUFFALO, N. Y. 
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Southern Jewelry Travelers Hold Annual Outing 








Base Ball Game and Shore Dinner Enjoyed by “Dixie Land” Salesmen at 
Whitestone Landing, L. I. 




















——— 

Did you attend the annual outing of 
the Southern Jewelry Travelers’ Associ- 
ation which was held last Wednesday at 
Duer’s, Whitestone Landing, Long Island? 
If you did you know about the regular 
old-fashioned genuine good time that the 
southern travelers had. There were 
about 60 of them who joined in one of 
the most enjoyable outings that the as- 
sociation has ever held. <A_ baseball 
game in the morning and a shore dinner 
were among the features of the day's 
enjoyment. 

The traveling men gathered at the 
Pennsylvania railroad station at 10 A. M. 
and took a Long Island train which left 
the station at 10:20 o’clock. Arriving at 
Duer’s, it took but a short time to orgaiize 
two of the most remarkable baseball teams 
that have ever faced each other, and the 





tc and express our commendation and 
love for the members of our association 
who, inspired with the spirit of true 
Americanism, have joined the colors. 
Let us drink a toast to these honored 
members.” He then read the names of 
the following members of the association 
who are in the army and navy: Army— 
Capt. Geo. R. Martin, C. V. Dougherty, 
L. C. Volkland, J. Hewitt, H. Winters 
and W. J. Allsopp. Navy—H. M. Levy, 
warrant officer in the Naval Reserve; 
M. S. Greenbaum, Josh Crohn, William 
Roman and J. Newman. 

The jewelers then turned their atten- 
tion to the following menu: 


Steamed Clams 
Clam Broth 
Sliced Tomatoes Sliced Cucumbers 
Baked Bluefish 
Broiled Lobster 








GROUP PHOTOGRAPH OF SOUTHERN JEWELRY TRAVELERS WHO ATTENDED THE OUTING. 


game which ensued was one unparalleled 
in the history of the national pastime. 
The “has-beens,” with good old Jack 
Goode on second base and Louis Nuss- 
baum behind the bat, to say nothing of 
a friend that Louis brought along to 
do the pitching, looked like sure winners, 
but the “never-wases,” with one Crowley 
pitching and Batcheller on first base, 
supported by a premier aggregation of 
heavy hitting, sure fielding, never miss- 
ing stars, proved too much for their op- 
ponents. The final score after a grilling 
six innings resulted 16 to 6 in favor of 
the “never-wases.” It was some game. 

After the ball game only a short time 
ensued before the travelers were gath- 
ered on the lawn for the picture, which 
is shown herewith. 

Then came the dinner. President 
George Wright sat at the head of one of 
the long tables whnch were arranged in 
the pavilion, and the dinner was started 
without formality of any kind. Within 
a short time President Wright asked 
ex-President L. D. Reynolds to speak 
a word relative to the members of the 
association who are in the service of 
Uncle Sam in the army and navy. Mr. 
Reynolds arose and spoke in part as 
follows: : 

“We arise to-day on an occasion when 
it is most appropriate to pay a tribute 





Long Island Asparagus 
Roast Philadelphia Spring Chicken 
Lettuce Salad 
Coffee 


Ice Cream 


During the dinner the band which ac- 
companied the travelers on the day’s 
outing played patriotic and popular airs 
for a time and then the musicians were 
invited to share in the dinner. 

A number of the jewelers, including 
Tom Batcheller and George Jochum, 
helped to entertain by telling stories. 

Toasts were offered to President Wilson 
and to George Wright, president of the 
association. 

Among those who attended the outing 
were Edward Capterville, of G. T. Brod- 
nax, Inc., Memphis, Tenn., who was the 
cuest of George Jochum, and Chief Yeo- 
man Henry Hausmann, son of Louis 
Hausmann, of T. Hausmann, Inc:, New 
Orleans, La., who was the guest of 
Charles Marx. 

A number of the members of the as- 
sociation stayed at the scene of the 
day’s outing and enjoyed bowling and 
card playing after the dinner had been 
concluded, while others left for home 
by train or automobile. 

Louis Nussbaum was in charge of the 
outing and received a rousing vote of 
thanks for the excellent way in which 
he managed the affair. 
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LOOK OUT FOR THIS MAN 





Swindler, Who Steals Valuable Scarf Pins 
After Leaving a Deposit, Has Been 
Working in Cleveland 
CLEVELAND, O., June 22.—On Saturday a 
man called at a local jewelry store, gave 
his name as Arthur Taylor, 4752 W. 90th 
St., and selected a scarf-pin valued at 

$56, making a deposit of $2 on it. 

Last Wednesday he called at the store 
again, and as the clerk who had waited 
on him on his previous visit was busy, 
asked another salesman to wait on him. 

He stated that he had made a deposit 
on a scarf pin valued at $90 and that he 
wished to select a cheaper one. The 
salesman displayed a tray of scarf-pins, 
and after examining several, he selected 
one valued at $60 and asked that the de- 
posit he had placed on the other scarf- 
pin be applied to the one selected. 

He again called the following day, 
paid the balance and secured the pin. On 
his second visit, this man gave the name 
of Arthur Miller, 4711 E. 63d St. Sev- 
eral minutes after his departure, it was 
discovered that a_ scarf-pin walued at 
$4,700 had been stolen. The scarf-pin is 
described as being: set with pearl- 
shaped diamond, weighing .68 carats, 
surrounded by 16 small sapphires, set in 


platinum. It has a scratch mark “A- 
185” on it. 
Both addresses given by this man 


were found to be fictitious. 

On June 15, evidently the same man, 
described as: “28-30 years of ago, six 
feet tall of angular build, with broad 
shoulders, a very dark complexion, a 
thick nose, dark hair, dark eyes, large 
eyeballs and having a small mole or 
birthmark about the size of a dime on 
his right or left cheek,” entered another 
local jewelry store, selected a scarf-pin 
worth $75 and made a small deposit on 
it. 

Last Wednesday he called again, stat- 
ing that he wished to select a cheaper 
one, picked out one valued at $40 and 
asked that the deposit placed on the 
first pin selected be applied to the sec- 
cnd pin and agreed to return Sept. 15 
to pay the balance. , 

After this man had departed, it was 
discovered that two scarf-pins, one val- 
ued at $125 and the other at $225 were 
missing. The pins are described as fol- 
lows: one was set with a one carat 
round diamond, surrounded by 10 or 12 
small white diamonds. The face of the 
pin was of platinum. and the shank of 
gold. 

The other pin was set with one-half 
karat diamond in all platinum setting. 

Jewelers are warned to be on the look- 
out for a man answering this descrip- 
tion, particularly one who visits stores 
and places a small deposit on a scartf- 
pin or any other article of jewelry. 

If any unknown man calls at a jewel- 
er’s store answering this description and 
places a small deposit on a scarf-pin or 
any other article, jewelers are asked to 
immediately get in touch with the near- 
est office of Pinkerton National )Detec- 
tive Agency, and a representative will be 
sent to investigate. 
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Jersey Jewelers Meet at Asbury Park 





Enjoyable Convention at Seaside Resort—Officers Elected for the Ensuing 
Year—Automobile Ride and Banquet Part of Social Features 














Asspury Park, N. J., June 25.—The ninth 
annual convention of the Retail Jewelers 
Association of New Jersey which was held 
at Asbury Park, N. J., Sunday and Monday, 
was enjoyed by all those who attended. The 
jewelers gathered at the Coleman House 
on Sunday at 3 Pp. M., where registration 
and a distribution of badges took place. At 
4 p. m. there was an automobile ride fol- 
lowed by a dinner at De Lisles’. Wm. H.' 
Ingersoll made a very interesting after din- 
ner address. The members left for the re- 
turn trip at 9 P. M. 


Monday Session 
On Monday the meeting was called to 
order at 9 a. M. Following the reading of 
the minutes of the last meeting applications 
for new members were received. The 
secretary and treasurer then made their re- 
ports after which the president made an ad- 

dress which reads as follows: 


ADDRESS OF PRESIDENT TACK. 


The old saying that “competition is the life 
of trade” has been changed through the activities 
of associations in all lines of trade to the modern 
version, ‘Co-operation is the life of trade.” Co- 
operation with each other, co-operation with our 
employes and co-operation with the men who 
make or wholesale the merchandise so vital to 
the success of our various enterprises. 

Competition would be the life of trade if all 
competition were “fair competition, clean competi- 
tion, honorable competition.” 

Nothing is so injurious or hard to combat as 
some of the methods employed by competition to 
boost the value of their own merchandise while 
at the same time disparaging the value of yours. 

Cut prices are bad enough, poor quality will 
sound its death knell, but lies are hard to trace ana 
overcome. 

One of the worst trade evils that we jewelers 
have to contend with is the practice of valuing 
diamonds. Sometimes some pawnbrokers, “‘fly-by- 
nights,”’ and in rare cases even jewelers, are un- 
scrupulous and contemptible enough to knowingly 
undervalue a diamond that has been purchased in 
the same or a nearby. town. And, gentlemen, 
something must be done to stop this practice. We 
should determine to refuse valuations of all kinds 
because even with the best of intentions, if we 
continue to place a value on diamonds and other 
things, a gross injustice may be done a brother 
jeweler by a difference of opinion or a lack of 
knowledge of the article appraised. 

This is only che of the problems that are be- 
fore you today. There are many others—more 
this year than ever before, and they must be met 
squarely and without hesitancy. 

We must, above and beyond all, meet the re- 
quirements of our Government faithfully and 
fully, at the same time rendering all possible as- 
sistance to the revenue collectors and giving to 
the Government the benefit of every doubt. 

We should take full and prompt advantage of 
every advance in price and merchandise, and 
should add the war tax to every article coming 
under the scope of the act. Keep in mind that 
if you do not work up your merchandise, and thus 
keep step with market prices, you lose a legitimate 
profit, and when the markets go down you will 
be compelled to mark your prices down to meet 
competition, and will suffer a loss which you might 
have offset by an equal gain when prices were 
advancing. 

I strongly urge the forming of a jewelers’ club 
in every community. If there are only two or 
three of you in a town it will pay you well to 
get together every month, and I want to extend 
an invitation right now to every jeweler in the 
State to sit in with the Newark jewelers as often 
as possible. At our monthly meetings we accom- 
plish very many profitable things, and we will 


be glad to share what we learn with all of you. 

ow as to the outlook, I believe we can look 
forward with a considerable degree of optimism. 
Jewelers in Europe, who are much closer to the 
war activities than we are, are enjoying prosperity 
after going through a period such as we have be- 
fore us now. The jeweler who is wide-awake, 
and who is a keen merchant, will emerge from 
this war with a live and active business. 

The main thing is that we maintain our con- 
fidence in our country and in ourselves. Let us 
not be fearful of the future, but let us go for- 
ward with resolve. 

Fear is one of the great dangers of our present 
situation—from whatever cause, fear should be 
avoided, for in its grip self-control is lost, and 
without self-control we ourselves are lost. 

In our individual and national affairs, if we 
are self-contained and live the customary evenness 
of our lives, and face events with courage and 





JEAN R, TACK, PRESIDENT. 


determination, everything will come out all right, 
and we will reach the success for which we are 
striving, which will make our beloved country a 
stil brighter and happier land to live in. 

In passing out of office I wish to thank you 
one and all, and especially those who have so 
cheerfully and ably assisted me during my term 
of office. If I have failed in my endeavor, and 
have not done all that was expected I ask your 
indulgence, for I assure you my mistakes were 
errors of the head and not of the heart. 

The membership committee then made its 


report, and new members were elected. 


Monday Afternoon Session 

The afternoon session opened at 2 P. M., 
with the appointment of various committees. 
C. J. Brotherly made an address in which 
he pointed out the vital necessity of the 
retail jeweler keeping in touch with the 
market and arranging his prices to corre- 
spond with it. He also spoke about new 
methods of keeping accounts of one’s stock 
and systematizing one’s business. 

George J. Busch then made an address 
in reference to the repair of watches and 
the need of good salesmanship to make a 
business profitable. 


Address of George J. Busch 
The repairing department to a jewelry 
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store is more valuable than it may be 
generally accepted. A very SUCCEssfyl 
jeweler recently made the statement that 
this was profitable within itself and of 
great value to the store in general, but 
he also stated that if this part of the 
store could not be conducted with gk 
and promptness, it would be a detriment 
because it requires skill and promptness 
plus salesmanship. 

For instance, when a customer comes 
into a store to have some repair work 
done, a salesman will often note that 
they want to pay but little for the work 
which, of course, is not more than 
natural, indeed, if the clerk or owner 
himself who waits upon the customer 
lacks the qualification of the salesman he 
immediately agrees with the feelings of 
the customer and begins to whittle 
down the price of the work, studying in 
the meantime how he may be able to do 
the job some cheaper way, in which case 
he exactly agrees with the customer’s 
views. 

That is not salesmanship. Instead of 
agreeing with him he should convince 
him to have the work done the right way, 
in which case the customer is better 
served, and the store receives the prcper 
price for the work. 

It seems most jewelers are sensitive 
to the feeling of their trade with refer- 
ence to the cost of repair work, and that 
they too often try to do exactly as the 
customer wants them to do, instead of 
having a standard to live up to, and'a 
scale of prices to govern by—which 
under no circumstances should be devi- 
ated from. Anyone, who takes in work. 
should know just how such work should 
be done, and it his duty to convey his 
ideas to the customer, and sell good work 
at prices worthy of proper workmanship. 

Therefore, the attendant should ex- 
press. himself clearly, and convince the 
customer that the price charged is a 
fair one, considering the quality of work- 
manship, and that it consequently will 
be cheaper to him in the end. 

Very often prices are quoted by guess- 
ing at troubles. With watches, this is a 
bad practice from the fact that a cus- 
tomer knows that the jeweler has not 
thoroughly examined the timepiece, and 
knows that he is guessing, and he 
naturally would not place the confidence 
in the man who would give such off- 
handed quotations as he would the more 
systematic merchant who, when he 
quotes a price from examination, knows 
exactly what he is talking about. 

Salesmanship in the repair branch is 
as necessary as it is in selling merchan- 
dise. In the latter it is important that 
the salesman be perfectly familiar with 
the stock and display and describe any 
article clearly. Where a jeweler is not 
a practical watchmaker himself and does 
not have enough -work to employ 4 
capable man, he should send all work to 
someone who is capable, which will then 
enable him to make a good profit and 
induce sales by pleasing the customer 
with good work at reasonable prices. 

If a customer brings a diamond ring 
into- a store, with a clamp broken off, 
and asks the price for repairing it, the 
salesman should not say that it costs 


Be 





i j i June 26, 1918. 





THE 


from 35 to 50 cents, but should prove to 
the customer without a doubt that it 
would be economy to have a new crown 
or perhaps a new and more up-to-date 
mounting, for if one clamp is broken it 
‘; most evident that the others are 
in a weakened condition, and in this 
case a jeweler can sell this customer .a 
new crown or mounting, and prove to 
him that he is serving him better. 

Most every jeweler has through the 
medium of his repair work an oppor- 
tunity to come in contact with the 
people in a manner that enables him to 
win their confidence and establish him- 
self as a jeweler, which again proves that 
the repair branch is of vital importance 
him that he is serving him to much better 
advantage .. . 

It appears, however, that in general, 
the jeweler has not kept pace in being 
paid for his skilfut work in comparison 
with other mechanical trades, such as 
machinists, plumbers, etc., although 
watchmaking as well as jewelry work 
requires greater skill than any of these 
trades. Whereas the general conditions 
are now. and have been undergoing a 
great change, it is the most opportune 
time to fall in line and get paid for our 
skill and experience. 


Also the free engraving is still con- 
tinued by most jewelers. Is it not a 
simple matter to convince the public of 
the fact that the art of engraving must 
be paid for the same as for repairing a 
watch? It.is found in all other lines, 
professional or mechanical, that a charge 
is made for every service rendered. Then 
why should the jeweler not be paid for 
engraving he does. All such gratis work 
is due to lack of salesmanship and an old 
custom. Proper explanation will con- 
vince any customer beyond a doubt that 
it is reasonable to charge for engraving. 

Furthermore, the public does not look 
upon such gratis work as a favor, or as 
getting something for nothing. No— 
they consider it not being worth any- 
thing, because the jeweler has never 
impressed the fact upon the public suf- 
ficiently, but has continued this gratis 
work as a matter of custom. 


B. J. Doyle made a brief address, in 
which he pointed out the crying need of 
field secretaries, to cover different sections 
of the country enrolling new members. 

At 2:30 p. m. the election of officers was 
held. Those elected were: Jean R. Tack, 
Newark, N. J., President; A. W. Cornelius, 
Asbury Park, N. J., First Vice President; 
Frank Thorwarth, Elizabeth, N. J., Second 
Vice President; R. Brunner Rutherford, 
Third Vice President; C. W. Bowman, 
Sommerville, Fourth Vice President; N. 
Bertl, Newark, N. J., Fifth Vice President: 
A. J. Jaeckle, Jersey City, N. J., Treasurer, 
and Oscar Fliegauf, Irvington, N. J., Secre- 
tary. The Trustees elected were Jean R. 
Tack, A. W. Cornelius, R. Brunner, C. W. 
Bowman, Charles Hartdegen, C. J. Brother- 
ly, Frank Thorwarth, Norbert Bertl and 
Oscar Fliegauf. , 

C. J. Brotherly made a stirring appeal to 
the jewelers, making a motion that the 
dues be raised. The motion was passed 
and -the maximum amount of the yearly 
dues was placed at $25. 
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The Banquet 
‘The banquet Monday night was a success 
from both alimentary and _ post-prandial 
standpoints, and the cuisine was much en- 
joyed. 

Mayor Hettrich did not put in an ap- 
pearance, but wrote a letter of apology 
expressing his regret. The first speaker 
at the banquet was Charles T. Evans, for- 
mer president of the American National 
Retail Jewelers’ Association, who gave the 
jewelers a very impressive talk on business 
problems which they must meet right now. 
Mr. Evans advocated vigorous advertising 
of the repair department and described the 
function which the jewelers perform in 
the advertising and merchandising world. 
He urged the jewelers to give up part of 
their time to the government and to en- 





CHAS. T. EVANS, WHO SPOKE AT THE BANQUET. 


courage all that the government encourages 
at this time through the instrumentality 
of their window displays. He advocated 
the advertising and displaying of the 
more essential lines the jewelers carry, 
particularly necessities. He also urged 
them to develop a store policy rather than 
a selling policy, stating that when they did 
this they should have more time to do con- 
structive work themselves. The speaker 
advised the jewelers to train store clerks 
and dwelt upon the need of help at the 
present time. He said that no one had 
done anything to encourage young men to 
take up watchmaking and consequently there 
was a great scarcity of watchmakers. He 
laid great emphasis on the fact that if the 
time ever comes when the retail jewelers 
will be unable to repair watches through 
scarcity of help, the sale of watches may 
be considerably lessened. He asked all the 
members of the association to keep up the 
spirit of optimism and to co-operate with 
the government in every possible way. 
Mr. Evans left the banquet table early in 
order to catch a train for New York. He 
was followed by R. F. Nattan, who em- 
phasized the need of co-operation in war 
times. B. ). Doyle, the last speaker, urged 
the jewelers to buy Liberty Bonds and do 
everything else in their power to meet the 


needs of the present fight. 
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PAWNBROKER WINS 





Suit of New York Jeweler to Recover 
Jewelry Taken on Memorandum and 
Pawned, Dismissed in the Mu- 
nicipal Court 


An action in the Eighth District Muni- 
cipal Court of New York last week be- 
tween Benjamin Wallman, a jeweler of 
110 Delancey St., and Louis Stream, a 
pawnbroker at 2179 Third Ave., for the 
possession of a sapphire and diamond bar 
pin, ended Wednesday with a verdict in 
favor of the pawnbroker. The action was 
to recover the value of the jewelry which 
has been obtained from the plaintiff cn 
memorandum last November by Benjamin 
Marden and his wife who pawned the 
same. Marden and his wife were recently 
convicted of larceny, and the jeweler made © 
a demand on the pawnbroker for the ar- 
ticle, claiming that as the Mardens had no 
title to it the pawnbroker could get none. 
The pawnbroker who had advanced $275 
on the pin refused to pocket the. loss and 
fought the case. 

When the suit came to trial before 
Judge Levy, Wednesday, June 19, ‘but one 
witness was examined. Ex-Judge Unger 
explaining on behalf of the pawnbroker, 
Stream, that there was absolutely no con- 
troversy as to the facts in the case. It 
was admitted that Marden had obtained 
these goods on memorandum from Wali- 
man, and that they had pledged them with 
pawnbroker, but counsel did claim that un- 
der the decision rendered by the Municipal 
Court in the suit of H. W. Sluyter Co., 
Inc. vs. Koplik and others, decided by 
Judge Levy early in January of this year, 
the complainant was not entitled to obtain 
his goods in this way. Stream, the pawn- 
broker, he claimed was entitled to the bene- 
fit of the Factor’s Act in dealing with the 
Mardens. 

Ira M. Greene, attorney, who represented 
Mr. Wallman, contended generally that his 
client had never passed title to the Mar- 
dens and-the Mardens could not pass title 
to a pawnbroker. Judge Levy requested 
counsel to adjourn for the purpose of ex- 
amining the law on the subject and recess 
was ordered and the litigants adjourned to 
the library of the court where the latest 
decisions were examined. 

These included, first, the case of Freuden- 
heim vs. Gutter, 201 New York, which de- 
cided that the pawnbrokers were entitled to 
the benefit of the Factor’s Act; then the 
case of Schmidt vs. Simpson decided by the 
Court of Appeals 206 New York, in which 
the Court of Appeals held that persons who 
entrust others with the indicia of owner- 
ship of property with power to sell are 
estopped from reclaiming their property 
from innocent mercantile concerns into 
whose possession it may legally come. Last 
and the most important was the case of 
Sluyter vs. Koplick, which was tried before 
Judge Levy and which was found to be on 
“all fours” or the same as the Wallman vs. 
Stream Case. 

After a careful consideration of the law 
Mr. Greene admitted that the Sluyter vs. 
Koplick case applied and the action was 
discontinued without costs by the consent 
of both parties. 
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“Work or Fight” Order Not Drastic 








Explanation and Full Text of Provost Marshal General’s Instructions to 
Draft Boards Show Order Intended Principally to Put Idlers Out of 
Deferred Classes of Exemption—Mercantile Sales Clerks Affected, 
But No Unnecessary Hardships Are to Be Imposed. 

















WasuineoTon, D. C., June 22.—Jewelers 
in all parts of the country and particularly 
their employes within the draft ages who 
have been upset over the statements as to 
General Crowder’s so-called “work or fight 
order” for registrants, were pleased to read 
yesterday and today the notice from the 
Provost Marshal General explaining more 
fully some of the paragraphs of his previous 
announcement that had caused confusion 
in ours and other trades. 

General Crowder’s instructions in con- 
nection with the classification of registrants 
was to a large extent misinterpreted by the 
daily newspapers after it was issued May 
23. As Artemus Ward was reported to 
have said of Wagner’s music “It was not 
nearly as bad as it sounded.” That the 
principal clauses featured in the newspapers 
were directed against idlers more than 
against workers was to be found in a care- 
ful reading of Sec. 121K, which in full 
was as follows: 


Section 121K. Definition of non-productive 
occupation or employment. 

“In the present emergency it is not pos- 
sible to extend the protection of deferred 
classification to those registrants engaged 
in certain occupations or employments 
which are non-productive. 

“There is a great demand for labor in 
all productive occupations and employ- 
ments, and especially in agriculture and 
other necessary industries. Therefore, 
registrants who have been given deferred 
classification and who can engage in 
some productive occupation or employ- 
ment without substantial financial loss or 
hardship to themselves or others, should 
be willing to seek some productive occu- 
pation or employment or enter the military 
service rather than remain im an occupa- 
tion or employment in which they are 
rendering no effective assistance to the 
Nation. 

“Tf a registrant’ is idle, he, of course, 
is not occupied or employed at all, and his 
status of idleness furnishes ground for the 
withdrawal of his deferred classification 
or late order number; and the Regulations 
applicable to idle registrants shall be 
deemed applicable also to gamblers of all 
description and employes of race tracks 
and bucket shops, and to fortune tellers, 
clairvoyants, palmists and the like, who, 
for the purposes of these Regulations, shall 
be considered as idlers. 

“The employment or engagement of any 
able-bodied registrant of military age in 
any of the following occupations or em- 
ployments is not sufficiently effective, in 
the present emergency, to justify the post- 
ponement of his call into military service, 
notwithstanding he may have a late order 
number and notwithstanding he may have 
been placed in Class I], III or IV on the 
ground of dependency; and all registrants 
engaged as follows are to be considered 


by Local and District Boards as engaged 
in non-productive occupations or employ- 
ments: 

“(a) Persons engaged in the serving of 
food and drink, or either, in public places, 
including hotels and social clubs; 

“(b) Passenger elevator operators and 
attendants; and doormen, footmen, car- 
riage openers and other attendants in 
clubs, hotels, stores, apartment houses, 
office buildings and bathhouses; 

“(c) Persons, including ushers and 
other attendants, engaged and occupied in 
and in connection with games, sports and 
amusements, excepting actual performers 
in legitimate concerts, operas or theatri- 
cal performances; 

“(d) Persons employed in domestic 
service ; 

“(e) Sales clerks and other clerks em- 
ployed in stores and other mercantile 
establishments.” 


That the local or district boards must 
use discretion and not cause unnecessary 
hardships to registrants by reclassifying 
those in unproductive industries was also 
shown in the following section, 121L, which 
reads: 


Section 121L. Reasonable excuse for idle- 
ness or non-productive employment. 

“Local and District Boards must con- 
sider cases of withdrawal of deferred 
classification and late order numbers with 
sympathy and common sense. The designa- 
tion and definition of non-productive oc- 
cupations and employments contained in 
the foregoing Section 121K may be ex- 
tended by Regulation from time to time as 
necessity may require, so as to include per- 
sons in other occupations or employments ; 
but for the present and until such exten- 
sion by Kegulation, no occupation or em- 
ployment not included in the list or descrip- 
tion of occupations and employments in the 
foregoing Section 121K may be held by any 
Locai or District Board to be a _ non- 
productive occupation or employment un- 
less a ruling as to whether or not a doubt- 
ful occupation or employment is to be con- 
sidered as non-productive is first obtained 
from the Provost Marshal General in the 
manner prescribed in Section 25. 

“The following grounds shall be accepted 
by Local and District Boards as reason- 
able excuse for temporary idleness or for 
being engaged in a non-productive occupa- 
tion or employment: 

“(a) Sickness. 

“(b) Reasonable vacation. 

“(c) Lack of reasonable opportunity 
for employment in any occupation outside 
of those described in the foregoing Sec- 
tion 121K or those hereafter specified by 
Regulation or Ruling as provided in this 
Section. 

“(d) Temporary absences (not regular 
vacations) from regular employment, not 
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to exceed one week, unless such tem- 
porary absences are habitual and fre. 
quent, shall not be considered as idleness 

“(e) Where there are compelling 
domestic circumstances that would not 
permit change of employment by the 
registrant without disproportionate hard- 
ship to his dependents; or where a change 
from a non-productive to a productive 
employment or occupation would neces- 
sitate the removal of the registrant from 
his place of residence, and such removal 
would, in the judgment of the board 
cause unusual hardship to the registrant 
or his family; or when such change of 
employment would necessitate the night 
employment of women under circum- 
stances deemed by the Boards unsuitable 
for such employment of women, Boards 
are authorized to consider any or all of 
such circumstances as reasonable excuse 
for non-productive employment.” 


It is true that General Crowder in Sec. 
121K had enumerated certain persons as 
being engaged in non-productive occupa- 
tions and in these definitions he had in- 
cluded “sale clerks and other clerks em- 
ployed in stores and other mercantile es- 
tablishments” and this caused considerable 
confusion first as to what the word “sales 
clerks” and also what “mercantile establish- 
ments” meant. This confusion has been 
cleared up to some extent in the explana- 
tion made yesterday to the following effect: 

“Sales clerks and other clerks employed 
in stores and other mercantile establish- 
ments are engaged in non-productive em- 
ployments, but this. does not include store 
executives, managers, superintendents, nor 
the heads of such departments as account- 
ing, financial, advertising, credit, purchas- 
ing, delivery, receiving, shipping and other 
departments; does not include registered 
pharmacists employed in wholesale and re- 
tail drug stores or establishments, and does 
not include traveling salesmen, buyers, de- 
livery drivers, electricians, engineers, car- 
pet layers, upholsters, nor any employes 
doing heavy work outside the usual duties 
of clerks. 

“However, ‘sales clerks and other clerks’ 
include the clerical force in the office and 
in all departments of stores and mercantile 
establishments. The words ‘stores and 
other mercantile establishments’ include 
both wholesale and retail stores and mer- 
cantile establishments engaged in selling 
goods and wares.” 

It is provided that local boards shall 
exercise judgment and common sense in 
determining questions arising under the 
regulations and shall accept reasonable ex- 
cuses for temporary idleness. 

Boards also are authorized to withhold 
action in the cases of registrants who have 
in good faith been seeking productive em- 
ployment without success. 

The United States Employment Service 
will assist registrants in finding productive 
employment if the registrants will inform 
their local boards of their inability to ob- 
tain productive employment. 








Abe Petrova, for several years managef 
of the Howard Jewelry Co. located in the 
Claypool Hotel, Indianapolis, Ind., is entef- 
taining the United States Army, Camp 
Sherman. 
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More Information About Surrendering Platinum 





Jewelers’ War Service Committee Authorized to Receive Platinum Direct 
from Manufacturers Who Hold Less Than Four Ounces—Committee 
Explains Recent Order of the War Industries Board 
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The Jewelers War Service Committee yes- 
terday issued the following statement: — 

“The officials of the War Industries 
Board have called upon all jewelers who 
received Requisition No. 104 to turn over 
for Government use the percentage of plati- 
num shown on inventory Form “A” held 
by them for the Government. 

““This Order, dated June 12, 1918, was 
sent to each jeweler on the list of those 
commandeered and was in two forms; one 
for those who were to turn over four 
ounces or more and the second form for 
those who had less than four ounces to 
deliver. 

“Each jeweler interested received a let- 
ter of instructions, also an inventory Form 
‘A-1.’ 

“The letter of instructions gives fully di- 
rections in regard to the method of deliver- 
ing the metal and explains the method of 
payment, etc. It reads: 


Gentlemen : 

Referring to Requisition No. 104. dated May 1, 
1918, issued by the Director of Purchases, Storage 
and Traffic, relating to platinum, iridium and/or 
palladium, and our letter accompanying this requi- 
sition: 

You are hereby notified that-the Platinum Sec- 
tion of the War Industries Board hereby directs 
immediate delivery by you, in the manner de- 
scribed below, of all of the amount of platinum, 
jridium and/or palladium as shown on inventory 
Form A, held by you subject to direction of 
said Board. 

All such metal should be delivered to the Super- 
intendent, U. S. Assay Office, 23 Pine St., New 
York City. Where possible, metal should be 
delivered in person; otherwise, it should be sent 
by mail or express, and should be insured in 
transit for the protection of the sender at whose 
tisk it will be until received by the aforesaid 
superintendent. 

All other supplies of platinum, iridium and/or 
palladium, requisitioned by Requisition 104, that 
have or will come under your control or into your 
possession between the date of receipt of said 
requisition and June 30, 1918 (both dates in- 
clusive) are to be held awaiting further instruc- 
tions. 

Do Nor S&Np SWEEPS TO THE Assay OFFICE. 

When sweeps or polishings are a part of the 
said metal covered by the aforesaid inventory, 
permission is hereby granted, subject to the con- 
ditions named below, to have such sweeps de- 
livered to any refiner whose stocks of platinum, 
nidium and/or palladium have beeen requisitioned, 
who should pay for the metallic centent of same 
in the customary manner. Such permission is 
given upon the express condition, however, that 
shipment or delivery to such a_ refiner shall 
constitute a waiver by the person, firm or cor- 
poration, so shipping or delivering, of any and all 
claims against the United States for compensa- 
tion for the metal so shipped or delivered arising 
out of said Requisition No. 104, and upon the 
further condition that such shipment or delivery 
shall constitute 2 warranty by the person, firm or 
corporation so shipping or delivering that no other 
person, firm or corporation has any right, title or 
interest in such metals or that if any other per- 
son, firm or corporation has any right, title or 
interest in such metals, such person, firm or cor- 
poration has authorized the person, firm or cor- 
poration shipping or otherwise delivering said 
metals so to ship or deliver, and to waive any 
and all claims of the owner or owners against 
the United States for compensation for the metal 
So shipped or delivered arising out of said Requi- 
sition No. 104; and such shipment or delivery 
Shall constitute such waiver. Upon completion of 
the assay of sweeps or polishings by the refiner, 
@ repert should tmnmediately be made to this office 


by you so that this office may deduct the amount 
cf metal shown by such assay from the amount of 
metal which is shown on your inventory (Form 
A) and which this letter has ordered you to 
deliver. 

Shipments of metal sent by mail or express 
should be confirmed by letter addressed to said 
superintendent, giving the weight of the metal. 

In case of -leliveries made personally by repre- 
sentatives of persons, firms or corporations, dupli- 
cate letters of authority should be delivered to 
said superintendent designating the person so 
making the delivery as the authorized representa- 
tive of such person, firm or corporation. In case 
delivery is by a representative of a corporation, 
such letters should bear the corporate seal. _ Let- 
ters of authority from partnerships should contain 
the signature of at least one of the partners. 

In all cases a letter should be sent to this office 
acknowledging receipt of our directions and stating 
as nearly as possible the amount and character of 
the metal delivered. 

Payment for the platinum, iridium and/or 
palladium covered by the aforesaid requisition will 
be made to the person entitled thereto as soon 
as possible after assay is completed on the fol- 
lowing basis: 

For pure platirum, $105 per Troy ounce 

For pure iridium, $175 per Troy ounce 

For pure palladium, $135 per Troy ounce 
—less a reasonable charge for the determination 
of values and treatment of metal. 

Upon receipt of the metal a temporary receipt, 
showing the gross weight thereof, will be delivered 
or mailed to you. When the final determinations 
of the contents are made, certificate of values will 
be sent by the Superintendent to the Ordnance 
Disbursing Officer, Albemarle Bldg., New York 
City, by whom payment will be made to you. 

On metal containing platinum, iridium, and/or 
palladium to the esetimated value of $3,000 or 
over, a payment of approximately 75-80 per cent 
of the estimated value of the platinum, iridium 
and/or palladium contained therein will be made 
within five days after the receipt of the metal. 

Careful compliance with all the terms of these 
directions will greatly facilitate the work. 

Very truly yours, 
War INpusSTRIES Boarp, 
PLATINUM SECTION, 
Tune 12, 1918. By C. H. Conner. 


“Tewelers are also directed not to send 
sweeps, or polishings to the Assay Office, as 
they are not in a position to refine sweeps. 

“The inventory Form ‘A-1’ is to be filled 
out and acknowledged as of June 30, 1918, 
and mailed not later than July 2, 1918, to 
C. H. Conner, Platinum Section, War In- 
dustries Board, Washington, D. C. 

“This inventory is of unmanufactured 
platinum, iridium and palladium, received 
by you as stated between date of receipt of 
Requisition 104 and June 30, 1918, and does 
not relate in any way to manufactured ar- 
ticles containing those metals. 

“The definition of Scrap below the in- 
ventory, means that all previous rulings on 
that point also still hold good; that manu- 
factured articles containing platinum, iridi- 
um and palladium received by you, con- 
taining stones which could be sold without 
any other process except cleaning or pol- 
ishing would be considered under the same 
conditions as any manufactured articles. 

“This would also.mean that any articles 
containing platinum, iridium or palladium, 
received by you from which the stones had 
been removed would be considered as scrap, 
commandeered under Requisition 104 and 
to be reported on inventory ‘A-l’ as an 
additional supply of metal received by you 
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since date of receipt of Requisition 104. 

“When less than four ounces of unmanu- 
factured platinum, iridium or palladium, are 
to be delivered to the Government, the let- 
ter of instructions is the same as the above 
form, except that Paragraph 3 does not 
read as in the letter above, but as given 
below. 

All such metal should be delivered to the 
Jewelers’ War Service Committee, 35 Maiden 
lane, New York City, accompanied by a signed 
waiver, of any and all claims against the United 
States -arising out of delivery of such metal, 
conditioned upon payment of such amounts of 
money as is below described. A form of such 
waiver is enclosed herewith and no shipment or 
delivery will be accepted without such waiver. 
The Jewelers’ War Service Committee has been 
authorized by the War Industries Board, Plat- 
inum Section, to collect such metal in order to 
facilitate prompt action and reduce the expense 
of assaying, by making such test and computation 
as may be necessary to determine the pro rata 
share to which each owner may be entitled. The 
committee will, in turn, deliver such metal to the 
United States Assay Office when sufficient quanti- 
ties have been collected. Assay in bulk will then 
be made of the metal. As soon after such assay 
as possible, the Ordnance Disbursing Officer, 
Albemarle Building, New York City, will pay 
each person entitled thereto the amount certified 
by the United States Assay Office. Such payment 
will be made on the following basis: 

“In addition to the letter of instructions, 
a waiver is enclosed, which must be signed 
and delivered with the metals to the 
Jewelers’ War Service Committee and no 
shipment will be accepted unless accom- 
panied by this signed waiver. 

“To these jewelers is also sent a copy of 
inventory Form ‘A-1’, to which the direc- 
tions given above will apply. 

“When there is gold accompanying the 
platinum, iridium and palladium, Oto be 
turned over to the Government, it will be 
included in the assay and be paid for at 
the same time as the other metallic con- 
tents, under a special arrangement made by 
the War Industries Board with the United 
States Assay Office. 

“Should any jeweler receiving the notice 
not wish to sell his sweeps or polishings 
under the permission granted therein to a 
commandeered refiner, he may apply to the 
Platinum Section, War Industries Board, 
Washington, D. C., for permission to send 
such sweeps or polishings to a com- 
mandeered refiner and receive the platinum, 
iridium or palladium contents thereof in 
return after the assay has been completed. 

“Also should the sweeps or polishings 
sent to a commandeered refiner contain 
more metals than estimated, or contain 
metals which are a part of the 25 per cent. 
of unmanufactured metal released, or from 
other metal work after the date of receipt 
of Requisition 104, such contents of sweeps 
will be considered as an additional sup- 
ply of unmanufactured platinum, iridium or 
palladium, and subject to the Commandeer- 
ing Order. This may be sold with the 
other sweeps to the commandeered refiner. 
but permission will not be granted for assay 
and return of the metals involved. 

“None of the above instructions in any 
way change the status of manufactured 
platinum articles as regards sale, credit, 
exchange, repairs or remelting, or the rul- 
ings concerning finished merchandise such 
as chain, single stones, rings, etc., where 
the labor value does not exceed 20 per cent. 
of the metal value. 
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Gorham 
Silver Coffee Services 


In no single item of household silver 
: are customers harder to please than 
in the selection of a Coffee Service. 


Gorham Coffee Services gratify the 
sense of the artistic, satisfy the in- 
stinct for utility, and bear the imprint 
which customers instantly accept as 
a surety of quality, workmanship 
and value. 











TRADE MARK | 
| 


Ate | 


STERLING | 
Gorham Silverware is offered for 
sale through jewelers exclusively | 


THE GORHAM CO. | 


| 
Silversmiths and Goldsmiths | 
Fifth Ave. and 36th St., New York 3 


Branches 


NEW YORK: 15, 17, 19 Maiden Lane 
SAN FRANCISCO: 140 Geary Street 
° CHICAGO: 10 South Wabash Avenue 
LONDON: Ely Place 


aL Works: Providence New York Birmingham 
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Making it Hot HE National 


for Dishonest Jewelers Board 
Bankrupts of Trade is to be con- 
4 gratulated for the 


work it is doing in getting after fraudulent 
bankrupts, and using its fighting fund for 
the purpose of bringing to justice these 
parasites on the business community. The 
successful termination of the fight against 
a Buffalo concern which has just re- 
sulted in the main criminal pleading 
guilty to larceny in New York, and that 
against a Maryland jeweler which has re- 
sulted in an order from the court directing 
him to restore to his trustee the assets 
missing from his estate or go to jail, are 
most gratifying. These cases, simple them- 
selves, are important as they tend to show 
that the courts will give consideration to 
legitimate complaints against merchants 
who steal from their creditors by dishon- 
est actions in bankruptcy, and that there 
is a remedy for creditors if they have the 
inclination and determination to enforce it. 

However, the conditions under which 
these and similar cases have been success- 
fully brought to a conclusion call at- 
tention to the necessity of creditors work- 
ing together if they wish to make headway 
in prosecutions of this kind. In neither 
of the cases cited would it have been pos- 
sible for a single creditor or even a small 
group to have brought the matter to a 
successful conclusion, owing to the fact 
that the strong fight put up by the bank- 
rupts in their attempt to hold their ill- 
gotten gains would have made most firms 
feel that the time, trouble and expense 
necessary to attempt it was not worth 
the object to be gained. In working. to- 
gether, through a single organization with 
a fighting fund dedicated to prosecution 
alone, with counsel making a specialty of 
this kind of work, creditors were in a 
position to thwart the work of the crooked 
bankrupts despite the money the latter were 
able to spend and the clever lawyers they 
were able to hire. 

Truly, these are instances that show that 
not only “in union there is strength,” 
as the old adage has it, but that it is only 
by working together and particularly work- 
ing through one organization or one set of 
attorneys that creditors can make the bank- 
ruptcy law effective and defeat the work 
of those that wish to steal and then take 
advantage of its technicalities. 








The “Work or Fight” VER since the 
Order as it Affects Provost Mar- 
J lers shal General  an- 
re nounced additional 


rules for classification under the selective 
service law a month ago, in which he said 
that the protection of deferred classification 
could not be extended to those registrants 
engaged in certain occupations and employ- 
ments which are non-productive, there have 
been many articles in the newspapers inter- 
preting and misinterpreting the order to an 
extent that has needlessly frightened a large 
number of men registered under the draft 
as well as their employers. This is par- 
ticularly true in lines like the. jewelry busi- 
ness where the impression has prevailed 
that General Crowder meant that the em- 
ployes of draft age must get out and into 
an occupation more necessary for the carry- 


its purpose and scope. 
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ing on-of the war. In this jewelers and their 
employes have been needlessly worried in- 
asmuch as the original order of General 
Crowder was essentially directed against 
idlers whom he felt should be willing to 
seek productive occupation or be classified 
in the 1-A class and made to enter military 
service. . 


The original text of the order showed 
that it was directed particularly at employes 
at racetracks and bucket shops, fortune 
tellers, clairvoyants, palmists, and the like, 
but local and district boards were instructed 
to classify as engaged in non-productive oc- 
cupation or employment (1) “persons en- 
gaged in serving foods or drinks in public 
places, including hotels and clubs, passenger: 
élevator operators and attendants, doormen, 
footmen, carriage openers and other at- 
tendants in clubs, hotels, store, apartment 
houses, office buildings and bath houses,” 
and the classification was made to include 
“ushers and other attendants engaged and 
occupied in and in connection with games, 
sports and amusements, excepting actual 
performances in legitimate concerts, operas 
or theatrical performances,” as well as per- 
sons employed in domestic service. But it 
was the last enumeration that caused the 
most confusion as this read ‘“(e¢) sales clerks 
and other clerks employed in stores and 
other mercantile establishments.” 


What was meant by “sales clerks” and 
what was meant by “mercantile establish- 
ments” was an open -question and _ this 
caused considerable discussion and con- 
fusion. Taking up this point, most of 
the newspapers in reporting that all clerks 
and sales people must go into productive 
lines, lost sight of the introductory part of 
General Crowder’s order, which explained 
After stating that 
there was a great demand for labor in all 
productive occupations and especially in agri- 
culture, it went on to say that registrants 


who have been given deferred classification, 


and can engage in some productive occupa- 
tion or employment without sustaining 
financial loss or hardship to themselves or 
others, should be willing to seek some pro- 
ductive occupation or employment or enter 
the military service, rather than remain in 
an occupation or employment in which they 
are rendering no effective assistance to the 
nation.” 


It would seem from the instructions that 
the classification boards are instructed to 
change the classification only where no 
financial loss or serious hardship will re- 
sult and a reading of the whole section and 
the subsequent sections that went with it in- - 
dicate that the local and district boards are 
supposed to consider all the circumstances 
of the applicant before making any change 
from the deferred classification; that where 
a change of employment could not be made 
without disproportionate hardship to the 
dependents or where the change from a non- 
productive to a _ productive employment 
would necessitate the removal of the 
registrant from his place of residence and 
thereby cause hardship to his family, such 
circumstances should be considered reason- 
able excuse for the non-productive employ- 
ment. 

According to the dispatches from Wash- 
ington last week General Crowder even 
went further in his’ explanation of the 
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Our seven representatives are beginning to 
leave for their respective territories ; in anticipa- 
tion of a big demand for salable, good quality 


merchandise we have left nothing undone to 
make these lines complete in every detail. If 
you are a discriminating buyer you will be inter- 


ested in looking over some of our big sellers. 
Drop us a line if you would like to have one of 
these men call. 


| 
| 
They're Off 
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words “sales clerks” and “mercantile es- 
tablishments” by saying: 

“Sales clerks and other clerks employed 
in stores and other mercantile establish. 
ments are engaged in non-productive em- 
ployments, but this does not include store 
executives, managers, superintendents, nor 
the heads of such departments as account- 
ing, financial, advertising, credit, purchasing 
delivery, receiving, shipping and other des 
partments; does not include registered 
pharmacists employed in wholesale and re. 
tail drug stores or establishments, and does 
not include traveling salesmen, buyers, de- 
livery drivers, electricians, engineers, carpet 
layers, upholsterers, nor any employes doing 
heavy work outside the usual duties of 
clerks.” 

However, “ ‘sales clerks and other clerks’ 
include the clerical force in the office and 
in all departments of stores and mercantile 
establishments. The words ‘stores and 
other mercantile establishments’ include 
both wholesale and retail stores and mer- 
cantile establishments engaged in selling 
goods and wares.’ 

The text of the original section defining 
non-productive occupation or employment 
is to be found in another column of this 
issue. A careful reading of the same will 
quiet the fears of a large number of people 
in our trade while assuring those that may 
be amenable to its provisions, that the ac- 
tion of the Provost Marshal General is in 
no way as drastic or will it cause anything 
like the hardship that the incomplete re- 
ports in the newspapers have indicated. 
There is nothing in the order that shows 
that it will fall upon those in the manufac- 
turing end, while those in the wholesale 
and retail establishments who are covered 
should acquiesce in it cheerfully unless it 
will cause hardship, in which case the full 
facts should be presented to their local ex- 
emption board at the earliest possible mo- 
ment. 





CCORDING to 
information _re- 
ror See ceived from subscrib- 
Elk Teeth ers, the bogus Elk 
tooth in jewelry is again making its 
appearance, and members of Elk lodges 
are being swindled in the purchase of 
Elk jewelry made with these imitation 
teeth. Many jewelers have been called 
upon to test these teeth, to decide whether 
they were genuine or artificial, and this 
has resulted in a number of inquiries as 
to a simple test that will distinguish the 
real tooth from the counterfeit. 

Some of these imitations are so clum- 
sily made that anyone familiar with the 
characteristics of Elk teeth can detect 
them without trouble; some of them also 
are made of bone or other substance that 
have not the characteristics of teeth, but 
others are made of genuine “teeth” of 
walrus or other animals, filed down and 
stained to look like the regular Elk teeth 
used by the fraternity of that name. 
Some of the imitations have been pro- 
duced so cleverly that it is very hard to 
distinguish them and for this reason about 
six years ago there was an agitation in the 
trade to take steps to punish the sale of 
imitation Elk teeth as genuine. So many 


A Simple Test 
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August Purper, dealer in pearls, is now 
located in. room 509 at 71 Nassau St.. 

FE. L. Dreher, watchmaker, has recently 
moved to larger quarters at 7 Maiden 
Lane. 

Edward Vail, 
New York on a visit, 
Hotel Astor. 

John J. Rose, of Joseph Rose & Co., 49 
Maiden Lane, has been assigned to duty 
at Fort Hancock, Ga. 

M. Loeb, vice-president of Dueber 
Hampden Watch Works, Canton, O., is ir 
this city on a business trip, 

Sam Loeb, of L. & S. Loeb, 71 Nassau 
St., expects to call on the trade in Chicago 
during the coming two weeks. 

Members of the New York Watch- 
makers’ Society will hold their semi-annual 
meeting on July 2, at 193 Third Ave. 

F. H. Noble & Co., Chicago and New 
York, have recently moved their New 
York office to larger quarters at 17 Maiden 
Lane. 

Harry A. Goldstone, of Oppenheimer & 
Goldstone, 35 Maiden Lane, left Monday 
for an extended business trip through the 
west. 

Harold Mendes, of the Mendes Cutting 
Factories, 14 John St., has enlisted, and is 
stationed at Baltimore with the Ordnance 
Department. 

J. Berland, 71 Nassau St., intends to 
leave in a short while for a trip through- 
out the middle west. He’ will be gone 
about three weeks. 

A. B. Wills, with J. Goldberg Co., 68 
Nassau St., will make a short business trip 
through Connecticut before calling on the 
trade in New York State. 

M. Tushnett, of M. Tushnett & Co., 49 
Maiden Lane, has been operated on for 
appendicitis in St. Luke's Hospital, and is 
reported to be rapidly recovering. 


Wichita, Kans., is in 
stopping at the 


The firm of Cohen & Van Herpen 
was dissolved by mutual consent on 
June 8 last. David Cohen will continue 


business in room 53 at 90 Nassau St. 

Miss Helen M. Jacobi, who. was in the 
employ of Henry Ginnel & Co., at 15 
Maiden Lane, for 10 years as office man- 
ager, was married June 15, to John J. 
Currey. 

E. Sunheimer, with the I. Ollendorff Co.., 
15 Maiden Lane, has just returned from a 
motor trip through Maine, where he called 
on some of the trade, combining business 
with pleasure. 

Sidney Beekman, son of B. Beekman, 
president of L. W. Sweet & Co., 170 
Broadway, recently enlisted in the Medical 
Corp. He is now stationed at Camp Crane, 
Allentown, Pa. 

E. & J. Bass, 


610 Broadway, have 


purchased the entire stock of candlesticks 
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goods, together with all the 
tools, dies, etc., relative to the manufacture 
of same, from the Metal Products Cor- 
poration, Providence, R. I. 

The Goldstein Engraving Co., 45 Maiden 
Lane, have purchased the photo miniature 
business of Johnson & Tunick, Inc. 
Gurau, formerly with the above firm, has 
arrived safely in France. 

Samuel Alper, local representative of the 
firm of M. H. Mann & Co., importers of 
diamonds, 45 John St., recently enlisted in 
the United States Naval Reserve Forces, 
and is expecting to be called shortly. 

Nathan Anusewitz, 37 Clinton St., has 
left for a three weeks’ vacation to 
Mount Clemens, Mich. He expects to 
return to the city about July 15. Jack 
Anusewitz, son of Nathan Anusewitz, 
has recently enlisted in the Government 
service as a mechanic. 

Al. Block, representing the Fishel Ness- 
ler Co., has just returned home from the 
Pacific Coast, after an absence of three 
months. Mr. Block enjoyed the largest 
business the firm ever received from that 
territory. He will remain in New York 
during July and August to meet the Coast 
trade. 

Max Landman, representing Julius H. 
Moss & Bro., 35 Maiden Lane, was a 
guest of R. C. Bernau, a_ prominent 
jeweler of Greensboro, N. C., at a thea- 
tre party and dinner last Saturday eve- 
ning. Mr. Landman will attend 
North Carolina convention of 
jewelers in July. 

J. K. Roumaine, Baton Rouge, La., re- 
cently motored here with his family from 
his home in Baton Rouge, and will spend 
the rest of the month and the greater part 
of July either in the city or at his coun- 
try cottage, which is located in Providence 
Harbor, R. I. He has recently opened a 
store at Lake Charles, La. 

J. Zeitner, Jr., of Zeitner & Herwig, 49 
Maiden Lane, has enlisted in the United 
States Medical Corps, and has been as- 
signed to duty at a newly erected camp in 
Maryland. Mr. Zeitner expects a furlough 
on July 4, and will probably spend his 
leave in Washington, D. C. His mother 
will join him during the time of his stay 
at that city. 

Julius Wodiska, 182 Broadway, is dis- 
playing a service flag with six stars ior his 
employees in the service and expects to 
add another star in the near future. Sidney 
Wodiska and Adolph Wodiska, both sons 
of Julius Wodiska, are both in the United 
States service. Sidney is in the Naval 
Reserve Force and is stationed at Pelham 
Bay Park, New York, and Adolph is at 
Camp Severn, S. C. 

Herbert P. Whitlock, formerly 


and enamel 


retail 


curator 





Julius. 


the. 
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of minerals and gems at the New York 
State Museum at Albany, N. Y., whose ar- 
ticles on the various kinds of cutting cf 
precious stones have been greatly enjoved 
by readers of THE JEWELERS CIRCULAR, 1S 
now in New York city. Mr. Whitlock 
is now connected with the American Mu- 
seum of Natural History in this city in the 
department of mineralogy. 

Henry Agate, a New York jeweler, has 
written to Secretary McAdoo in connec- 
tion with the new decision affecting rail- 
road fares, and suggested that he make 
it easy for the ordinary traveling man by 
having the railroads issue a 5,000 mileage 
book at a slight reduction. This book, he 
suggests, be used to commercial men only, 
same to be non-transferable, and identifi- 
cation to be by photograph and signature, 
the book to be acceptable on all railroads 
throughout the United States. He sug- 
gests to Mr. McAdoo that the slight dif- 
ference that might be made to the com- 
mercial traveler in fare would be more 
than made up to the Government by hav- 
ing the use of the money before such mile- 
age has been used up. Mr. Agate sug- 
gests that other commercial men who are 
interested in the project write to the Sec- 
retary in regard to the matter. 


Louis Holtzman, 17 years old, of 1277 
Hoe Ave., the Bronx, accused of stealing 
three strings of pearls valued at $3,500, 
from his employers, Henry E. Oppen- 
heimer & Co., 1 Maiden Lane, New York, 
pleaded guilty to the charge, recently, 
and is being held in $1,500 bail. He 
was arrested in this city by headquarters 
detectives. While Holtzman was in the 
employ of Henry E. Oppenheimer & Co., 
the pearls were found to be missing, and 
his employers had him insert advertise- 
ments in the newspapers for the recovery 
of the gems. Detectives McNamee and 
Smyth were assigned to the theft and 
upon examining the receipts became sus- 
picious when they discovered that the 
amount alleged to have been paid for the 
advertisements had been changed. A tour 
of investigation resulted in the discovery 
of one of the strings of pearls at a Bowery 
pawnshop, where it had been pledged for 
$130. Acting upon information given by 
the pawnbroker, the detectives visited 
Holtzman’s home, where they say they 
found the two other missing strings. De- 
tectives McNamee and Smyth had trace 
of the gems 48 hours after the theft, and 
their quick action resulted in the recovery. 
This incident is also further demonstration 
of the work of the Jewelers’ Co-Operative — 
Bureau. Matthais Stratton, genera] super- 
intendent of the bureau, assisted the de- 





(New York Notes continued on page 93.) 
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tectives 1n their search and was greatly 
instrumental in recovering the pearls. 

Alfred Nathan, with Henry Baschkopf, 
49 Maiden Lane, is now in Chicago on 

ern trip. 
. eam, of Abraham Bros., 15 
John St., has recently been drafted and 
‘c at present stationed at Camp Merritt, 
“fe R. Foss, local representative for .the 
Reuckert Mfg. Co., leaves today for Camp 
Wadsworth, Spartanburg, S. C., and will 
train for a commission as a machine gun 
officer. 

Elliot B. Mahler, who had been con- 
nected with Wolfsheim & Sachs, 35 
Maiden Lane, for the past five years, 
enlisted last week in the Quartermaster’s 
Corps and on duty in this city. . 

William Barden, former manufacturing 
jeweler who has been connected with the 
U. S. Consular service for nearly 20 years, 
will sail Thursday for the Isle of Pines, 
Cuba, his new post. Mr. Barden has been 
appointed American Consul at Veuva 
Gerona, as noted in a recent issue of THE 
JEWELERS’ CIRCULAR. 

Reilly & Cheshire, Inc., is the name of 
a concern which is engaged in the 
jewelry business in this city with a capi- 
tal of $30,000. The incorporators are 
Joseph F. Reilly, 421 W. 49th St., New 
York; George E. Cheshire, 109 Mount 
Joy Pl, New Rochelle, N. Y., and 
Charles E. Brady, 103 Park Ave., New 
York. 

The New York Jewelry Co., Inc., is 
the name of a concern which has taken 
out papers of incorporation at Albany, 
N. Y., to engage in the jewelry business 
in this city with a capital of $5,000. The 
incorporators are Harry Leikind, 1886 
Douglas St., Brooklyn, N. Y.; Joe Sha- 
piro, 830 Hewitt Pl., Bronx, and Harry 
M. Markson, 321 W. 144th St. 

Alexander Grabhorn and Wm. Kaufman, 
representatives for Maurice Tishma, who 
was drafted, have started in business to- 
gether under the. name of Grabhorn & 
Kaufman, at 71 Nassau St., room 301, 
where they will manufacture fine diamond 
jewelry. Mr. Grabhorn will cover the mid- 
dle west and south and Mr. Kaufman New 
York, Philadelphia, Baltimore and Wash- 
ington. 

At a recent meeting of the executive com- 
mittee and officers of the Business Men’s 
National Service League, the parent or- 
ganization of the Jewelers’ Home Defense 
League, it was unanimously voted that the 
Jewelers’ Defense League be disbanded and 
all equipment issued by the Police Depart- 
ment of New York city be returned, namely, 
batons, brazzards, whistles and identification 
cards. The Police Department has requested 
that these be returned not later than July 1. 
It has also been requested that all the mem- 
bers who have no further use for their uni- 
forms donate them for use of other Police 
Reserve units who are on active duty. 
‘These articles must be returned to W. H. 
Tarlton, room 1901, 15 Maiden Lane. 


JEWELERS’ 
INNOCENT AGENT LIABLE 


New Orleans Jeweler Gets Damages Against 
Man Who Introduced Gold Brick 


Swindler 


New Or.EANS, La., June 20.—D. R. Miller 
& Bros. were awarded a judgment for 
$1,900 against Felix Ferrer, a citizen of 
Spanish extraction and who at one time 
owned the famous Old Absinthe House in 
New Orleans. The judgment was the out- 
come of a very peculiar suit and it is per- 
haps the first in which a firm fleeced by a 
gold dust swindle has obtained judgment. 
About a year or so ago the Miller: Bros. 
purchased from Raymond Perez, a sup- 
posed fugitive from Mexico, a quantity of 
brass filings for $1,900 under the belief that 
18 karat gold was being bought at a bargain 
price. Ferrer was the unfortunate inter- 
mediary in the transactions and it is said 
was not guilty of any knowledge of the 
swindle being perpetrated. The suit was a 
civil one and not a criminal action. 

Felix Ferrer came to Miller Bros. and 
told them that a Mexican refugee had a 
quantity of gold he desired to sell but was 
afraid to do it openly. The Miller brothers 
were furnished a sample which was found 
to be 18 karat gold. Ferrer was to get a 
commission for buying the gold. One of 
the Miller brothers called at the boarding 
house of Perez and obtained a bag of gold 
which was found later to be copper filings. 
Perez in the meantime had fled the country. 

In the pleadings of the suit just closed 
Miller Bros. set up the claim that Ferrer 
had vouched for Perez, but more than this, 
in the negotiations which took place Ferrer 
had signed a note for $1,900 when the 
money was turned over for the purchase 
of the gold. It was upon this note that 
the judgment was based. 

The Miller brothers are registered Aus- 
trian enemy aliens. They could not speak 





_ Spanish, hence Ferrer was the intermediary. 


If Miller Bros. collect the judgment they 
are the first victims of a swindle who have 
ever recovered their loss. 








BURGLARS VISIT SPOKANE 





Jeweler’s Safe Blown Open and Loot Valued 
at $5,000 Taken 


SPOKANE, Wash., June 19.—Sawing 
through two heavy iron bars over a rear 
window, then breaking into a big Hall safe 
by knocking off the combination knob, and 
opening the inner doors with newly-made 
keys, “yeggmen” last week got away with 
approximately $5,000 in money and jewelry 
from the jewelry store of A. C. Kreuger, 
222 N: Post St. 

Detectives and Superintendent Edward 
Stauffer of the Spokane Merchants’ police 
are still puzzling over perplexing features 
of the robbery. 

Burglary insurance amounting to $3,000 
in the United States Fidelity & Guarantee 
Co. was carried by Krueger on his stock of 
goods. 

The robbery was discovered by Krueger 
when he opened his store for the day’s busi- 
ness, about 8 o’clock in the morning. The 
battered combination knob and dial and 
three keys, one of which fitted the inner 
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doors of the safe, were lying about the © 
floor. 

The window through which entrance was 
made opens onto.a small court opposite out- 
side exits from the American theatre, which 
lead into the theatre lobby. Officers in- 
vestigating the case spent much time in an 
effort to discover by what means the robber 
gained access to the alley, or got away after 
the robbery. 

“My loss includes $348 in cash and all 
my diamonds, rubies and other stones, most 
of them reconstructed ones, but highly valu- 
able,” said Mr. Krueger. “I paid approxi- 
mately $3,000 for the stones some time ago 
and their present value is much greater.” 








DEATH OF LEWIS E. ROBINSON 





Well Known Jewelry Manufacturer of South 
Attleboro, Plainville and Providence, 
Passes Away in His 69th Year 


-ProvipeNce, R. I, June 24—Lewis 
Eugene Robinson, for many years a jewelry 
manufacturer and manufacturer of findings, 
died at the age of 68 years at his home, 75 
Medway St., yesterday. He had been sick: 
for about three weeks. 

Born in South Attleboro, Mass., in 1850 
Mr. Robinson was educated in the public 
schools of that place and after learning the 
jewelry business founded a manufacturing 
enterprise of his own in South Attleboro 
in 1880. A few years later his brother E. 
LeRoy Robinson became associated with 
the firm of Robinson Bros. Co. and the 
plant was moved to Plainville, Mass., where 
it remained until it was destroyed by fire in 
1910. Then the partners moved to 45 Chest- 
Chestnut St., this city, where they did busi- 
ness until about six weeks ago. 

A reorganization of Robinson Bros. Co. 
was made recently and the business, which 
was incorporated under the laws of Massa- 
chusetts, was to have been continued in a 
new plant at Plainville to which the firm 
removed the past week. 

Mr. Robinson was a member of the West 
Side Club, various Masonic organizations, 
the Royal Arcanum, Improved Order of 
Heptasophs and the Metacomet Golf Club. 

Deceased was married twice. His first 
wife was Miss Annie Laura Belcher and 
from this marriage he has two children 
surviving, Herbert Eugene Robinson of ‘this 
city and Mrs. Almeda Manchester of East 
Providence. Thirteen years ago he married 
Miss Anna Ida Herschel of New York who 
survives him. He leaves also a brother, E. 
Leroy Robinson, of this city, who has been 
his associate in business, and a sister, Mrs. 
Minette Fisher, who lives in Florida. 








Death of George Fenn 
George Fenn, 64 years old, secretary and 


_ treasurer of the Oscar Trilsch Co., manu- 


facturer of jewelry cases, of Whitestone, 
L. I., died Monday in his home; 15 E. 9th 
Ave., that place. 

He was born in Manhattan and for the 
last 10 years had been a resident of White- 
stone. He leaves his widow and daughter. 








Samuel Krause, Farrell, Pa., has been 
sold out by the constable on a landlord’s 
warrant for the payment of rent. 
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Samuel F. Sipe has been appointed vice- 
chairman of the trade extension committee 
of the Chamber ot Commerce. 

Most of the retail jewelry stores have 
begun to close their places of business 
at 5 p. gm. instead of 5:30 p. m. and this 
rule will remain in force until Sept. 1. 

Good news was received in Pittsburgh 
last week by Grafner Bros., when a letter 
from David Weishasky brought the infor- 
mation that he had been commissioned a 
sergeant. He is in the artillery section 


of the Ordnance Department. 


John M. Roberts last week sent a let- 
ter to one of the newspapers declar- 
ing that the government should allow 
United States soldiers to ride on street 
cars free. It was printed on the front 
page of the newspaper receiving it, the 
suggestion having struck a_ responsive 
chord. 

Jewelers are being notified that they 
must cut down their electric light sup- 
ply 50 per cent. This is being done for 
the purpose of conserving electricity and 
coal. Stores are a little darker for this 
time of the year than ever before but the 
order to save coal and current for es- 
sential industry is imperative. 

At the meeting of the Retail Credit 
Men’s Association, last week, the commit- 
tee on credits was authorized to have a 
mercantile agency here enter into nego- 
tiations with Pittsburgh banks for a uni- 
form report on credit information. Many 
persons give banks references in desir- 
ing to open accounts and the banks have 
expressed a willingness to co-operate with 
the merchants in arriving at some uniform 
plan of action. 

The government having decided de- 
finitely that a sales clerk in a store is 
in non-essential employment, the sales 
clerks employed in Pittsburgh jewelry 
establishments and subject to draft or 
military duty are making their plans now 
te get out into some service wherein 
their labor will be of benefit to their 
country. There is hardly an establish- 
ment in this city that will not take one 
or more clerks. Middle aged men and 
women must now'do the work and a lot 
of schooling of new clerks must be done. 








Harrisburg, Pa. 

At a meeting of local optometrists at 
the Elks’ Club House, June 18, Secretary 
C. H. yohnson, of the State Board of Op- 
tometry, presented the members present 
with certificates of membership. Preced- 
ing the meeting a buffet luncheon was 


served to the members present. M. W. 
Gilbert, of Philadelphia, discussed the 
question “Organization,’ and addresses 


were made by J]. W. Gould, of Battle 
Creek, Mich., and others. Dr. Beachlor, 
of Cleveland, O., talked on “Blood Pres- 
sure and Its Relation to the Eye.” 

Among the Harrisburgers fired with a de- 
sire to join the Marine Corps since the great 
fighting record made by that organization 
along the Marne, was Lawrence Faunce, 
Jr., 18-year-old son of Jeweler L. A. 





Faunce. On June 21, Mr. Faunce accom- 
panied his son to recruiting headquarters 
panied his son to recruiting headquarters, 
and turning the boy over to the authorities 
there, said: “Here’s the last one I have 
to give, and I guess if he passes the physi- 
cal examination he'll be in the right place. 
My other son, Paul, in his 21st year, joined 
the navy three weeks ago, but Larry wants 
to join the Marines. I only wish I could 
join my boys.” Larry was a student in 
Technical High School of the Class’ of 
1919. Several of his schoolmates have 
also joined the Marines. 











sons of Mr. and Mrs. Halsey M Larter, 
have enlisted in the navy and at present are 
located at Pelham Bay Naval Training 
Station. 

Walter E. Bush, 109 Highland Ave., 
Jersey City, N. J., has recently been 
appointed United States buyer for one 
oi the largest importing corporations in 
Australia. If jewelers who are interested 
are not now represented in that market, 
and if the goods are manufactured by 
and the firm composed of non-alien 
enemies, a large amount of business 
might be secured for that field. 

The Clinton Hill Merchants’ Association 
is considering the advisability of urging the 
closing of the stores in this section on 
Tuesday and Thursday evenings. It is 


customary. for the stores to remain open 


evenings in this neighborhood. Members of 
the organization will hereafter display in 
their windows framed emblems bearing the 
tame of the association. 

J. Austin Granberry, of the J. Austin 
Granberry Co., 9 Kirk PIl., is back at the 
office after being kept at home for several 
months by a fractured thigh. On Feb. 23, 
while attending theatre with his wife, he 
slipped on a step and injured his thigh. For 
weeks he was in a plaster cast. He will 
have to use crutches for a couple of months 
yet, until the healed bone becomes perfect- 
ly solid again. 

Incorporation papers have been filed for 
Williams & Co., wholesale and retail jewel- 
ers at 143 Main St., Paterson, in the county 
clerk’s office here. The incorporators are 
William Smallzman, 73 Parkhurst St., 
Newark; George A. Scholtz, 103 Market St.., 
Newark, and Maurice Tignor, 52 E. 23rd 
St. New York. The authorized capital 
stock is $100,000. The paid up shares 
amount to $4,000. 

President William F. Hoffmann of the 
Newark Board of Trade, who is also head 
of the American Oil & Supply Co., is one 
of three Newark men who will represent 
the city and the Board of Trade at the hear- 
ing before the committee on banking and 
currency of the United States Senate now 
in progress on the bill to establish a federal 
reserve foreign bank, which will have for 
its purpose the maintainance of the Ameri- 
can dollar at par throughout the world. 








Rev. Carl Sager has purchased a half 
interest in the Dixie Jewelry Co., Gil- 
lett, Ark. 
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complaints were received by the National 
Jewelers Board of Trade that the matter 
was taken up by its good and welfare com- 
mittee and the counsel for that committee 
who proceeded to warn the sellers of the 
imitation Elk tooth that some kind of pro- 
ceedings would be started unless they -de- 
sisted or sold their product for exactly 
what it was., 1. €., an imitation. 

At that time experiments were made for 
a simple test, and announcement was made 
by a New York consulting chemist that the 
easiest test for the jeweler to use was sim- 
ply to immerse the teeth about which he 
had any doubt in muriatic acid (H. Cl.) 
for about three or four minutes. If the 
tooth is genuine the acid will not hurt it 
in the least, whereas in the case of most of 
the imitations that have been put on the 
market the artificial or manufactured tooth 
will become bleached to some extent and 
the surface will be attacked so as to feel 
as if it were coated with mucilage. This 
is the case with the most clever imitations, 
whereas some of the others will be almost 
completely destroyed. When the teeth are 
dried after immersion in the acid the 
natural teeth will wipe off smoothly, 
whereas the towel will adhere to the imita- 
tion teeth. 

This test was made public by TuHe 
JEWELERS’ CIRCULAR SiX years ago, and for 
a long time served to stop the sale of imi- 
tation teeth. There may be other tests 
equally as good or even better, but many 
of them are more elaborate, more expen- 
sive to put in operation, while this is a 
simple one that any jeweler can apply 
without previous experience. 











Harry Pasikow, of 3247 N. Front St., has 
purchased a building at 3111 N. Front St. 
and will move his retail jewelry business 
there about July 1. 

W: J. Haines, who was formerly in busi- 
ness at 5th and Somerset Sts., but who re- 
tired several years ago, has opened a new 
jewelry store at 1221 Filbert St. 

Walter Beatty, of M. Sickles & Sons’ sil- 
ver department, has resigned to accept a 
position with the Eddystone Ammunition 
(Corporation at Eddystone, Pa. 

The Board of Directors and Officers of 
the Sansom Street Business Men’s Associa- 
tion, held a special meeting last Tuesday 
evening at 720 Sansom St. to hear the re- 
port of the banquet committee. Only 
routine business was transacted. 








In conjunction with their regulation 
Army and Navy pen, Salz Bros., of 71 
West 35th St., New York, have recently 
mounted their bullet shaped Army and 
Navy pen in gold filled stvle with a sterling 
silver tip. The pen is made of fine hand- 
turned para rubber, has a first quality 14- 
karat iridium tipped pen point and has a 
safety screw cap. 
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Joseph Herron, formerly with Fine’s 


Jewelry Shop, is now in the 301st Cavalry, 
U. S. A., stationed at Monterey, Cal. 

Charles Cohn, of the Leonard Krower & 
Son, establishment, recently presented to 
the office a very splendid portrait of the 
late Leonard Krower. It hangs over Al- 
fred Krower’s desk. Alfred Krower takes 
his father’s place on the National Jeweler’s 
Board of Trade. 

Julius Weinfurter, Jr., J. J. Weintfurter’s 
Sons, recently had a narrow escape from a 
fatal attack of ptomaine poison. Mr. Wein- 
furter had eaten a sandwich and some ice 
cream in a well known refreshment parlor 
and about two hours after was found writh- 
ing on the floor in agony. A physician re- 
siding next door was summoned in time. 
Mr. Weinfurter was ill for three days but 
is now all right again. 

Henry Hausmann of Hausmann, Inc., 
who enlisted some time ago in the Naval 
Reserves is now on duty at the Brooklyn 
navy yard. Gaabe Hausmann and a member 
of employes ot the store are on committees 
of the Elks arranging the big 4th of July 
festival for the benefit of the Navy Relief 
Fund. They are going to parade as ban- 
ditti in wild west style and pistols and 
cow-boy costumes and will take part in the 
“shoot up” ot the town to advertise the 
festival. 

With a cut showing the United States 
War Savings Stamps bank in front of his 
store Coleman FE. Adler recently had a large 
-advertisement in the local newspapers set- 
ting forth the tact that old gold and silver 
could be exchanged in the Adler store for 
war stamps. Mr. Adler is paying the mar- 
ket value for silver in cash and the person 
disposing of the gold or silver steps out- 
side and invests the amount in stamps. 
The Adler show windows were specially 
trimmed to advertise War Savings Stamps. 
A huge scale was placed in the window with 
old gold and silver in one side of the scale 
and war and thrift stamps in the other as 
weights. Mr. Adler is doing his share to 
help New Orleans buy its quota of $8,000,- 
000 of war stamps. 








Canada Notes. 





Hughes & Sweet, manufacturing jewelers 
of Hamilton, Ont., .have dissolved partner- 
ship, the business being continued by Mr. 
Sweet. 

Among out-of-town buyers calling on the 
Toronto trade recently were: R. N. Bas- 
sett, Whitby; P. Jousse, Vankleek Hill; A. 
N. Pequegnat, Brantford, and J. R. Bentley, 
Port Perry, Ont.; A. E. Rowland of Row- 
land & Campbell, Winnipeg; D. A. Reesor, 
Brandon, Man., and W. Redhead, Van- 
couver, B. C. 

At the closing day celebration of the 
Toronto Normal Model School on June 18 
Walter J. Barr, president of the Gold- 
smith’s Stock Co., gave an address. He 
said that 50 years ago he had graduated 
from the school and bgun his business 
' Career 
" presented 


in commemoration of which he 
permanent 


scholarships to be 
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awarded each year to the head boy and girl 
of the school. 

A circular has been sent out by the 
Canada War Board to jewelry manufac- 
turers and dealers calling attention to the 
shortage of platinum and asking for their 
co-operation in carrying out an order-in- 
council passed on May 29 governing the 
prices and sale of the metal. Manutac- 
turers or persons trading in platinum are 
asked to furnish J. W. McConnell, Director 
of Licenses, with inventories of all plat- 
inum, platinum scrap, and articles contain- 
ing more than 25 per cent. in value of 
platinum held by them. According to the 
regulations no platinum can be purchased 
or sold unless the deal is first authorized 
by a license of the War Trade Board and 
without such license no platinum or: plat- 
inum scrap can be used for the manufac- 
ture of any ornament or article of 
jewelry. 








Baltimore. 





Charged with stealing 81 articles from 
the Castelberg National Jewelry Co.'s store, 
at 106 N. Eutaw St., a janitor employed at 
the store is being held in jail here for 
trial in the Criminal Court. He was ar- 
rested when he attempted to sell some of 
the alleged stolen jewelry at a pawnshop. 
Police Captain Cole, of the Western dis- 
trict, questioned the man, but his answers 
were evasive, it is said. Policemen went 
to his home, where they say they found 
two trunks packed with clocks, toilet 
articles, silver, candelabra and jewelry, the 
value of which was estimated at $700. 
When the loot was brought to the police 
station the man was again questioned, and, 
the police say, he admitted taking the 
valuables from the store through system- 
atic theft. He is alleged to have con- 
fessed that for many weeks he carried 
home articles from the store at the close 
of each day. 

John W. Mealy, head of the firm of 
John W. Mealy Sons’ Co., 18 W. Lexington 
St., and one of this city’s foremost jewel- 
ers, was elated this week when he received 
a message from his son, S. Judson Mealy, 
announcing that he had been promoted to 
the rank of ensign in the United States 
Navy after a year’s service at sea. Ensign 
Mealy, at the outbreak of the war, was 
treasurer of his father’s firm, but the 
patriotic spirit got its grip and one day he 
walked into the beautiful Mealy store and 
announced that he had enlisted in the navy. 
It was not long before John K. Mealy, an- 
other son, and assistant to his father in the 
conduct of the business, enlisted in the 
“Rainbow Division.” He is now in France. 
Mr. Mealy, who has been acclaimed the 
nestor of the fine retail trade here for many 
years, is proud of his two boys who are in 
the service of Uncle Sam. Both boys were 
widely known in athletic circles of this 
State. Ensign Mealy’s rise in the navy was 
rapid. Because of his technical skill he 
was assigned to quartermaster’s work and 
for 11 months he was assigned to the U. 
S. S. Charleston, making three trips to 
France on convoy duty. Ensign Mealy has 
been detached from the cruiser and 1s now 
taking a special course in navigation at the 
United States Naval Academy. 
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Elmer O. Holmes, Barre, Vt., has closed 
out his business. 

Joseph Lipp, of the Lenox Jewelry Co., 
has been drafted, and is now in the infan- 
try at Camp Devens. 

John Goodman, former salesman for 
E. A. Cowan & Myers, but now in France, 
has been wounded. He is in hospital, and 
from the reports it would appear that he 
has. received serious injury to one of his 
legs. 

George Farron, Brockton, has closed his 
watchmaking business and gone to work 
for Flournoy & Kernaghan, Macon, Ga. 
“Hub” Barnett, of the same company, has 
been ordered to report at Camp Dix. 

Only a few days more and ‘the annual 
colf tournament of the New England 
Jewelers’ Golf Association will be in full 
swing at the Country Club, Springfield. 
Mr. Knight, the president, announces that 
a record attendance is assured, and that 
the list of prizes is a record one. 

J. A. Blackshaw, St. Johnsbury, Vt., 
was one of the visitors in town last week. 
He has a host of Boston friends who 
were extremely glad to welcome him. Mr. 
Blackshaw, who hails from. England, is 
naturally eager to visit his old folks once 
again, but until the war is over that pleas- 
ure must be deferred. 

Buyers in this city last week included: 
Percy H. Safford, Farmington, N. H.; B. 
D. Loring, Plymouth; I’. P. Fisk, Epping, 
N. H.; Millard F. Wood, Lowell; J. §. 
Egan, Worcester; John E. Lunt, Newbury- 
port; E. F. Welch, Westboro; Joseph La- 
jcie, Worcester; W. D. Ward Hyde Park: 
J. D. Blackshaw, St. Johnsbury, Vt. 

The Government is making another ap- 
peal to local watchmakers to serve their 
country in France, where it is proposed 
to establish a base for 2,500 workers for 
the repair of watches and delicate parts 
of airplanes. Twenty expert watchmakers 
from the Waltham Watch Co. have en- 
rolled in the Naval Reserve to work on 
naval instruments. They are now at work 


at the Charlestown Navy Yard. The 
company has opened another plant at 
Quincy. This makes the fifth within re- 


cent times, and is in line with its policy 
of setting up branch factories at various 
places to facilitate women workers, it be- 
ing found difficult to get them to travel 
long distances to Waltham. The factory 
announces that the vacation season will 
last only five days this season, namely, 
from July 3 to 8. Some of the employes 
intend to work full time during this vaca- 
tion, while others may ask for a few days 
extra. About 600 employes are working 
three nights a week overtime right along 
as the company is making an effort to cope 
with the Government and other orders for 
wrist watches and speedometers. 








Aaron Stagg Malits recently purchased 
the stock and fixtures and good will of 
H. Golden, 327 W. Broad St., Savannah, 
Ga., Mr. Golden having been called to the 
colors. The business will hereafter be 
conducted under the name of A. S. Malits. 
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Feature the SIX POSITION 
Adjustments 


—in your watch sales talks, your windows and news- 
paper advertising. 

You'll find this a very interesting point with your 
customer. 

He has read about watches and watches, but he 
comes to you for the greatest watch value for his 
money. | 

You can give it to him. 

So show him a SIX position watch. 

Take the BUNN SPECIAL, for instance. 


Tell him of its superior features, its accuracy and 
durability and its continued popularity with railroad. 
men. 

Explain the various adjustments to him and tell him 
how they increase the cost and insure the timekeeping 
qualities of the movements as they grade up from tem- 
perature adjustments to three, five and six position 
adjustments. 


Then show him that with all this increased cost you 
can sell him a SIX position BUNN SPECIAL for 
no more than he’d have to pay for many five position 
adjusted watches. — 

You can readily see the favorable impression you'll 
make on your customer and /zs friends by giving him 
this superior watch value. 

Try this line of salesmanship for awhile and note the 
improvement in your watch sales. 


Illinois Watch Company 
Springfield 
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Chicago Notes. 





J. Joseph Ridolfo, formerly located at 768 
W. 26th St., has moved to 2049 De Koven 
of Bergenhoff has given up his posi- 
tion with the Cresco Mfg. Co., to work on 
a farm. 

H. E. Jones, of the Wadsworth Watch 
Co., made a trip last week to the factory 
at Dayton, O. 

Johann Mueller, retail jeweler of 
Madison, Wis., was in the city last week 
on a buying frip. 

I. Schwartz, of the I. Schwartz Co., is 
making a road trip this week through 
the middle west. 

F. M. Hickok, jewelry trade attorney, 
left this week on a business trip to sev- 
eral points in Ohio. 

John Ling, buyer of silverware for 
Mandel Bros., has returned from an 
eastern business trip. 

Frank C. Beckwith, of the Hamilton 
Watch Co., Lancaster, Pa., paid a visit 
to the city last week. 

George Weidig, manager of the Chi- 
cago office of Joseph Fahys & Co., made 
a trip to St. Louis last week. 

“Billy’ Lamb has been nursing a burnt 
arm for the week past caused by an over- 
heated radiator of his new 90 horse power 
Bugatti. 

Marie Thoendel, wife of H. J. Thoendel, 
6406 S. Halsted St., died on June 14 after 
an-operation. Interment was held on Mon- 
day at Mt. Hope Cemetery. 

Peter Rinkin, buyer of silverware for 
the Boston Store, will leave in a few 
days on his annual fishing trip, which 
will be at Lake Owen, Wis. 

A. L. Hancock, of the Bassett Jewel- 
ry Co., Providence, R. I., has returned 
to his office in the Columbus Memorial 
building, after a trip on the road. 

Lewis Wesley Williams, salesman for the 
Theo. W. Foster & Bro. Co., surprised his 
friends by slipping off quietly and being 
married to Miss Vesta Wilkey Shade last 
week. | 


William H. Whitmore has moved from 
903 W. 69th St. to 2443 Southport Ave., 
where he has taken over the store for- 
merly operated by the Jones-Brown 
Jewelry Co. 

The Blumenshine Jewelry Co., Charles 
City, Ia., has. taken up a new location. 
The store has been outfitted through- 
out with new fixtures, and now ranks as 
one of the finest in that part of the 
State. 
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While at the Boston Store last week, L. 
Usselman, 3151 S. State St., was injured 
riding on one of the elevators. Blood poi- 
son set in his foot but he is getting along 
very nicely and expects to be at his store 
in a few days. 

A. J. Hesselbom, who is in the jewel- 
ry business at 3 W. Garfield Boulevard, 
has enlisted in the army and will go to 
Camp Gordon, at Atlanta, Ga., next 
week. His sister will conduct the busi- 
ness in his absence. 

S. Van Sipma has retired from the re- 
tail jewelry firm of Van Sipma Bros. at 
1110 Michigan Ave. Van Sipma will 
continue the business. The firm is one 
of the oldest established and largest in 
that section of the city. 

Fred Haller, formerly of the Chicago 
Office of the Ostby & Barton Co., has 
been in the city for the past 10 days on 
a furlough. This is Mr. Haller’s last 
furlough, he believes, before the contin- 
gent to which he belongs will go to 
France. 

Julius M. Corman has moved his 
jewelry business from 2349 Potomac 
Ave. to 2622 W. Division St. and Jacob 
Gutmann has moved from 2970 Avon- 
dale Ave. to the address formerly occu- 
pied by Mr. Corman. Mr. Gutmann will 
operate as the Gutmann Jewelry Co. 

The Central Monogram Works, which 
is located in the Masonic Temple, has 
incorporated with a capital of $12,000. 
Edward M. Lindahl, of Lindahl, Lavick 
&: Co., is president of the newly incor- 
porated coinpany, which is well known 
in the trade, having been conducted for 
some time past as an unincorporated en- 
terprise. 7 

M. W. Sorenson, retail jeweler of 
Rhinelander, Wis., is in a financial tan- 
ele. He owes about $8,000. An inven- 
tory of the stock is being. taken to 
determine the assets. Mr. Sorenson is 
seeking to make an adjustment with his 
creditors. F. M. Hickok, jewelry trade 
attorney, is looking after the majority 
of the claims for creditors. 

The California Jewelry & Novelty Co. 
has moved from 5 S. Wabash Ave. to the 
Masonic Temple, where a manufactur- 
ing and wholesale business will be con- 
ducted. F. M. Obsboum and Carl Loeb 
are no longer connected with the com- 
pany, having closed out their interests 
some time ago. Mr. Obsboum was vice- 


president and Mr. Loeb secretary. 
Charles Haberman, salesman for Rud 

Noel, the diamond dealer, will motor to 

Cincinnati, O., 


next week with members 














Telephone: 
CENTRAL 5125 


Chicago 





of his family. Mr. Haberman, who was 
recently robbed of $29,000 worth of dia- 
monds while motoring near Hammond, 
Ind., by three bandits in another ma- 
chine, declares he feels a little nervous, 
but does not believe that lightning 
strikes twice in the same place. 

R. A. C. Jenkins, 410 E. 3lst St., was 
robbed June 10. The two burglars: Geo. 
Smith and Wm. Conway sawed the bars 
in the window and took $500 worth of mer- 
chandise. Officers MacFadden and Stokes 
from the Cottage Grove Ave. Station gave 
chase. Conway ran away and one of the 
officers fired at him but missed, the shot 
going through the window. Both men were 
eventually caught and arraigned in court. 
The case has been continued for 10 days 
and will come up at the S. Clark St. Sta- 
tion. 

Horace M. Peck, secretary of the 
Manufacturing Jewelers’ Board of Trade, 
Providence, R. I., returned home last 
week after spending a few days in Chi- 
cago. While here Mr. Peck attended 
the important meeting of the Chicago 
Jewelers’ Association, which was held 
on Tuesday in the Palmer House. He 
had been expected to make a speech on 
general conditions in the jewelry busi- 
ness,, with some particular mention of 
the trade acceptance, but did not owing 
to the number of speakers. 


Over 100 of the largest manufacturers in 
the United States met in conference with 
publishers of trade papers in the University 
Club June 17, to discuss plans for effecting 
closer working operations between. the 
manufacturers of the nation. The plans 
call for a program of preparedness in carry- 
ing out the war and, in addition, plans for 
the future, so that there will be no slack- 
ening of industrial operations at the close 
of the war. W. H. Marry of Australia, who 
is in the United States as a purchasing 
agent for the Allies, and J. J. Pearson, Lon- 
don manager of the Allied Construction 
Machinery Co., spoke on the plan of effect- 
ing a co-operative working plan between all 
industries of the nation. 

The Norris Allister-Ball Co. has de- 
cided to introduce the trade acceptance 
as an instrument in its business with the 
dealers. The company is one of the first 
among the large jobbing firms of the 
niddle west to this step. The salesmen 
of the company will ask dealers to sign 
trade acceptances, according to the sea- 
son and the nature of the orders. The 
matter will be placed up to the custom- 





(Continued on page 100.) 
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There are over 170 jobbers of jewelry and kindred lines with headquarters in Chicago, 


There are over 100 manufacturers and jobbers of china, umbrellas, lamps, and brass 


goods in Chicago. 


There are over 80 manufacturers of jewelry and kindred lines in Chicago. 


There are more than 70 manufacturers of jewelry and kindred lines who maintain 
offices and salesrooms in Chicago, with headquarters elsewhere. 


There are more than 50 importers and cutters of diamonds in Chicago. 


Art Watch Case Co. 


Watch Case Repairers. 29 E. Madison St. 


BecKker-HecKman Co. 


29 E. Madison St. 
Manufacture and Repair Watch Cases, Watches 
Changed to Convertible and Military. 


BlocK-Weinfeld Co. 


405 Heyworth Bldg. 


Watches, Diamonds and Jewelry. 


Bouchard-Longden-Geier 


29 E. Madison St. 


Co. 
Jewelry, Watches, Music Master Phonograph. 


Chicago Lapidary Co. 


1204 Heyworth Bldg. 
Diamond Cutting-Lapidary Work, Precious and 
Semi-precious Stones. 


Thos. J. Dee @ Co. 


5 S. Wabash Ave. 
Gold and Silver and Platinum Refiners. Bul- 
lion Bought and Sold. 


Despres, Bridges 2 Noel 


Watches and Jewelry. 5 N. Wabash Ave. 


Diamond Importers. 


H. A. Eicher 
302 Heyworth Bldg. 


Fine Hand-Wrought Sterling Silverware. 


J. W. Forsinger 


Watches and Jewelry. 31 N. State St. 


Helbein @ Schwarzstein, 


& Co. 209 S..State St. 
lnenenee of Diamonds and Helbros Watches. 


Internationa! Silver Co. 
Silversmiths. 5 N. Wabash Ave. 


H. C. KHionKa @ Co. 


7 E. Monroe St. 
Importers of Diamonds. Largest Memorandum 
Diamond Business in the West. 


C. H. Knights-Thearle Co. 


31 N. State St. 
Diamonds, Watches, Jewelry, Tools and Mate- 
rial. 


C. 2 E. Marshall Co. 


5 S. Wabash Ave. 


Jewelers’ Material and Supplies, Optical 


Goods. 


F. E. Morse @ Co. 


Diamonds and Mountings. 32 So. Wabash Ave. 


Nelson @ Tuttle Co. 
31 N. State St. 


Wholesale Jewelers. Diamond Merchants. 


F. H. Noble 2 Co. 
59th and Wallace Sts. 
(N) gests Jewelers’ Findings, 
Quality Solders, 


Norris, Alister-Ball Co. 


28 Washington St. 
Watches, Diamonds, Jewelry, Silverware, Op 
“ics, Materials. 


Henry Paulson @ Co. 


World’s Best 
in Watch Materials and 
Jewelers’ Supplies. 
37 S. Wabash Ave., Chicago, Ll. 





Rettig, Hess @ Madsen 


Wholesale Watches. 7 W. Madison St 


E. D. Rogers Co. 


37 So. Wabash Ave. 
White Ivory Goods, Plain and Hand Decorated. 


L. H. Schafer @ Co. 


Jewelry, Diamonds, Watches. 31 N. State St 


Slade, Tenney 2 Weadley 


27 E. Monroe St. 
Watches, Jewelry, Diamonds. 


Slater 2 Thompson 
5 So. Wabash Ave. 


mj 


Diamonds Exclusively. 


Sproehnle @ Co. 


Wholesale Watches. 29 FE. Madison St. 
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that Make It Great 






























The railroad facilities in and out of Chicago make it the greatest railroad center in the 
United States. 

Every day half a million or more pieces of merchandise go forth from Chicago over 
this vast railroad supply system. 

Chicago can and does ship merchandise to the retail jeweler more promptly, because of 
its central location, than any other distributing point in the United States. 

It has been estimated by statisticians that the wholesale jewelry and kindred trades 
shipped over $150,000,000.00 of merchandise from Chicago during 1917. 


Stein @ Ellbogen Co. Erichsen-Hinterleitner Co. Lazarus 2 Weil 
31 No. State St. Special Order Work. 37 So. Wabash Ave. 159 No. State St. 
Cutters and Importers of Diamonds; Dealers Importers of Diamonds, Makers of Rings. 


in Watches and Jewelry. 


> a 
Gilbertson 2 Son. ‘ ins. | 
J. H. Stouffer Co. $ No. Wabash Ave. J+ Milhening, Inc. 
3225-3231 Calumet Ave. 6 gunamaaacaaaaa Jewelry, Mesh Bag Spe- 135 So. State St. 
Fine Hand Decorated China. COTES. Diamonds, Manufacturer of Fine Jewelry. 
Grimm @ Judae 
Seth Thomas Clock Co 
° 31 No. State St. 
Clocks. 215 West Randolph St. Fine Diamond Mountings, Piidiness or Gold: James F, Peters Q Co. 


Diamond Setting, Repairing, Engraving. 10 So. Wabash Ave 
Diamond Setters, Engravers, Medalists: Spe- 
cial Order Jewelry. 


Westclox Graffee 2 Stanek 


Western Clock Co., 10 S. Wabash Ave., Silversmiths Bldg. 29 E. Madison St 


Jewelry, Medals, Class Pins and Rings, Com- 
bination Wedding and Signet Ring. 


Schrader-Wittstein Co. 


31 No. State St. 
Manufacturing Jewelers Hirsch 8) Oppenheimer Manufacture Jewelry and Diamond "Mountings 
159 No. State St. 


Emblem Rings, Coral Rings, Diamond Mount- 
ings, Repair and Special Order Work. 








Fred Blauer 2 Co. Trachtenberg @ PritzKer 
Diamonds, Mountings, ~_. Eniblene Special Be Hornsteen Special Order Work and Diamond poe A 
Order Work. 159 No. State St. 


Manufacturer of Artistic Jewelry. 


S. Buchsbaum bal Ce. States: ypuergens @ Andersen Co. Willson @ Co. 130 No. State St. 


5 : 
Diamond Importers—Special Jewelry Emblem 108 No. State St. Diamonds and Diamond Mounti i 
i . tings, R 
mings. Diamonds, Makers of Fine Diamond Jewelry. Special Order Work. ay ee aes 
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ers of the company. The other jobbing 
firms of the city are expected to follow 
in their adoption of the trade acceptance, 
according to the degree in which the 
customers favor or oppose the measure. 

The Lesch & Lewis Co., who was 
named in the schedules of Sam Harris, 
Cleveland, O., published in THE JEWELERS’ 
CrrcuLtaR June 12, as being a creditor for 
$420, denies that this is so. The company 
claims that there is only a balance of $55 
due and the management cannot imagine 
how the concern was put down for the 
larger amount. 

Frank M. Hickok, local attorney, is re- 
ceiving congratulations on the outcome of 
the trusteeship of Simpsons, Inc. As told 
in the JEWELERS’ CrircuLAR, last week, the 
trustee sold the stock and fixtures for 
$3,000 or $400 in excess of the appraised 
value. Mr. Hickok, who has had charge 
of the estate for the creditors has highly 
pleased the latter in the way he increased 
the assets beyond their expectations. 

The annual meeting of the National 
Association of Credit Men closed on 
Friday at the Hotel La Salle, amid much 
enthusiasm. The meeting was one of the 
most successful ever held by the organ- 
ization. The general tenor of the talks 
made by prominent credit men was that 
the lines of credit in these war times 
should be carefully drawn, although not 
to the point of restricting a business 
man entitled to credit. 

H. Sakowsky, who before the out- 
break of the world war, controlled a 
great deal of the export trade of Russia 
and Siberia, arrived in Chicago last week 
on his way to Washington, on a mission 
which he declares may lead to a resump- 
tion between the trade relations of this 
country and Russia. The correspondent 
of THE JEWELERS’ CIRCULAR arrived at the 
Blackstone Hotel just too late to catch 
Mr. Sakowsky for an interview on the 
possibilities of the resumption of plati- 
num export from the Ural Mountain 
region by way of Vladivostok. Others 
with whom he talked declared that his 
main proposal is that manufactured 
goods be sent to Russia in exchange for 
raw materials. The shipping board now 
has four Russian ships under charter, 
and it is expected to use these as the 
beginning of the plan. The trade trans- 
action would be between groups of asso- 
ciations of merchants in Russia, and 
associations of exporters in this country, 
who understand foreign trade. Mr. 
Sakowsky will confer with Ambassador 
Francis, he declared, as soon as Wash- 
ington officials had passed on the plan. 








San Diego, Cal. 


Mr. and Mrs. Armand Jessop have 
returned from a trip to the Grand 
Canyon of the Colorado river. 

The infant son of Mr. and Mrs. Walter 
G. Meadows died recently. Mr. Meadows 
has a watch repair and jewelry shop at 
418 G St. 

De Witt A. King, who has conducted a 
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gem and curio store at 510 F St. for the 
past six years, is closing out his stock, 
preparatory to retiring from business. 

Hubert, the 17-year-old son of F. B. 
King, jeweler, of Redlands, Cal., died 
June 11, following an operation for ton- 
silitis. The father had given his own 
blood for transfusion, but the surgical 
efiorts were in vain. 
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Work has been started tearing down the 


building adjoining the establishment of J. 


R. Kinsey, silver plater, 115 E. 6th St., to 
make way for the new Government Morris 
Plan bank. 

Barker & Friesens, retailers, have decided 
to close their Central Ave. store during 
the Summer months on Saturday after- 
noons thus following the move made by a 
number of jewelers in the city. 

T. Reed Botts, of L. Gutmann & Sons, 
after two weeks in the hospital where he 
underwent an operation, has been removed 
to his home. He expects to be back at his 
place within another two weeks. 

C, E. Richter fell over a chair in his store 
Monday, June 17, and was confined to his 
home the following day. On Wednesday he 
was able to hobble around on crutches and 
he insisted on reporting at the store to take 
care of his business. 

Robert Blenke, formerly with Frohman 
& Co., has sailed for France. He enlisted 
in the naval service on April 13 and one 
month later he started on his first trip 
across the Atlantic. Jonas Wise left Mon- 
day, June 17, for a western trip. 

The Wholesale Jewelers & Manufactur- 
ers Association met at the Chamber of 
Commerce last Thursday, for a short ses- 
sion. The “work or fight” order as it ap- 
plied to the jewelry industry was discussed. 
Very few sales clerks are employed in the 
business represented at the meeting and as 
far as workmen were concerned the mem- 
bers decided to let matters stand until the 
Government advises what action should be 
taken in regard to them. 

Acting upon the suggestion of Frank 
Herschede, local jeweler, the Cincinnati 
sub-committe of the Regional Division of 
Resources and Conversions of the War In- 
dustries Board at their first meeting Thurs- 
day afternoon in the Chamber of Com- 
merce formed a new unit of industries to 
have a committee representation before the 
regional sub-committee. Mr. Herschede 
suggested that precision instruments have a 
separate committee to confer on war work 
and President Luke Smith of the Chamber 
of Commerce at once adopted the idea and 
named Mr. Herschede to act as organizer 
of the group. The new unit will include 
the manufacturers of binoculars, compasses, 
telescopes, quadrants, sextants, periscopes, 
survey instruments, gun sights and timers 

Quite a number of men in the jewelry 
trade from distant points were in the city 
on business calling upon local manufac- 
turers or jobbers during the week just 
closed. Among them were Charles 
Schlenker, Hickman, Ky.; Philip Horr, 
Aurora, Ind.; F. A. Schweeting, Oxford; 


Mr. Webber of Webber & Turnell, Danville, 
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Ill.; John Selbert, Frankfort, Ky.; L. 
Sher, Dayton; C. E. Brothers, New Cum- 
erstown; H. M. Whittington, Augusta, Ky,: 
J. E. Robertson, Augusta, Ky.; Mr. Leive 
of Leive & Sons, Aurora, Ind.; Shelby Von 
Hoy, Shelbyville, Ky.; Ed. Galbraith 
Springfield, Tenn.; I. Adler, Lexington, 
Ky.; M. N. Picklesimer, Vanceburg, Ky.: 
John E. Krieg, Logan; Max Kohthagen, 
Lebanon; Frank B. Cary, Lebanon; M A 
Schinke, Greenville; C. W. Dougherty, 
West Cumberland; S. P. Tilley, Clearwater 
Fla.; Mr. Rutherford, of the Hartwell 
Jewelry Co., Oklahoma City, Okla.; E, F 
Randolph, Williamstown, W. Va.; Mr. 
Wyatt, Rome, Ga. 

Fourteen patriotic jewelry firms were 
secured by the Hamilton County War Say. 
ings Stamp Committee to contribute to 2 
page advertisement in the daily papers 
Tuesday, June 18, boosting the sale of the 
Government’s baby bonds. Efforts were 
made to secure 25 firms among the jewelry 
industry but the comrf...e could not do 
this. The ones who contributed their hi: 
toward the advertisement as an act of 
patriotism and who are deserving of cred:t 
for it were the Oskamp-Nolting Co., Joseph 
Noterman & Co., L. Loeb & Sons, Rudolph 
Jacobs & Co., Louis Rauch; Greenwold, 
Hirsch & Grift, the D. Jacobs Sons Co., the 
Dorst Co., Wallenstein, Mayer & Co., A. & 
J. Plaut, Gebhardt Bros., Pohlmeyer & 
Roth, Strunk, Rosefelder & Schlueter and 
J. P. Knight 











by the draft was James K. Lemon & Son, 
This firm recently lost William Smith, one 
of its watchmakers, who reported during 
the past week. 

The George Katzman Co. will lose two 
of its men in the next week or 10 days, 
Alanzo Gruber and Edgar Cornelison, who 
were in the shop, have both been ordered 
to report for service. This will make four 
men from this company. 

At a mass meeting held at Georgetown, 
Ky., recently, in the interest of the War 
Savings Stamp campaign, among the 86 
people present that joined the Limit Club, 
purchasing $1,000 worth of the stamps, was 
William Flaig, a native German jeweler. 

City Buyer George T. Cross, of Louis- 
ville, recently received a receipt for 15% 
ounces of platinum from the United States 
Assayer’s office at New York. The Gov- 
ernment will pay the city $105 an ounce. 
The platinum was discovered by Health 
Officer Baker in one of the drawers of a 
desk in his office shortly after he became 
city health officer. 

The retail merchants of the State will 
take an important part in the War Savings 
campaign and will doubtless dispose of 
quite a number of the stamps. Walter I. 
Kohn, president of the Herman Straus & 
Sons Co., has been appointed superintendent 
of the campaign in Louisville and Jefferson 
county and is making plans for the mer- 
chants in his district to make a big show- 
ing. Governor A. O. Stanley has issued 
a proclamation urging Kentuckians to take 
a big part in the campaign. 
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L. J. Zimmermann, Thorp, Wis., is clos- 
ing out his retail jewelry stock and will 
discontinue business until the end of the 
war. Mr. Zimmermann has enlisted in 
the United States Navy and expects to 
leave within a few days for Great Lakes 
Naval Training Station, Illinois, to begin 
active duties. 

Among the Wisconsin retail jewelers 
who called on Milwaukee manufacturers 
and jobbers during the past week are: Mr. 
Rathke, of Rathke & Meiners, Mayville; 
O. Wilke, of Wilke Bros., Wausau; Robert 
Nicoll, of Gottfredsen & Nicoll, Kenosha; 
B. Panik, Cudahy, and Harry Schneider, 
of Schneider Bros., Burlington. 

Harry E. Pelzer, Hartford, Wis., is ex- 
hibiting an interesting war relic in his 
jewelry store display windows, consisting 
of a hand grenade, such as are now being 
manufactured in Wisconsin factories by 
the hundred thousand, for the use of the 
American soldiers in Europe. The fuse 
and discharging device, of course, have 
been removed. 

Henry E. Haertl, jeweler and optome- 
trist, Gillett, Wis., has discontinued his 
store in that city in order to take advan- 
tagé of an opportunity for relocating in 
Clintonville, Wis., one of the fastest-grow- 
ing communities in northern Wisconsin. 
Mr. Haertl disposed of most of his stock 
before making the transfer and reopens 
with practically a new outfit in all respects. 

The J. A. Buckmaster jewelry store, 
State and Carroll Sts., Madison, Wis., nar- 
rowly escaped serious damage when a 
Wingra Park St. car ran off the tracks 
at the intersection of Mifflin, Carroll and 
State Sts., continued 30 feet across the 
asphalt pavement and brought up almost 
at the front door. The brakes had refused 
to work as the car came down the hill 
and caused the runaway. 


Wisconsin retail jewelers were unsually 
well represented at the annual convention 
of the American Optical Association at St. 
Paul, Minn., during the past week. The 
fact that the Wisconsin Association of Op- 
tometrists held in 1918 convention at the 
same time and place, and the special post- 
graduate course in optics which was given 
at the national convention, attracted more 
of the jeweler-optometrists of this State 
than ever before. 

Julius H. Schmidt, who on June 1 be- 
came the junior member of the firm of 
Schulenberg & Schmidt, 217 W. Water St., 
manufacturing and jobbing jewelers, has 
returned from his initial trip in behalf of 
the house. Mr. Schmidt spent a week in 
traveling through the Fox River Valley 
and eastern Wisconsin by automobile and 
established a wide acquaintance through- 
out the territory. In addition, he brought 
back a fine pack of orders. 

Benjamin Torgerson, expert jeweler and 
watchmaker for the Segerstrom Jewelry Co., 
Rhinelander, Wis., for several years, has 
resigned to answer the call to the colors. 
Mr. Torgerson is spending a short vaca- 
tion with relatives in Michigan before en- 
tering the service. Because of his expert 
Occupation he has been assigned to the 
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special school of mechanics at the Uni- 


versity of Wisconsin, Madison, for a short 
course before being attached to a perma- 
nent unit of the army. 

The news was made public last week that 
Wisconsin soldiers are the first to occupy 
German soil in the great war was the 
cause of especial gratification to two mem- 
bers of the Milwaukee jewelry trade, 
namely, Louis W. Bunde, president of the 
Bunde & Upmeyer Co., Grand Ave. and 
W. Water St., and Edward H. Warnke, 
president and general manager of E. H. 
Warnke & Co., manufacturing jeweler, 509 
Enterprise building. Louis Bunde, Jr., and 
Gordon H. Warnke are non-commissioned 
officers of a division which is now sta- 
tioned in Alsace. 

The newly created advisory committee 
of the Milwaukee Jewelers’ Club held its 
first meeting on Tuesday evening, June 18, 
and devoted most of the session to the 
discussion of ways and means for the big 
War Savings Stamp drive culminating on 
June 28 William H. Upmeyer, who has 
directed all war work and Liberty Loan 
campaigns in behalf of the jewelers’ group, 
presided. Mr. Upmeyer consented to mar- 
shal the forces during the W. S. S. drive. 
The council meet again on Tuesday even- 
ing, July 2, to conclude arrangements for 
the proposed co-operative advertising cam- 
paign of Milwaukee retail jewelers, men- 
tion of which already has been made. The 
advisory board consists of 12 representa- 
tive jewelers from all sections of the city. 

The Milwaukee manufacturing and re- 
tail jeweiry trade is giving the Industrial 
Commission of Wisconsin close co-opera- 
tion in the investigation now going on 
for the purpose of gathering data to aid 
the Government to provide employment for 
the soldiers and sailors when they. return 
home at the close of the war. Miss Regina 
Dolan, special investigator of the commis- 
sion, herself is handicapped by a disability 
that doubtless will be common among the 
returning fighters, having suffered the am- 
putation of her left arm a year ago as the 
result of an infection. G. E. G. Kuechle, 
member of Alsted-Kasten Co., jewelers, 
Wisconsin and Milwaukee Sts., is a mem- 
ber of the special committee of the Mil- 
waukee Association of Commerce created 
to deal with the subject of the rehabilita- 
tion of disabled soldiers. 








Omaha. 





P. J. Zilles and daughter, of Stanberry, 
Mo., were in Omaha last week on their 
way to Colorado. 

Miss Ada Porter, formerly with T. L. 
Combs, is now the manager of the new 
jewelry department of Sherman & McCon- 
nell, corner 16th and Harney Sts. 

Wm. A. Morey, of Valentine, Neb., 
stopped over in Omaha last week on his 
way to Augusta, Ga., where he enters the 
mechanical department of the Government. 
He has sold out his jewelry stock to his 
father. 

The out-of-town jewelers in Omaha last 
week included E. FE. Oliver, Correction- 
ville, Ia.; E. M. Cleaver, Griswold, Ia.; 
Grover Spangler, Fremont; Geo. Halde- 
man, Tabor, Ia.; L. S. Robinson, Glen- 
wood, Ia.; H. L. Braun, Tekamah. 
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E. Doriot & Son, manufacturing jewelers, 
have moved from 410 Globe-Democrat 
building to room 405 in the same building. 


The Bauman-Massa Jewelry Co. has 
joined the Thousand Dollar Limit Club by 
subscribing for $1,000 War Savings Stamps. 
Membership in the club is limited to pur- 
chases of $1,000 worth of stamps. 

Burchard Hess, assistant secretary of the 
Hess & Culbertson Jewelry Co., is con- 
fined to his home with a severely sprained 
ankle, the result of getting his foot caught 
in a street car track at Forest Park. 

Alex Goldman, formerly with the Eisen- 
stadt Mfg. Co., now a corporal in the army, 
passed through St. Louis this week on his 
way from Fort Sheridan, IIll., to Fort Lo- 
gan, Tex., in charge of army prisoners. 

Frank Kenville, formerly with E. H. 
Goulding’s Sons, Alton, IIl., and with dif- 
ferent St. Louis firms, has formed a part- 
nership with a Mr. Russell and they have 
opened for business under the firm name of 
Kenville & Russell, at Alton. 

The following out-of-town jewelers were 
in St. Louis during the past week: Otto 
J. Falk, Bowling Green, Mo.; S. M. Strain, 
Brookfield, Mo.; James A. Bainbridge, 
Marion, Ill.; Milton Meyer, St. Charles, 
Mo.; A. Hobbs, of the Reed Jewelry Co., 
Poplar Bluff, Mo. 

Jerome S. Wexler, who has been trav- 
eling in the northern territory for Mack 
M. Burnstine, has gone to Camp Dix, N. J., 
to enter the National Army. Ben D. Leav- 
itt, western traveler for Burnstine, will 
cover Mr. Wexler’s territory for the pres~ 
ent in addition to his own. 

The automobile of F. W. Drosten, pres— 
ident of the F. W. Drosten Jewelry Co., 
was stolen Thursday from in front of x 
7th St. candy store and was found by the 
police the next morning at 17th and Locust 
Sts. intact, except that two extra tires car- 
ried at the rear had been retained by the 
thieves. 








Pacific Northwest Notes. 


A new store has been opened up in Os- 
wego, Ore., by A. W. Johnson. 

G. F. Obenland, Goldfield, Nev., is of- 
fering his jewelry stock for sale. 

The firm of M. & N. Packouz, Portland, 
Ore., has gone out of the jewelry business. 

A. D. Rothstein & Son, Seattle, Wash., 
have succeeded to the business of Louis 
Levy. 

H. A. Richardson has disposed of his 
jewelry business at Castle Rock, Wash., to 
George Wallery. 

Petty & McDorman, Las Vegas, Nev., 
have dissolved partnership and have closed 
out their stock of jewelry at auction. 

A plate-glass window in a jewelry store 
on Burnside St, Portland, Ore, was 
broken recently by a small calibre rifle bul- 
let. No jewelry was stolen. The matter 
is under police investigation. 

Skillman Van Cott, formerly conducting 
a jewelry business at Kennewick, Wash., 
has sold his business to J. B. Gilmore. 
Mr. Van Cott is negotiating for a new loca- 
tion somewhere on the Coast. 
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W. J. Fowler, Altoona, Kans., has opened 
a jewelry store. 

E. F. Russell, Army City, Kans., has 
opened a jewelry store. 

C. M. Kiger is making a week’s trip 
through Missouri towns. 

C. W. Noe, Hill City, Kans., has recently 
opencd a new jewelry store at Wamego, 
Kans. 

Barnett Bertin, Tulsa, Okla., recently 
purchased the jewelry business of Walsh 
& Johnson. 

W. M. Jaccard and family left June 16 
for Los Angeles, where they will spend 
the Summer. 

Leo Stolz, of the manufacturing depart- 
ment of the Jaccard Jewelry Co., left June 
15 for training camp. He is in the infan- 
try. 
L. W. Hill, bill clerk, and Carl A. John- 
son, of the jewelry department of the C. B. 
Norton Jewelry Co., have been called in 
the draft. Mr. Hill has been assigned ‘to 
clerical work and Mr. Johnson to the radio 
service. 

Among the recent visitors in the city 
were Harry Wadin, Topeka, Kans.; C. J. 
Madtson, Ottawa, Kans.; W. S. Noble, 
Drexel, Me.; E. C. Ernestine, Nebraska 
City, Neb.; Orville Schrack, Pratt, Kans. ; 
J. R. Delaplain, Marion, Kans.; J. O. Stott, 
Paola, Kans.; George Stairs, Wichita, 
Kans.; C. W. Noe, Hill City, Kans.; C. L. 
Morrison, Olathe, Kans.; C. H. Rugger, 
Smith Center, Kans.; Mr. and Mrs. A. M. 
Ward, Abilene, Kans.; C. R. Donley, Bill- 
ings, Okla.; Ii. E. Kimber, Excelsior 


Springs. 








Evansville, Ind. 


The retail jewelers of Evansville are in- 
terested in a Chautauqua that will be held 
here in July. Bitterman Bros., of 204-206 
Main St., are among the guarantors for the 
Chautauqua fund. 

The American flag was placed at half- 
mast a few days ago at the plant of the 
Rockport button factory at Rockport, Ind., 
as a token of respect to John O. Jenkins, 
who was killed in action with the Ameri- 
can forces in France. Jenkins formerly was 
employed at the button factory and stood 
high with his fellow workmen. The em- 
ployes gathered at the flagstaff when news 
of the death of Jenkins was received and 
a tribute to his life was read by H. J. 
‘Vawter, bookkeeper at the factory. 

A report from Rockport, Ind., the other 
day stated that the mussel shell diggers 
are preparing their outfits for the season’s 
catch and will begin dragging the shell- 
beds as soon as the wheat crop has been 
harvested. The button factories have 
started the market at $20 per ton for wash- 
board and $32 a ton for other shells. These 
are considered unusually high prices for 
mussel shells. The factories are running 
short of help on account of the great de- 
mand for farm labor. After the harvest 
a full force of cutters will be employed if 
they can be secured. A number of the 
button cutters at Rockport during the past 
few days have been assisting the farmers 
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in the fields with their harvest. The em- 
ployes of the Connor factory at Rockport 
were informed that if they desired to get 
off to help the farmers in their harvest 
that it would be perfectly agreeable with 
the management, and that their places 
would be kept open to them. Many of the 
factory workers took advantage of this 
offer and went to the harvest fields for a 
few days and assisted in cutting one of 
the largest wheat crops that southern In- 
diana has seen in many years. 











Sam Katz, who some time ago disposed 
of his business on Larimer St., has again 
opened a jewelry store at 1642 Larimer St. 

Among jewels from outside towns who 
have recently visited Denver jobbers were 
the following: W. E. Fisher, Pueblo; F. R. 
Crocker, Green River, Wyo.; C. F. Ames, 
Idaho Falls, Idaho, and G. I. Goodrich, 
Pueblo. 

D. S. Maiman, president of the Crown 
Mfg. Co., has returned from a business trip 
through Nebraska, Kansas, Oklahoma and 
Missouri. He expects to leave again about 
the last of the month for the principal cities 
of the northwest and southwest, including 


Spokane, Seattle, Los Angeles and El Paso. : 


The Syman family have recently received 
word from “Ted” Syman and Dan Weil, 
both sergeants in the Quartermaster’s Re- 
serve Corps. The former has been moved 
from Camp Johnson, Fla., to Camp Mer- 
ritt, N. J., and the latter from Camp Tay- 
lor, Louisville, Ky., to Camp Sherman, 
Chillicothe, O. Thomas D. Cain, of the 
Syman Bros. jewelry store, departed a 
few days ago for Vancouver Barracks in 
Washington. He is in the aviation service. 








Cleveland. 

The Bloch Jewelry & Novelty Co., for- 
merly a partnership composed of Samuel 
Bloch and Harry Greenbaum, has been dis- 
charged from bankruptcy after fees had 
been allowed and a dividend declared. The 
firm has been reorganized and incorporated 
at $10,000. 

Charles Ettinger, 423 Cuyahoga building. 
former jeweler, was among the first to 
sign a pledge for $1,000 in Thrift Stamps 
as a part of the campaign now under way 
to bring Cuyahoga county up to its quota. 
As the Government will not permit one 
person to hold more than $1,000 worth, 
the “Limit Club” is being formed of all 
those taking that amount. 

Solomon Bergman, who has three jewel- 
ry stores in downtown locations, is con- 
ducting two sales of stock in outlying sec- 
tions. At 7032 Superior Ave. he is selling 
out the stock of Richard J. Thornton, hav- 
ing purchased this business over six months 
ago. At 10512 Superior Ave. he is con- 
ducting a special sale of the stock of An- 
drew J. Leinwand, who has been called to 
the colors. 








Louis Burnett, of Burnett Bros., jewel- 
ers at Seattle, Wash., has moved to 
Tacoma and opened a jewelry store. 
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Joseph Cornfield has closed out at 
public auction his store in the Majestic 


building, on Woodward Ave. It is re- 
ported he will engage with his brother 
in the manufacture of an automobile 
appliance. 

Morris Friedberg, 208 Griswold St. 
has been in New York for the past week 
cn matters pertaining to private busj- 
ness. In his absence, the jewelry busi- 
ness is being managed by Louis Rosan- 
thal, his partner. 

R. E. Hendley, optician, formerly 1o- 
cated with Harry Goldberg, at 86 Wood- 
ward Ave., has opened an optical store. 
with a jewelry and watch repairing branch 
in the Hotel Cadillac block on Shelby St. 
near the corner of Michigan Ave. 

The new order of Provost-Marsha] 
Crowder listing sales clerks in retaj] 
stores as engaged in non-productive oc- 
cupations, came as very important news 
to Detroit jewelers, many of whom have 
clerks in the draft age. Many of the 
stores are planning upon getting older 
clerks. 


Harry Goldberg, who was located for 
three and a half years at 86 Woodward 
Ave., corner of Larned St., has opened 
a new and modern store in the re- 
novated Metropole Hotel building op- 
posite the city hall. Mr. Goldberg’s new 
store is 10 by 30 feet, and has a balcony 
for an optical department. The store makes 
an excellent appearance. 

Windsor, Ontario, retail jewelers, across 
the river from Detroit, participated in the 
Border Retail Merchants’ Association pic- 
nic, which was held at Bois Blanc Island, 
on Thursday, June 13. The jewelers and 
their families attended the outing in full 
force. All the jewelers are members of 
the Border Retail Merchants’ Association, 
and hold their meetings in the association 
rooms. 


Ralph Bonter, formerly with Howell 
Bros. & Knowlton, Quellette Ave., Wind- 
sor, and also formerly with Gilbert E. 
(Square Deal) Miller of Detroit, and at 
one time in the employ of Tiffany’s in 
New York, as an expert engraver, has 
opened a store of his own in Trenton, 
Ontario. He bought out the stock of a 
young jeweler in that town who was called 
to the Canadian colors. Mr. Bonter was 
for four years in the employ of Howell 
Bros. & Knowlton, and is well and favor- 
ably known in the Border city. 

Srgt. Major Harry B. Hunt, of the 
first infantry regiment, now in France, 
who was formerly credit man for the 
Charles A. Berkey Co., 220 Woodward 
Ave., has written an interesting letter to 
Mr. Berkey, reciting his experiences at 
the front. He is stationed just south of 
Paris in a little village called Pontlevoy, 
in Lois-Cher. He says he is allowed to 
tell the name of the town when it is not 
in the line of advance. Maj. Hunt tells 
of an interesting visit to Paris. Maj. 
Hunt explains he has been appointed 
Battalion Sergeant Major and transfer- 
red to headquarters company. 











June 26, 1918. 








J. H. Padgham, Santa Ana, and H. Hart- 
man, Van Nuys, are among the out-of- 
town visitors who have been here recently. 


FE. C. Haines, head watchmaker with 
Mrs. E. C. Fleming, 322 W. 6th St., is 
taking a vacation at one of the beaches 
near by. 

R. Wirth, Swiss watchmaker, who has 
been with the H. F. Wallace Co., 700 
Broadway Central building, has moved 
down to room No. 608 in the same building. 

Charles H. Clark, diamond merchant, 
704 S. Broadway, is still confined to his 
home by illness, though he was able to 
visit the store for a short time one day last 
week. 

George A. Brock, of Brock & Co., is 
back from a trip to San Diego and Camp 
Kearny. His son, George C. Brock, has 
arrived home from Stanford University, 
where he is a student. 

Nelson Bros., who, as announced last 
week, were compelled to retire from busi- 
ness on account of being called into the 
military service, have sold their stock to 
Jack Neimann, who has been in business 
for some time past on S. Spring St. 

O. A. Hartman, Salem, Ore., recently 
elected president of the Oregon Retail 
Jewelers’ Association, was formerly asso- 
ciated with the Geneva Watch & Optical 
Co. in this city, of which Paul Grimm was 
manager. He is the son of H. Hartman, 
Van Nuys. 

Theodore E. Smith, Jr., formerly in 
charge of the stationery department of 
Feagans & Co., and later with J. E. Cald- 
well & Co., Philadelphia, is in military 
Y. M. C. A. service in France. Four for- 
mer employees in the Feagans stationery 
department are now in the military serv- 
ice. 

Joseph Lawton, who retired from the 
retail business some time ago on account 
of ill health, has now taken a position as 
traveling salesman for the Carl Entenmann 
Jewelry Co. This position will involve 
more outdoor life, and he hopes will be 
conducive to better health than he enjoyed 
when confined in the retail business. 

A letter from Gus Shireson, formerly of 
the E. Bastheim Co., brings the informa- 
tion that he is at the front in France with 
the machine gun company of which he is 
a member. He was in a small town and 
his company comprised all the soldiers 
there. He apparently did not himself 
know exactly in what part of France he 
was. 

Hubert, the 17-year-old son of F. B. 
King, well-known jeweler of Redlands, 
died June 11 at a hospital after under- 
going an operation for tonsilitis. The op- 
eration caused an excessive loss of blood. 
During the day his father gave of his own 
blood for transfusion in an effort to save 
the young man’s life. Hubert was one of 
the most popular students of the Redlands 
High School. 

After a career of nearly 12 years the 
business of the H. F. Wallace Co. has been 
discontinued. This is the direct result of 
Charles L. Schwenck, who for a few years 
past has been secretary and manager of 
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the company, being called into the military 
service by the draft. The entire stock has 
been purchased by the E. W. Reynolds Co. 
Mr. Wallace himself practically retired 
from the business several years ago. Mr. 
Schwenck and one or two others were 
with the Reynolds company and retired to 
establish this Concern. 

FE. C. Marliave, secretary of the Califor- 
nia Gold and Silversmiths’ Association, 
has been spending a week here in work for 
the association. Accompanied by Clem 
Glass, L. S. Nordlinger and Lonnie Fea- 
gans, he made a canvass of a considerable 
number of the retail jewelers not members 
of the association. As a result of the can- 
vass the following Los Angeles jewelers 
have joined the association: David Miller, 
George L. Bannister, Otto L. Wuerker, 
Paul Grimm, Southwest Turquoise Co., 
B. T. Williams, J. P. Tait and A. C. Taylor. 








Pacific Coast Notes. 





S. A. Elam, owner of the Salt Lake Jew- 
elers Supply Co., has sold out to the E. W. 
Reynolds Co., Los Angeles. 

S. D. Stoufer, who conducts a jewelry 
business in Nez Perce, Idaho, is remodeling 
and repairing his building, which was re- 
cently damaged by fire. 

Frank Holland, who for many years has 
been connected with Meyer & Talbot Co., 
has enlisted in the navy and is at present 
stationed at Mare Island, near San Fran- 
Cisco. 

L. V. Gray is opening up a jewelry busi- 
ness in Canby, Ore., in the Harvey building. 
He was formerly in business in North 
Yakima, and has the reputation of being a 
first-class repairman. 

B. F. Kencke, a jeweler of Rathdrum, 
Idaho, has decided to locate at Spirit Lake, 
Idaho, permanently. He has secured the 
Barnes building near the postoffice and ex- 
pects to be ready for business soon. 

J. R. Allison, of the Allison Jewelry 
Store, Prosser, Wash., is confined to his 
home this week by blood poisoning in his 
hand, caused by a small sliver in his finger. 
The store is in charge of H. L. Emmons. 

Pendleton, Ore., has been selected as the 
next meeting place of the Oregon Retail 
Jewelers’ Association, which closed its an- 
nual convention in Salem, Ore., recently. 
The dates of the convention are to conform 
with the Round-up. 

John Parker, a jeweler of Santa Ana, 
Cal., has petitioned for final papers to en- 
able him to become a citizen of the United 
States. He was born in Macclesfield, 
Cheshire, England, in 1860, and came to 
this country in 1906. 

L. A. Mead, who has managed the busi- 
ness of A. R. Christian since his enlistment 
in the United States army several months 
ago, has now bought out the business and 
will probably make a number of alterations 
in the stock and fixtures next month. 

The Navy Department sent out an urgent 
call from Washington last week for the 
enlistment of 14 men skilled in the repairing 
of cameras and for 25 watchmakers. The 
men will be enrolled in the Naval Reserve 
with the rating of machinists’ mates. Men 
from 21 to 35 are eligible and the pay is 

$66.50 a month and keep. 
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moved 
from the Hearst building to 799 Market St. 

F. B. Silberstein, of Silberstein & Stark, 
is back at his desk again after a two 
months’ absence due to a broken leg. 

Recent visiting jewelers have been C. A. 
Moore, Grindley, Cal.; H. A. King, Eure- 
ka; E. W. Myers, Sacramento, and Irving 
Heinberg, New York city. 

Corporal Apfel, formerly in the employ 
of M. Schussler & Co., is now at Camp 
Lewis, where he is training to become a 
higher officer in the reserve officers’ camp. 

Ed N. Radke, who for some years con- 
ducted the California Watchmaking School 
in San Francisco, is now situated in Marys- 
ville, Ca., where he is prepared to handle 
a limited number of students. 

G. F. Steele, formerly engaged in the 
jewelry and watchmaking business in Har- 
risburg, Ore., and lately of Ione, has re- 
turned to the former city with his family 
from a trip to California. Mr. Steele has 
decided to locate again at his old stand in 
Harrisburg. 

Nat Mosk, proprietor of what has for 
years been known as the littlest jewelry 
store in town, corner of Geary, Kearny 
and Market Sts., has acquired additional 
space through the remodeling of the build- 
ing in which his store stands. He has in- 
stalled a new front and several new show 
cases. 

The jewelry trade of this city is plan- 
ning an elaborate display of its goods for 
the big military and naval exhibit to be 
staged here during the two weeks of July 
11. The exhibit is to be installed and op- 
erated by the United States Government 
and will be the greatest event of its kind 
in the history of the country. It will com- 
prise a collection of captured German tro- 
phies, containing 14,000 exhibits, 4,000 war 
trophies, a German submarine and six Ger- 
man airplanes. During the week there will 
be a review of the survivors of the famous 
Princess Pat Regiment of Canada, actual 
trenches will be built and sham battles con- 
ducted under the command of Lieut. Shaw, 
of the Canadian Expeditionary Forces, 
which has just returned from France. 
There will be a review of the activities of 
all departments of army and navy, dupli- 
cates of the aerial flights and a great naval 
pageant. The Government is using this 
means of visualizing the war to the peoplé 
of the United States. Local jewelers con- 
tend that this event should give talking 
points which ought to bring every mer- 
chant on the Pacific Coast to San Francisco 
during this time. There will be get- 
together noonday lunches, with speeches 
by prominent men in the trade, and a 
creat time is expected. 











Early one morning recently a show win- 
dow in the store of T. S. Terry, Bartles- 
ville, Okla., was broken and about $400 
worth of jewelry § stolen, including a 
woman’s wrist watch, pendant and locket, 
a 32nd degree Masonic charm. Part of the 
articles have been recovered by the police 
from a negro, and the police are at pres- 
ent looking for another negro. 
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Price $52.50 
South Bend 











A 19 Jewel Watch in 


Solid Gold Case 
To Retail at $52.50 


The famous 19 jewel, 4 position South Bend Watch, 

grade 429, can now be had in Solid Gold and in permanently 

South Bend guaranteed gold filled cases; each watch in handsome ma- 
hogany finished display box as shown. 

Watches Think of being able to offer your customers a 19 jewel 
watch adjusted to four positions in a 12-size, Extra-Thin 
model and in a 14K. Solid Gold case at $52.50. That is what 

Known by their we now make possible with our grade 429 in 14K. Solid 
Purple Ribbons. Gold Senior style case, price to jeweler $65.90, list. 

We have also added this grade in a 14K. Solid Gold 
Jointed case to retail at $67.50; price to jeweler $86.90, list ; 
and in Permanent Gold Filled Jointed case to retail at 
$37.50; price to jeweler $45.40, list. List prices subject to 
Jewelers’ Circular key. 

Jewelers who have experienced the remarkable time 
keeping quality of this extremely popular 19 jewel watch 
will be quick to avail themselves of the sales opportunity 
these new case combinations bring. We advise placing 
your order early. 





SouTH BEND WATCH COMPANY 
SOUTH BEND, INDIANA. 


For Years, Makers of Standard Railroad Watches. 
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That this department shall prove mutually bene 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tar 
CrrcuLar regarding any advantageous 
device or plan which they are utilizing in con- 
nection with their business. 























Following Up the Purchase from Order to Payment 





Accurate Records of Every Detail of the Transaction. 


Written Expressly for The Jewelers’ Circular. 














(Continued from issue of June 19) 
THE INVOICE. 

S before stated, every notation on an 
invoice should be made with a pencil, 
an indelible one being preferred when 4a 
pencil is used, or the entry should be made 
in red ink to show that it was made in the 

retail store and not by the wholesaler. 
The amount $15.50, consisting of goods 
‘returned and errors in extension and addi- 
tion are to be deducted from the amount 
of the invoice to show the true amount of 


DESCRIPTION 


If this is done it may be well to keep an 
index alphabetically of the firms from 
whom purchases are made showing the 
numbers alloted to each so that any par- 
ticular firm’s invoices may be picked out 
if needed. 

Some jewelers find it best to pay their 
bills from the invoice instead of searching 
through their books to find when bills are 
due. If this is done the invoices - should 
be filed in a “Hold Invoices” file until this 
has been done. After payment has been 


STOCK RECORD 
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keeping copies of all orders was shown. 

In the second installment the handling 
of the invoices, checking up of shipments 
and marking the prices on the merchandise 
was explained. 

This brings us to the stock keeping sys- 
tem of the store. While we realize that 
there are many stores where no stock keep- 
ing system is in use we also realize the 
need of such a system in the jewelry store 
to safeguard the merchandise of the 
jeweler. 
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QUANTITIES 





the merchandise that is to be paid for. 
This is done as shown the word “Less” 
and the figures “$15.50” being red ink entry. 

The manner of entering the invoices in 
the purchase ledger will be taken up later 
on. 

After the merchandise has been checked 
and the goods charged to the proper ac- 
count the invoice is to be filed away for 
future reference. 


Any system of filing may be used that 
suits the jeweler. The simplest system is 
to use an ordinary box file with alphabeti- 
cal sheets and file each invoice alphabeti- 
cally, 

If the merchandise is marked with the 
cost price in the “invoice and line” code 
the invoices must be filed numerically to 
facilitate finding them quickly when needed. 


Fic. 3. 


made they should be transferred to a “Paid 
Invoices” file. 

We cannot too strongly urge the jeweler 
to be very careful in checking his invoices 
with his copies of. orders, then the invoices 
with the goods actually shipped him. Be- 
sides this let him take the greatest precau- 
tion to see that the extensions and addi- 
tions are correctly entered on the invoices. 

The smaller wholesale houses are par- 
ticularly at fault in this way, not inten- 
tionally, by any means, but because of in- 
adequate office methods. Even the largest 
firms will be found to have antiquated 
methods in their offices. “Safety First”— 
Check, count, add. 

II[—THE STOCK KEEPING SYSTEM 

In the first installment of this series the 

necessity and advantages of taking and 


Just as the copy of the order safeguards 
the jeweler from mistakes made by the 
wholesale house so the stock record will 
protect him from mistakes, intentional or 
otherwise, made by his own employes in 
his own store. We say “protect” when we 
perhaps should not do so. The system will 
not protect the jeweler, it will only make 
it possible for him to protect himself. It 
will show up any irregularities in the trans- 
actions of his business. That is as far as 
the records can be expected to go. It is 
then up to the jeweler to protect himself by 
having the mistakes corrected, or by mak- 
ing it impossible for them to occur again. 

There are many elaborate stock keeping 
systems in use in different jewelry stores. 
Many jewelers have developed systems to 


(Continued on page 107) 
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Write for samples and trade discounts 
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Short Talks to Clerks 





Education Pays Big 
Dividends 


Reading and Lecture Courses 


Modern Salesmanship 
Requirements 




















OT so long ago some watchmakers were 
N wondering how they could have their 
salaries increased. They thought the pro- 
fession was being demoralized. Good 
watchmakers could be had for $18 or $20 
per week, and some for $15. A few fortu- 
nate ones were earning more, but they were 
very few. 


T took a war to wake up the nation to 
the essential side of the watchmaker, 
and now in many districts watchmakers 
cannot be had at any money. The Govern- 
ment is taking many, and even France is in 
need of American watchmakers and is 
urging them to “go over.” Some women 
have taken up the profession, but not 
enough to make mere man fear for his 


livelihood. 
A GOOD watchmaker today can get an 
enviable salary. Many are command- 
ing $40 or $50 a week. These men are a 
little more than watchmakers, however. 
They are able to help their employer sell 
more goods and they know something about 
storekeeping and merchandising. 


[ you are a clerk in a jewelry store, now 
is your time! If you are wondering 
why you do not get more money, analyze 
yourself. You will find it is because you 
do not know enough. Instead of standing 
around indulging in light talk evenings, 
study something that will be of value to 
you. 


fy, DUCATION pays larger dividends than 

any other investment that you can 
make. It is a winning 100 to one shot in 
the race of life. So go to it, my boy, and a 
few years from now you will remember 
reading these humble lines, and perhaps 
think pleasantly of the man who wrote 
them. If you have an aptitude for watch- 
making, and you are in a jewelry store, 
Study it even though you do not become a 
watchmaker at the bench. Study it thor- 
oughly; know the whys and wherefores; 
know the mathematics of watchmaking. If 
you want a list of books on the subject, 
ask your trade paper editor. 


ET in touch with some practical watch- 

maker and get the practical side from 

him. If he has some theoretical education, 

so much the better for you; if he hasn't, 

the books will supply this, and he will give 
you the practical end. 


HERE are jewelers in this country 
today offering $50 and $60 per week 

for store managers and they can’t get them. 
There are possibilities in the retail jewelry 
business, as well as in any other business, 





as this indicates. War need not frighten 
one out of the jewelry business merely be- 
cause ot the tax on jewelry. People who 
want jewelry will buy it notwithstanding 
the tax, unless it is entirely prohibitive, and 
it is hardly likely that anything like this 


will happen. 
[ you can run another man’s business 
successfully for him, if you can buy 
merchandise for him, if you can advertise 
his store, if you can write intelligent letters, 
if you can make suggestions to him as to 
how he can increase his business, or as to 
how he can build up his repairing depart- 
ment, or add a paying side line, you are 
wanted, 


you must know something about system. 

You must be able to account for the 
purchase and sale of everything. You must 
be able to put in a system yourself, if 
necessary, and offer improvements on exist- 
ing systems. These things are not difficult, 
requiring merely a knowledge of funda- 
mentals and a little natural resourcefulness. 
Study simple bookkeeping, double entry 


' bookkeeping, and cost accounting. 


[F you aspire to be a real salesman, you 

must know English. Therefore, read, 
read, read! And study style. See that 
your penmanship does not resemble that of 
a school boy. A businesslike hand is very 
desirable. You can get this from practice 
for it does not require any particular 
genius. You may not be able to write a 
copper-plate hand, but that is not neces- 
sary. 


EAD books on economics and finance. 
If you are fortunate to live in a neigh- 
borhood where night courses are given in 
these subjects, spend a little of your good 
money to attend these lectures for the per- 
sonal instruction will be of great value to 
you. You will find it more intensive train- 
ing than by reading books yourself and it 
will spur you on and prevent you from 
“lying down,” as you will be inclined to 
do if left upon your own responsibility. 


Not To Blame 


HE hotel was not a very good one and 
the traveling men knew it. Never- 
theless, they were obliged to go there when 
they came late at night into the little town. 
In the middle of the night one of them 
was dimly conscious that something was 
wrong. Suddenly he realized that the trou- 
ble came from a leaking gas jet. 
“Wake up, Bill!” he shouted, shaking his 
friend violently, “the gas is escaping!” 
“Well,” growled Bill, “can you blame it?” 
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Following Up the Purchase, From 
Order to Payment 





(Continued from page 105) 





hit their own particular needs, which is 
quite proper. We would not recommend 
any jeweler to change his system if he 
finds it working satisfactorily. But we 
offer a system here that is simple enough 
for the smallest store’s use and adequate 
enough to take care of a good sized stock. 

Fig. 3 is an illustration of a_ stock 
record sheet that will meet the needs of 
most stores. The first column is for the 
date of the invoice. This will facilitate 
finding the invoice when necessary. It will 
also show the age of the articles still in 
stock. If the invoices are numbered this 
number may be placed in the space to the 
left of this column. 

The next space is for the description of 
the article and should be filled in carefully 
so that it may be recognized from the de- 
scription given. 

The next column is for the name of the 
firm from whom the goods were purchased. 
This may be filled in by a single name of 
the firm, by initials, or by a special number 
assigned to that particular firm. Any 
method that will indicate the firm from 
whom the purchase was made will serve. 

The manufacturer’s number, or the 
wholesaler’s number, as the case may be, 
is placed in the next column. This is a 
help in reordering when that is found nec- 
essary or advisable. 

The store number is placed in the next 
column and here is where a great difficulty 
comes in in any stock keeping system. The 
method of numbering the stock determines 
the value of the system. 

If the stock is departmentized a depart- 
ment letter should be used with the num- 
ber. It is not necessary to departmentize 
the business to departmentize the stock. 

For instance, a large firm doing a busi- 
ness of half a million dollars a year divide 
their stocks into the following departments: 

A. Diamonds. 

B. Watches. 

C. Gold and gold filled goods. 

D. Miscellaneous, viz., cut glass, leather 
goods, silk fobs, etc. 

E. Silverware. 

If this classification is adopted the entry 
on the stock sheet shown in Fig. 3 
would show the department letter “C” in 
the uppereright hand corner after the word 
“Dept.,” and before the words, “Gold 
Jewelry.” 

Gold and gold filled goods are not al- 
ways classified together but are often sep- 
arated. This is an unnecessary system and 
makes for more extensive records than 
when they are combined. Some jewelers 
have gone to extremes in departmentizing 
their stocks and suffer from a too cumber- 
some system as a result. 

It is a very easy matter to sub-divide the 
articles that fall under any classification. 
Thus, in class C, are stone set rings, plain 
and embossed rings, pins, bracelets, pen- 
dants, etc., etc. 

Each sub class should be given a sheet 
for its own records, or as many sheets as 
are needed as the records accumulate. 

(To be continued.) 
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F.C. JORGESON & COMPANY | 


159 N. Ann Street Oak Park Elevated. Chicago 







© C_JORGESON & CO. 
| MANUFACTURERS 
Buon GRADE 





Soe 





No. 105 Jewelers’ Case and Table in stock, 8 ft. long, oak and 
birch. Also—Wall Cases in 8-ft. lengths to match in wood and 
finish. Write for prices and particulars. 





“The best of everything” 





















x 611-21 Broadway New York City A 











Manufacturers of Silver- 
ware, Jewelry, etc., here are 
afew important factsin your 
favor: You will save money 
by acting at once. 


Hall Clocks 


We offer for early delivery an 
unusually large assortment 


of 


Tubular Chiming 
Hall Clocks 


fitted with Westminster Chimes 
on five tubes 
or 
Westminster and Canterbury 
Chimes on seven tubes 
or 
Westminster and Whittington 
Chimes on nine tubes 













OUR FAMOUS ANTI-TARNISH 


me FLANNEL OF 


Is ready for delivery! 












Is renowned for value! 





ee 


Is produced in rich Green and Grey! 


eer LLL — TT TT A 

















in Period design cases in both 
Bungalow and full size 


LE LE TS TT TT 


We send samples upon request! 


Denyorvnatham | 





CATALOG UPON REQUEST 


Awarded Grand Prize at Pan-Pac. Int. 
No. 2vs Exposition, 1916 | 


The Herschede Hall Clock Co. 


McMillan and Essex Place 
CINCINNATI, O., U. S. A. 


Pacific Coast Rep., A. I. Hall & Son, 150 Post St., San Francisco, Cal. 
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— from the 
Crow’s Nest 























By “The Lookout” 
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Takes an Old Selling Plan Unto Himself 
as His Very Own 


EWARE of the enterprising individual 
who, devoid of creative ability himself, 
usurps other men’s brains and foists upon 
retail jewelers as original, selling plans de- 
vised and used long since by others. Nu- 
merous complaints along this line have 
reached the office of THE JEWELERS’ Cir- 
cuLAR. One advertising service agent some 
time ago, used the cory, type, style, etc., of 
a department store in an advertisement for 
an unwary jeweler in the south. The de- 
partment store happened to be a very 


DAMON see 
wy 


yy to Grow 





How to Grow |F§ 
a Diamond PrQanion 


The porter wanted |EF 
to make up my berth. 3 
so I dropped into the j 


smoking compartment . 
for a good-night session Diamonds 
, with pipe and tobacce Let our convincing window 


thow sou. iefly, you buy a 825 
diamond, a brilliant little Cosety, 
by the way j 





phere 1 heard one man 


say to another: $25 and geta 850 diamond Re 
“For the love o Mike tell me how turn the $50 diamond to us with 

you got that sparkler? Two years $25 and get a $75 diamon 

ago when I met you out West you turn the $75 stone to us with $25 


was sportin’ a ——— about as big 
as a mustard seed one you got 
now looks like the be headticnt on 

& motive” 

The man addressed looked up and 
with a quizzical smiie, said: 

“Billy, judging from your oratory 
Il presume you have not yet heard. 
that I have discovered a way to grow 
diamonds.” 

“I certainty haven't.” 

“It's a fact, nevertheless.” on 

“Well, if that eye-daazler which always buy f 
I'm lookin’ at is part o’ your crop. — "pro 
all I've got to say is that you're one - 


gver saw for $100 
with « Christmas gift for “her.” 
You will have a whalé year in 
which to “grow” « larger one 


Diamonds Our Specialty ° 


why we are ss enthual- 
b ja 


~ cash and a our 
iptly. any 


We bi diant ds back f. 
grand little discoverer But, jokin’ you ter 96° D “ rs _ of the 
aside, how'd you get it You sure amount which” vow paid. Gifts 


from $1.00 to $3.000 


aS Se Sew 


didn't buy H Come through clean, 
Jim, and tell me get cl 

















No. 2. No. 1. 
Used after No. 1. Used in 1917. Not 
Marked “Copyright, copyrighted. 
1918, all rights. re- 

served.”’ 


worthy one and naturally the advertising 
manager was irate. 

No man likes to sit up nights cudgelling 
his brains for an original plan, a snappy 
heading, or a fascinating description for an 
unscrupulous brain pirate to use ad libitum. 

But see who’s here. The Loox-ouTt’s own 
beloved foster-child—“How to grow a dia- 
mond”—kidnapped and disguised by a bad 
man from the west, who liked the selling 
plan so well that he has even copyrighted 
it. O Tempora! O Mores! 

After all these years “How to grow a 
diamond” has only been taken prisoner by 
this desperado in 1918!” “How to grow a 
diamond” was used many years ago by E. 
H. Souder, then located at 99 North Pearl 
St, Albany, N. Y. See Mr. Souder’s exact 
version in the second column (No. 4). 

Then there’s the worthy version of B. 
Gutter & Sons, 170 Nassau St., New York, 
who showed the public “How to grow dia- 
monds” as late as last December, in two 
New York newspapers. 

Therefore, our familiar friend “How to 
grow diamonds,” or “a diamond” needs no 
introduction to jewelers and newspapers. 


fully would introduce to the aforesaid pur- 
loiner this well known merchandising plan 
which the purloiner has had the temerity 
to mark “copyright 1918. All rights re- 
served” and is very parsimoniously and in- 
geniously disposing of to only one jeweler 
or one newspaper in a town for the small 
trifle of $5! And see from the reproduc- 


©? one jeweler or to one newspaper in a 
town | offer the exclusive newspaper advertising 
rights of “How to Grow a Diamond.” for FIVE DOLLARS. 








No. 3. 


tion of his own printed statement how gen- 
erously he gives the exclusive rights to this 
kidnapped advertisement (No. 3). 

What hurts is the idea of this advertising 
man, supposed to advocate originality, in- 
itiative and truth, actually copyrighting in 
1918 and brazenly declaring that he reserves 


—= 
Join Our 
Diamond Growers 


Our crop was good last year, with 
your help we will double it this year. 


Read How To 


Grow a Diamond 


“SAY, John, that’s a fine Diamond you 
have there.” 

“You bet it is. Nothing better. Worth 
a bunch of money.’ 

“T can see that; but what I can’t see 
is, how you got ALL the money together 
to buy a stone like that.’ 

“T didn’t. I ‘grew’ this one.” 

“Grew it?” 

“Sure.” | 

“What do you take me for? Where’s 
the joke?” 

“No joke at all. I’m serious.”’ i 

“Show me. please. You know I’m——” || 

“Well, I always wanted a large diamond || 
ring, but, as you say, the question was, || 

|) Where was all the money coming from— 
at one time? I usually had a few dollars 
left out of my salary, but the amount I 
saved never got within speaking distance 
of a ring like this. Well, one afternoon, 
I saw a showy little ring marked. $25 in 
Mr. Souder’s window at 99 North Pearl 
St. I went in; tried on the ring; it just | 
fit, and though it certainly was not like } 
this one, it looked good to me and I |. 
bought it. Mr. Souder then explained 
that in case I wished a larger stone, that || 
$25 diamond was worth in trade exactly | 
|| what I paid for it. 

“Well, to shorten the —— I exchanged 
that $25 stone for one worth $50, the $50 | 
for an $85, the $85 for $150, and the $150 | 
for this one—and as I never missed the | 
money that way, I figure that I ‘grew’ | 
| this diamond from that $25 seedling. Am 
| I right?” | 
| “Yes; I think you are, and I also think | 
I will see Mr. Souder.” | 


| E. H. SOUDER 


| Watches, Diamonds, Jewelry 1 
99 NORTH PEARL STREET 


Gus HERMANSEN | 


























| Dr. 
OPTICIAN 








No. 4. 


Used many years ago, 


all rights to something originated by an- 


other. Of course his description of the 
plan is his. But the plan’s the real 
thing. Also the attractive heading, “How 


to grow a diamond.” Note, by the way, the 
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Thumbs Down! 


| apenas who groan because they 
think advertising doesn’t pay perhaps 
need an occasional change of copy of the 
“different sort.” Here is a jeweler who 
kept the cobwebs from his name by giving 
a little publicity to his “engraving depart- 
ment” via the newspapers. This is the 
substance of the text: 





Pleasing the 
Thumb 


FeROM infanthood up our thumbs 
are most practical organs in 
spite of their alleged clumsiness. 


W HEN babies they provided half 
a day’s nourishment—in later 
years they tested the molasses jar. 


HEY still serve an important 
function. Their extreme sensi- 
tiveness records some important facts 
to the brain—facts that sometimes ; 
make or lose a business deal; gain , 
or lose a friend and above all gain : 
or lose prestige. i 


THs happens when the thumb 
travels over your tendered visit- 
iting or business card. 


HE recipient judges the man be- 
hind the card by his thumb, 


WE PLEASE THE THUMB— 
SAMPLE SOME OF OUR FINE 
ENGRAVING 











It Catches the Eye 


A JEWELER with just a small extil 
display window on the left of thé 
entrance to his store arranged that window 
weekly with his best specimens of vases, 
keeping them filled with the flowers of the 
season. His featured vases in this window 
and the fresh flowers, deftly placed in an 
appropriate vase against a black back- 
ground of velvet, always caught the eye. 
Then to make it absolutely complete in 
detail he always included a small verse 
printed in readable letters on colored 
placards in harmony with the products dis- 
played. His last verse appeared thus: 


ROSES ARE RED, 

VIOLETS ARE BLUE— 

THIS VASE WILL HOLD EITHER 

AS REMEMBRANCES —a YOU. 
—C. T. H. 


“Be On Time” 


GLOGANS seem to predominate in these’ 

busy times as a better means of con- 
veying the nature or specialty of our vari- 
ous enterprises. A euphonic or eye-pleas- 





(Continued on page 111.) 
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Watch. 
| All Styles 
All Prices 

Any Quantity 


NATIONAL WATCH CO. 


45-49 JOHN STREET NEW YORK 





watches on hand. 


Send for full particulars. 


Watches sent on memo. to rated concerns. 
guaranteed. 


When other houses have fallen down on deliveries we 
have made good. We carry at all times an unusually ex- 
tensive stock of attractive ladies’ and gents’ wrist watches. 
Be prepared for the draft—have a stock of our military 
Watch and COMPASS combined 
with radium dial and unbreakable glass. We are the sole 
manufacturers in U. S. A. and Canada of this Patented 


Watches for Everybody 


Every watch 











A Prophecy | 


ITHIN five years 90% of all time-pieces 

will be treated with a radium self-lu- 
minous compound and become 24-hour servants 
instead of “dependents of light.” The true 
Radium Luminous Material (our exclusive product) 
does just that and keeps on doing it for years. 


The largest watch manufacturer of the United 
States has recognized R L M as the one supe- 
rior self-luminous compound and uses it to 
the exclusion of all others. 








So do many other prominent watch and clock 
makers. 


Do you? 


Radium Luminous Material Corporation 
Plants: 
cna N. J. 
Boonton, N. J. 


55 Liberty Street, 


New York City Sere nih 
AT 


Mines: Colorado, Utab 
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FRED. BLAUER 














& CO. 


MANUFACTURING JEWELERS 





We Design and Manufacture 


Special Jewelry 





Repairing for the Trade 
Returned Promptly 





A Trial Will Convince You 


Of Our Superior Service 











EF red. Blauer or Co. 


5 NO. WABASH AVE. 


CHICAGO 
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ANOTHER BIG BARGAIN $3 90 


12 Size Genuine 21 Jewel Movements 


Illustration shows our new 12 sise 
thin bridge model, genuine 21 Jewel 
Hagn movement, with numerically 
figured dial; will fit any American 
made 12 size case. 


HUNTING PENDENT SET $99 90 
OPEN FACE PENDENT SET e NET 


In view of the scarcity of low 
priced movements today, this is an 
exceptionally big value. We have a 
large stock on hand and can make 
prompt shipment. 

For a large variety of other bar- 
ains in Watches, ocks, Jewelry, 
ilverware, Ivory, Cut Glass, etc., 
see our Silent Salesman, catalogue No. 
44. is is our only salesman, and 
every live dealer that is interested in 
close buying should consult it before 
purchasing elsewhere. 


JOSEPH HAGN & CO., “7i%i2%% Maen. se 


CHICAGO, ILLINOIS 











Pat. Pending 


The Protection Ring Guard 


Has No Points to Catch or Scratch 
EASY TO PUT ON 
In White Gold 14K $4.50 Dozen 
Yellow Gold 14K $4.00 Dozen 
6 Sizes 
The Lion Safety Pin Clutch Co. 
81 Nassau St., N. Y. 





Pat. Pending 




















DAVID POLAK 


has removed to larger and more spacious premises where he can more readily care fer the 
ever increasing work intrusted te him. He also is in a position new to arcept 


orders for cutting and recutting of Diamonds for the trade. 
A specialty is made of fancy shapes. The usual high class work 


CUTTER AND 
RECUTTER OF 


will always be maintained. 


New Address :: 71-73 Grand St., New York, N. Y. 


Phone—Canal 8128 


DIAMONDS 
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War Time Merchandising Methods 





Written Expressly for The Jewelers’ Circular. 
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HILE in an Ohio town a few days 

ago, I entered a jewelry store and 
found the proprietor in an angry mood. I 
r had more orders for American 
watches in my life,” said he, “and I can’t 
get one.” I can get Swiss watches easy 
enough, but the people in my location want 
the American brand. I understand many 
of the watch manufacturers are selling 
direct to the Government through force of 
circumstances perhaps, but still this is 
handicapping my business in no small de- 
gree. I am wondering if the manufacturers 
cannot arrange to let jewelers have a cer- 
tain number of watches and give less to 
the Government at this time when they 
have a real opportunity to sell—in fact, the 
frst big opportunity that many of us have 
had in a life time. 


neve 


[’ seems to me that this condition opens 
up a clear road for the Swiss watches, 
as the Swiss watches will undoubtedly be 
forced upon people who cannot get any- 
thing else. American watch manufacturers 
are advertising in some of the magazines, I 
note, thereby creating a demand for some- 
thing which cannot be delivered. This is 
an unfortunate condition and I hear from 
other traveling men that many jewelers are 
in the same predicament as myself. I have 
been boosting my Repairing Department as 
a result of this dearth of watches, and in 
fact I am doing more business than I have 
done in 10 years. 


ERE is a little letter which I am send- 
ing to some of my customers: 
Dear Sir: 

War has caused an exceptional demand 
for watches. The manufacturers are doing 
the best they can, but are forced through 
patriotism to let the Government have a 
large number of these time-pieces, which 
shortens the supply to the consumer. If 
you desire a watch within the next 60 days, 
we urgently advise you to place your order 
now, so that you will not be disappointed. 
Those who respond to this letter will be 
supphed first. 

We have increased our watch repairing 
staf owing to the number of demands 
placed upon us, and are in a position to do 
prompt and accurate work at unusually low 
prices. The repairing material, like every- 
thing else, has advanced, but you will find 
our prices away below the average. We 
are enabled to do work at these prices be- 
cause of the volume of business which we 
do, and because we foresaw conditions. 
Have your old reliable timepiece repaired 
at once, rather than buy an unknown brand 
which you do not want, if you cannot get 
the well-kown make which you desire. 


PoOwn in Kentucky a jeweler who has 
been active in all the patriotic cam- 
paigns that have been conducted recently, 


a short time ago sent out this letter to his 
patrons: 





Dear Sir: 

The United States Government needs 
platinum in order to help win the war, and 
I have pledged myself to co-operate in 
every way, and in fact have sold the plati- 
num that I had to the Government. Like 
many other jewelers, I feel that I would 
rather give the Government my platinum 
than give the enemy my country. I am 
making a special window display this week 
of the now popular 18 kt. white gold, which 
looks very much lke platinum, but the 
price of which 1s unthin the reach of any 
jewelry buyer. 

See my line of engagement rings in white 
gold, set with blue white diamonds, at the 
especially low price of $——. This white 
gold 1s absolutely guaranteed to be 18 kt., 
as it 1s stamped. Do not buy unstamped 
white metal. 

Even if we have war, the girl must have 
an engagement ring and the bride a wed- 
ding ring. 

Sincerely yours for successful and lasting 
peace. John Jones & Co. 


IGURE your costs of doing business 
minutely. Your costs are rising over 
night. You do not realize how they are 
advancing. If you have succeeded in pur- 
chasing merchandise at good prices six 
months or a year ago, base your present 
costs on the present market prices of that 
merchandise. There is no reason why you 
should sell this stock at a price based on 
your original purchase price. If you do, 
you may be very sadly disappointed at the 
end of the year when you come to balance 
your books. 

I know a retail jeweler whose costs 
this year have advanced over 30 per cent., 
and he has a very systematic man keeping 
close track of every purchase and sale, and 
the cost of every single item that tends to 
make his cost of doing business higher. It 
is better to be careful and on guard now 
than sorry hereafter. 


PEOPLE are buying more phonographs 

today than ever. Many of the pur- 
chasers are wage earners employed in 
munition factories and in other plants fill- 
ing war contracts. The jeweler who has 
facilities for selling records and phono- 
graphs will find these desirable side lines 
just now. 

Phonographs are bought extensively by 
soldiers and for soldiers by their friends. 
They are bought by farmers, town folks, 
and city folks. Add two or three phono- 
graphs of national reputation, make a wise 
selection of some pleasing records, adver- 
tise them in your local newspaper by cir- 
cular letter and in the window, play them 
in your store, and you will find the experi- 
ment worth while. 

The percentage of profit on phono- 
graphs is high, and the line will help to 
lower your cost of doing business by in- 
creasing your gross sales. 
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ing slogan will make a far better brain 
impression than an elaborate sign or expen- 
sive window curtains and like embellish- 
ments. A jeweler who devoted. the greater 
part of his energies to his “watch end” of 
the store adopted and fathered the slogan 
“Be On Time.” He introduced it in win- 
dow displays, used it on his stationery, and 
employed it in all publicity. Even on his 
bill-head appeared these words: “My job 
is to keep your watch running on time. I 
wish I could do it with all my bills.” The 
jeweler-watchman uses discretion, of 
course, when selecting this form of bill- 
head. His watch repairing and sales trade 
is immense, as he continually keeps adver- 
tising the virtue of being on time. For an 
illustrated trafe-mark he utilized the pic- 
ture of a man seated on a chair placed on 
a watch face upwards. “Be On Time” was 
printed across the top. One of his best 
trade soliciting ideas, he claims, was the 
issuance of a batch of letters to all the 
insurance clerks and nearby help that he 
could get the names of. Here is the form 
of letter he mailed to each one: ) 

Dear Sir: 

One firm recently figured up the year's 
loss of time based on the minutes lost in 
tardiness. The figures showed a year's 
loss, or 26 ‘years for one man! 

Think of it! Twenty-six years lost in 
one year by clerks being late! It is almost 
unbelievable, but figures never he. 

The company paid for this time. This 
loss did not help boost salaries any. It 
did not help the efficiency of the concern 
any. 

Probably half those tardinesses were the 
results of “watches being off time.” 

Don’t let a watch spoil your record. 

Make a watch better your record. 

“Be On Time All The Tinie” is our ad- 
vice. Perhaps our expert watch service 
can help you. 

Let us regulate and keep your watch on 
time for you—it will mean money in your 


pocket. C. 3. 





Seen from the Crow’s Nest 











(Continued from page 109.) 





marked similarity of the cribber’s head- 
lire type (see ad. No. 2) to that used by 
B. Gutter & Sons (see ad. No. 1). He evi- 
dently liked the style of type used in the 
original (No. 1) and found something like 
it but not exactly the same, for that would 
be stealing. An artistic and crafty piece 
of plagiarism. Why not give to Caesar the 
things that are Caesar’s? 

Any jeweler or newspaper is welcome to 
use without obligation any available part or 
all of the text used in B. Gutter & Sons’ 
ad. or in that of E. H. Souder, whose ads. 
are not copyrighted. 

Help yourself! 








If you want information on selling plans, 
accounting, merchandising, retail advertis- 
ing or any technical subjéct-cannected with 
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| _ As Discerned by a Retail Jeweler’s Daughter. 





The Power of Advertising 


| 











' 66 HEN one 
discovers 

a man or woman 
) whose mind, 
whose life is not 

influenced by ad- 
vertising we shall 
| discover some- 





Engagement thing new and 
: interesting about 
RIN GS haman nature,” 

ites Miss 
AREFULLY paladins 
selected brilliant Rosaline Ber- 


man, a daughter 
of M. Berman, 
the jeweler of 
1311 Eleventh 
Ave., Altoona, 
Pa. The writer 
is a high school 
girl Writing 
under the subject, 
“The Force of 
Advertising,” the 
girl gives many 
excellent adver- 
tising points. Her 
article follows: 
As we amble 
along through 
this world do we 
ever stop to con- 
sider that the art 
of advertising is 
one of the great- 
est forces in our 
lives? Because, 
| | whether we ad- 
| mit it or not, the 
printed ad is one 
of the moving 
factors of our ex- 
istence, bounding it from infancy to old age. 
Do you ever ask yourself why you rise by a 
“Wakem”, wash with Ivory soap, eat with 
a certain’ silverware, smoke Fatima 
cigarettes, write on Crane’s linen paper 
—why you use all these things in prefer- 
ence to the same article of different man- 
ufacture and why the name of each of 
them is as familiar as is your own face in 
the glass? The answer is simple: You 
use them because their particular merits 
as suited to your needs have been forced 
upon your consciousness by extensive 
advertising. I say forced upon your con- 
sciousness, because very few people will 
admit that they read ads. But the human 
mind is so easily influenced that a few 
words absorbed here and there make a 
sufficient impression for you to demand 
the advertised, instead of the unfamiliar 
article. A woman is informed in her 
paper that she will eventually buy ———’s 
flour, why not now? She sees the same 
ad in a magazine and a little later on the 
street car. Her eyes cannot glance casu- 


solitaire Diamond 
Rings that embody 
the utmost in qual- 
ity and in intrinsic 
value. Many of these 
rings have been 
i} mounted in ourown 
factory. ,Excep- 
tional values at 


| $22.50 $25 $30° 
$40.00 $50 $70 
and upwards to $800 


Platinum, white, 
gold and diamond 
set wedding rings. 
Sohd 18 K. gola 
wedding rings et 
$4.50 and up 
wards. 





Engraving without 
extra cost. 


T. C. TANKE 


Main and Eagle Sts. 











No. 1. 





ally out of the window without being 
confronted with the same _ insinuating 
question on the corner billboard. The 
next time that woman goes to order flour, 
do you think she will say, “Send up a sack 
of flour,” or “Send up a sack of 5?” 
Repetition every day is more than any 
half-intelligent man or woman can stand. 
Consequently you use the advertised 
commodity. 

That is why a manufacturer must risk 
some thousands of dollars in advance 
advertising. If he does not—he can make 
up his mind that no matter how super- 
lative he knows his product to be without 
advertising it will be as successful as a 











Your Jeweler 
Should Be Your 
Protection 
Against Fraud. 


[N THESE days of substitution 

and imitation, your jeweler can be your friend in- 
deed. Nothing in the world is more lasting, more ptized, 
more productive of pride and pleasure than genuinely 
good gems and jewelry. Do not risk the certainty of 
satisfaction for the probability of disappointment. Buy 
jewelry at home—from a house you know—one with 
standing in your community—witli a priceless reputa- 
tion to maintain. Jf you know this store well, .learn 
to know it better. People get more here. More value, 
more quality, more service, . more ‘satisfaction. The 
guarantee which goes w ith what we sell is backed by 
28 years in Altoona’ 


Come and see our special values in diamond rings 
at $10, $15, $25, $35, $50, $75, $100, $125, $150 and up 
to $500. Most-of our big stock of diamonds was bought 
before the war. We ask ‘no advance in price. 














ANY article selected now will be 

lield for you until . : upon payment of 
a small deposit. Watches, jewelry, silverware will be 
engraved without charge. 


LIPPMAN 


7s 
Jewelers and Opticians 
ith Avenue and 13th Street 
Founded in 1889 
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fusillade of grapeshot on Gibraltar. For 
you, the invisible multitude want to know 
what you are getting and reasons why it 
is better than many other brands of the 
same grade. Why do you use Ivory 
soap? “It floats and it is 99.44 per cent. 
pure!” You use Known’s silver because it 
“wears well and has a — year reputation.” 
You smoke a Fatima cigarette because it 
is a*“sensible cigarette,” and you write on 
Crane’s linen because it is “the correct 
writing paper.” In each case it is the 
appeal to your common sense—always 
the strongest kind of advertising—that 
impels you to make the purchase. 





——_| 


It is impossible to escape this personal 


appeal. 
event of more 


It is even more effective in the 
important purchases— 


pianos, watches, motors—things an aver. 


age man buys once in a lifetime. 


He will 


risk being fooled in smaller purchases, 











bought right. 


=e. Ge ing. When we tell that a handful ‘of 
you a ' 
tells the time of = ood-looking diamonds éan be graded by 
all nations. our experts into 14 different qualities, and 
” ‘many different prices, you will see the 
mportance.of buying from experts who 
952 5th St. an give you honest value and. 
‘Sa Di satisfaction. A deal at Jessop’s 1s not closed 
n Lego until you are satisfied. 


Diamonds 
June Brides 


June brides are more~ plentiful every 
year, but really good diamonds are de. 
creasing steadily as time goes on, The! 
finest quality of diamonds have been 
increasing in value for 20 years, which 
shows they are nonce investment wher. 
ery engaged ex- 
pecis a diamond ring, and - 


Jessop’s 


is the logical place to make your purchase. 
We have had a lifetime of experience and 
a 23 years’ reputation for honest dealing in 
San Diego. We are Constantly in toueh with 
the diamond centers of Europe, and take 
advantage of every move favorable for buy- 
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but in these instances he wants to be as- 
sured of the quality of his purchase and 
he wants to know all the reasons that 


constitute its worth. 


“Then,” you say, 


“an advertiser must understand human 


nature.” 
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Retail Advertising Department. 














enough to understand human nature, but 
it takes a lot of hard and constant think- 
ing to get at the significance of the re- 
mark.” And Henry Ford ought to know. 

Advertising penetrates human fast- 
nesses where no salesmen reach; that is 
the reason the personal appeal must be 
the basic appeal. A man is not going to 
invest his hard-earned money in an auto 
merely because it is advertised to be “the 
best car in the market.” But his curi- 
osity will be aroused, his interest en- 
listed in a car that “mirrors the person- 
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ality, standards and taste of the owner.” 
The subtle compliment of it! “A car 
favored by kings’—‘the utmost distinc- 
tion of grace and luxury in a motor.” And 
the trade slogan as a final challenge to 
his credulity, “Ask the man who owns 
one!” . 

The same principle applies to the most 
insignificant household purchase. 

Despite this proven fact, that adver- 
tising is as necessary to business as 
breathing is to live, you will occasionally 
come across a man who will tell you that 
advertising does not pay—that it is mere- 
ly a waste of money. Laying aside the 
pure simplicity of the statement you will 
find that such a man has merely dabbled 
in advertising, has used an ad only occa- 
sionally and then has neglected to follow 
the thing through. Test this man’s argu- 
ment if he has any, and it will collapse 
like a pricked balloon. 


THE JEWELERS’ 


' Of course, it is understood that we are 
speaking of honest advertising, the kind 
where the manufacturer assures the pros- 
perous issue of his product by backing 
up his ad with the satisfactory goods. 
The “Bunco” sort of advertising, elastic 
as a caterpillar, is fast disappearing be- 
cause intelligent people are not going to 
tolerate it. Many have achieved their 
success because they have “delivered the 
goods” promised you in their advertise- 
ments. 

To return to our gentleman who does 
not believe in advertising as a business, 
let me tell him the “Story of the Skirts.” 
Mr. A. and Mr. B. both have ladies’ de- 
partment stores two doors away from each 
other on the same block. A salesman 
came to Mr. A. with a good looking 
model in a Summer skirt at a wholesale 
price of $7.50. Mr. A. bought 20 and 
displayed one in his window at $10, a 
moderate profit. The same salesman 
came to Mr. B., who recognized the skirt 
as a sure “winner,” bought 300, making 
them at $9, because buying more he could 
afford to sell for less. Now Mr. B. knew 
he had a good thing and considered it 
worth while to invest $60 in a large ad 
to tell the 16,000 readers of his news- 
paper all about this exceptional bargain 
in Summer skirts. Of the 16,000 readers 
Mr. B. managed to interest 300 women. 
On the 300 skirts he made a profit of 
$450, minus $60 for his ad, which netted 
him $390. Mr. A., on the other hand, sold 
but three skirts because only three 
women happened to be attracted by the 
$10 skirt in the window. Mr. A. is a con- 
servative man and does not believe in 
advertising. His business associates term 
him a “dead one.” 

This is only one of many instances of the 
power of advertising. Like the House 
that Jack built, a business man must have 
money to advertise to get customers to 
make a profit, to live, to buy more goods, 
to advertise. And then, the point that 
gives power to the power must not be 
forgotten, the personal appeal—the hu- 
man appeal, the appeal to your imagina- 
tion, the appeal to your common sense. 
An advertisement is not merely the art 
of attracting attention, for Douglas Fair- 
banks could tell you any day that the 
easiest thing in the world is to draw a 
crowd. But the printed ad that takes the 
place of a salesman must express on 
paper and convey to your mind what the 
real salesman manages to impress upon 
you through the force of his personality. 
An ad can have as much or as little char- 
acter as a salesman. And it’s not a good 
ad if it has no character. 

Then: what is it that gives character 
to an ad? Space in any of our news- 
papers is costly. So the advertiser must 
be chary of the length of the arguments 
he desires to make so convincing He 
must boil these down and evaporate them 


to a “talking point” on which to base the 


ad. Usually this talking point takes the 


form of a slogan, but it must always be 


out of the ordinary, unhackneyed and 
new “ideas are like shadows—substantial 
enough until we try to grasp them.” 
Slogans stick in the mind because of 
the powerful, the compelling arguments 
they express so briefly. We cannot 
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rage: 
* _* n 
Pan } aoe 

dys’ et 


escape them, and we do not > Want.:to 
escape them. When we discover a man 
or a woman (who can read) whose mind, 
whose life, it not influenced by advertising, 
we shall discover something new and inter- 
esting about human nature. The churches 
advertise! (Can you find a more potent ar- 
gument for the good advertising accom- 
plishes? Elbert Hubbard said: 

“The theme of advertising is human 
wants, and where, when and how they 
may be gratified. It interests, inspires, 
educates — sometimes amuses — informs, 
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No. 6. 


and thereby uplifts and benefits, lubri- 
cating existence and helping the old 
world on its way to the celestial city of 
Fine Minds.” 





Five distinctively different styles of re- 
tail jewelry advertising are illustrated in 
the announcements shown herewith. No. l 
features engagement rings. No. 2 empha- 
sizes the need of buying from a reliable 
jeweler. No. 3 features diamonds for 
June brides, and the firm’s facilities for 
buying advantageously. No. 4 dwells upon 
the investment value of diamonds and is 
an example of neat typography, balance, 
etc. In No. 5 there is an implication of 
square dealing and good values. Reid 
Lawson in No. 6 refers to his upstairs loca- 
tion in a way well calculated to. bring in 
reluctant gift buyers. Choose the right 
policy then advertise—advertise—advertise. 
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Made in Silver, Filled and 14k. Gold 


The Wadsworth-Watch Case Co. 


Factory: Dayton, Ky. 
New York, 17 Maiden Lane Chicago, Columbus Building 
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Making Time Recorders® 





Reorinted by courtesy of Machinery, of London. 

















(Cowtinued from issue of June 19.) 
fis 6 illustrates a similar procedure with 
the assembling of complete clocks. The 
lower row is due for completion “this” 
week. The upper row are receiving a por- 
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tion of their internals, and “next” Monday 
will occupy the lower position, a fresh lot 
of cases beginning at the same time to 
take their places. 


Cutting Wheels and Pinions 
Messrs. Gledhill are not believers in the 
pin form of pinion. They have, however, 
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after much experimentation with the in- 
volute form of tooth, been compelled to 
adhere to what many ordinary engineers 
now almost look upon as obsolete—viz., the 


*Photos secured through courtesy of G. H. Gled- 
hill & Sons, Ltd., Halifax. 


cycloidal tooth form, with its action almost 
wholly recess action. There is an appre- 
ciable inferiority in the involute tooth so 
tar as efficiency is concerned. The machine 
illustrated in Fig. 7, cutting pinions in- 
tegral with the staff, is fully automatic so 
far as indexing and stopping at the com- 
pletion of the cycle goes, but the work is 
inserted and removed by hand. The gen- 
eral construction of this and the wheel 
cutter of Fig. 8 is fairly obvious, and in 
any case is very much like that of most 
small gear-cutting machines. 

A process of slightly reducing the tooth 
thickness of a wheel when this occasionally 
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is rather too close in mesh with its pinion 
will be interesting to those unfamiliar with 
the methods of clockmakers. The operation 
is termed topping, though the cut is really 
at the working flanks of the teeth. It is 
illustrated in Fig. 9, which also shows at 
the rear of the lathe a case of tools used 
in this machine for other purposes. The 
chuck at the extreme right, suitable for 
internal and external gripping, is extremely 
accurate, and can be depended on to grip 
perfectly concentrically, which cannot be 
said of the universal chucks used in or- 
dinary work. 

The picture illustrates the operation of 
topping the wheel containing the torque 
maintaining spring seen in Fig. 2. The 
wheel is mounted freely on a vertical spin- 
dle on the slide-rest, and is fed inwards 
on to the topping cutter. The teeth on 
the topping cutter at the right-hand side 
of the segmental plate are closer to the 








axis of the cutter than those further round 
—that is, they are disposed spirally so as 
to enter the work by degrees. Behind the 
segment is a gap. The segment at its left- 
hand end is in line with the plane of the 
teeth. As the cutter turns the plate enters 
the tooth-space occupied up to this time by 
the cutter teeth. The edge of the segment 
is bent outwardly, the other end of its 
edge being one pitch distant from the cut- 
ter teeth. Thus, as the segment passes 





Fic. 9 


through a wheel tooth-space, it compels the 
wheel to rotate a distance equal to one 
pitch so that the cutter teeth will enter the 
next space. And this continues wntil the 
wheel has made a complete turn, when all 
the teeth will have been topped. 


Screw Cutting Fuzees 
The helical groove in the fuzee approxi- 





mates in form a square thread. The opera- 
tion of cutting is depicted in Fig. 10. The 
tool and operation are precisely as in cut- 
ting an ordinary square thread screw, ex- 
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SAVE MORE. HOURS EVERY DAY—FOR HOURS MEAN DOLLARS — 





















The Little Hoke- 
Phoenix, for solder- 
ing and welding gold, 
silver, brass, german- 
silver, nickel, plati- 
num, etc.; for anneal- 
ing tempering, etc. 
For melting small 
lots of white or other 
golds. 





















NATURAL OR 
ARTIFICIAL GAS 








No Blower 


Needed 
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WAR WORK 


Surgical Instruments, Etc. 


(From the address of Robert B. Steel, of the War Service 
Committee, in Jewelers’ Circular, June 19, page 71) ‘“‘The 
Coal Administration will not allow coal to any factory next 
winter that isn’t working at least 50% of Government work.” 


Jewelers who are bidding on this work, can save 
hours every day, in their soldering, annealing, braz- 
ing and welding, by using the Hoke-Phoenix outfits. 

In this work, you will use nickel, german silver, 
brass, as well as gold, silver and platinum. Workers 
in all these metals are profiting by the time-saving 
features of the NEW Hoke-Phoenix soldering, an- 
nealing and melting outfits. Heats ranging from 300 
degrees to 4,000, with flame under instant con- 
trol, are possible, therefore suitable for just what 
you want, no matter what that may be. 

Use one torch, or a dozen, or a hundred; save 
an hour per day for each. Ask about it. 





Jewelers Technical Advice Co. 
SAM W. HOKE, Mer. 




































The Hoke - Phoenix 
Torch, for melting 
large lots of white or 
other gold, platinum, 
etc. For annealing 
all metals; for braz- 
ing and preheating all 
metals. For temper- 
ing, etc. 





















7. 

gees tt' sr 
er See 
’ 


Adjustable Clamp, }»—> 
$2.00 
Torch, $6.00. 
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GREETINGS 


From the Bottom of Your 
Heart 


you will greet our machine—that 
is if you only knew what you will 
know after a short period of use— 
how it will profit you in a clean 
shop, in money returns from the 
dust that now flies away or chokes 
up the operator and makes him a 
ae to behold—too repulsive to 
touch. 





12 John Street NEW YORK 
LEIMAN a | hi 1 

pros. FONSNHINE DU 

You might just as well have the outfit, because 
you are only losing the gold now as it is. And then 
your health—just think what that means—are you 
implanting in your system the seeds of some disease 
—are you wilfully disregarding the great danger that 
lurks in the metallic dust particles resulting from 
polishing operations? Whether you do the polish- 
ing yourself, or not, means nothing; the dust floats 
around through the air. You breathe it, everybody 
in your place breathes it. You're strong, now, no 
doubt, and healthy. You won’t notice the injury 
done to your system except in case you should fall 
sick or have a heavy cold, then you will begin to 
notice it. A little prevention now—a clean shop—a 
neat shop—and then more income from the use of 
the outfit, that’s what you get when you buy this 
Dust Collector. 


LEIMAN BRO 
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cept that the transverse position of the 
tool is changed as the saddle slides along 
the bed by a former plate such as is now 
quite familiar to those engaged in certain 
munition work. 
Turning Staffs 

The method of turning illustrated in 
Fig. 11 is one largely adopted during the 
war. by firms engaged on much larger 
work, with such surprising results that the 
question is being debated as to whether 
more elaborate methods really pay, having 
regard to the enormous capital expendi- 
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ture on complex machines and costly equip- 
‘ment. It is questionable, however, having 
regard to the required accuracy of these 
pieces, whether more elaborate machines 
could be used for anything but roughing- 
out. 

As will be observed from the row of 
‘pieces in the illustration, the first opera- 
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‘tion on the cut-off piece is pointing the 
ends true with the rod, which is silver-steel. 
|For subsequent operations chucking is by 
‘a true collet chuck at one end, and in a 
female centre at the other. For this par- 
ticular piece there are eight chuckings. The 
“operator works to the micrometer, the limit 
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allowed being practically nil. She is, of 


course, helped, after turning a particular 
part of the first piece, to get accuracy in 
the rest of the pieces in the batch, by ob- 
serving the reading of the micrometer col- 
lars on the feed screws, both in the case 
of diameters and end lengths. The accur- 
acy of the lathes is, of course, beyond 
question, or the job would be impossible. 
These parts are not ground after turning. 


Some Drilling Operations 

Most of the drilling is carried out in 
jigs, which, by the way, are of a most 
simple character, as will be evident from 
Fig. 12. 

In Fig. 12 a Pratt & Whitney multi- 
spindle drilling machine is employed in 
a rather unusual way. Some of the holes 
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are closer to one another than the mini- 
mum centre distances of the machine spin- 
dles. The holes are therefore drilled at 
two operations, one immediately following 
the other. 

The jig is a plain plate bushed for the 
drills. The castings (brass) are drilled in 
pairs—left and right. These castings are 
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the side frames of one type of time-re- 
cording motor. 


Spotting Clock Plates 

The clock plates are rolled brass about 
3-16 inch thick. Thirty-nine holes varying 
in diameter have to be drilled in each to 
very fine limits of accuracy. It has been 
found impracticable to use bushed jigs. It 
is for this reason that the unusual process 
of spotting, so called, has been adopted. 

Spotting is the centring of the holes by 
means of centre-punches. As many centre- 
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punches as there are holes to be spotted fit 
at correct centre distances in a flat plate. 
The upper ends of the punchés are guided 
in holes in another plate. The upper plate 
is held from the lower by helical springs, 
but cannot rise from the punches, for it 
is prevented from so doing by the heads 
of screws at the four corner guides. The 
clock plate is placed on the upper surface 
of the upper plate, and located thereon be- 
tween stops. The plate is clamped side- 
wise by simple cam clamps. Spotting is 
done by bringing down the ram of the 
press on the clock plate, which, together 
with the upper plate of the jig, yields down- 
wardly until the clock plate is arrested by 
the centre punches. A spotted clock plate 
is shown in the gap of the machine with 
the rectangular block which is inserted be- 
tween it and the ram. 


A Rapid Milling Operation 

The feet of the side frames are milled 
at a single cut with a side and face mill 
in the way depicted in Fig. 14. The cast- 
ing is clamped on a flat plate, and the feet 
set from its front edge to a gauge to allow 
a cut of about 1-32 inch. The operation 
occupies but a minute or so, including 
chucking time. It is by these milled feet 
the castings are located in the drilling jig 
already described. 


[THE END. ] 





Watch Service 


AN up-to-the-minute watch dealer with 

an annex to a jeweler’s establishment 
finds it profitable to use the plan of colored 
paper as order slips for repairs made on 
watches and jewelry. He has a large trade 
in this connection and, desirous of render- 
ing the best possible service, he never likes 
to disappoint a client as to promised time 
for some article left for adjustment. To 
overcome any possibility of this nature he 
has printed a number of slips, each slip 
bearing a different color, to correspond 
with the days of the week. Red stands for 
Monday; blue, for Tuesday; yellow, for 
Wednesday, and so on. When a customer 
enters with a broken mainspring that he 
wishes fixed, or a ring he desires to have 
made smaller, the repairman inquires of 
the customer when he desires the article. 
If the answer is “next Wednesday” he 
writes the order on a yellow slip and files 
it away. Each morning he looks over his 
file for the day and makes sure that all the 
articles listed are ready for delivery. After 
assuring himself in this direction he glances 
through Thursday’s list—slips of white— 
and estimates the time for those deliveries. 
No misfiling can occur. The colors will 
immediately loom up and correct the error. 
Another good point is that the jeweler 
never has to question the client as to what 
his article was or when he expected it. 
The plan calls for no extra labor worth 
mentioning and is conducive to a very ap- 
precative service on the part of satisfied 
customers. What else can a repairman 
ask? 








See next week’s Technical issue for an- 
other instalment of “The Watch Adjuster 
and His Work,” by Arthur Kleinlein. If 
you have any practical suggestions for 
watchmakers, kindly send them in. 
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Kor Watches, Glocks, ete. 
This remarkable RADIUM ILUMINOUS 
COMPOUND has the charm of mystery 
combined with the great advantage of 
being commercially practical. 

It constantly emits a greenish glow which 
Tmerle qa merl ca mus lebih amuliiel ob arene) 
or other object to which it is applied. 
[Luma has long life and excels in lum}- 
nosity all other luminous materials— 
Offering attractive possibilities to jewelers 
meeLemmesedeltie-(adtias cme santelthebtericaemele ity 


Write today for full information. 
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[in Which Is Contained a List of the Latest 
the United States 


Patents Granted by 
and Great Britain. The United States 
Patents That Have Expired and the 


Registered Trade-Marks. ] 








UNITED STATES PATENTS. 


issue of “May 14, 1918. 


CAR TICKET CASE. WILLIAM R. 
Filed Feb, 28, 1917. 





1,266,176. 
Tomas, Des Moines, Ia. 


Serial 151,517. 

A car ticket case comprising a container having 
a longitudinal slot, a guide strip mounted on the 
container, ejecting means mounted in the slot, 
and supported by the said guide strip and adapted 





for engagement with one of the tickets in the 
case, a lip projecting into the container and 
spaced from the end of the said slot and en- 
gageable with the adjacent ticket in the case for 
preventing buckling of the ticket when the said 
ejecting means is drawn through the slot to normal 
position after ejecting one of the said tickets. 


1,266,256. CASE OR LOCKET. Tuomas F. 
Haruaway, Elgin, Ill., assignor to Illinois 
Watch Case Co., Elgin, Ill. Filed Aug. 13, 
1917. Serial 185,901. 

In combination, a locket consisting of two covers 
hinged together, each having a rim turned toward 
the other to provide therewithin a compartment, 
there being an opening formed through the rim 
of one cover situated entirely to one side of the 





plane detined by the meeting edges of the cover 
tims, an object loosely positioned within the locker, 
and an attaching medium passed through the rim 
opening and secured to the object within the 
locket, the object being larger than the opening. 
whereby the medium attached to the object serves 
48 a means of support for the locket, substantially 
as described. 


1,266,283. PENCIL ATTACHMENT FOR FOUN 
TAIN PENS. Jens Martinus’ LARSEN, 
Brooklyn, N. Y. Filed June 13, 1917. Serial 
174,449, 

A fountain pen attachment comprising a spring 
collar having free ends, and a pencil member com- 
Prising a small diameter tubular lead holder 

- JS J ° 





Tigidly united integrally with the central part of 
the collar and extending longitudinally therefrom 
in position to lie close along the pen, the lead 


holder projecting laterally only slightly beyond the 
lines of the collar. 








JEWELERS’ 


DESIGNS 
52,045. COMBINED KNIFE 
THomas T. MartTitiEson. 


AND FORK. 
Filed 


Madrone, Cal. 





March 22, 1918. Serial 224,078. Term of 
patent 7 years. 
52,046. EMBILEM. Watter RotTHenserc, Brook- 


lyn, N. Y., assignor to Henry Hyman & Co., 





Inc., New York. Filed Feb. 18,:1918. Serial 
218,000. Term of patent 7 years. 
52,047. FINGER RING OR SIMILAR ARTICLE 


OF JEWELRY. Cuartes H. Spencer, Chi- 





Filed March 15, 
Term of patent 7 years. 


cago. 1918. Serial 222,753. 
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UNITED STATES TRADE-MARKS. 


[The following trade-mark has been adjudged 
entitled to registration under the Act of Feb. 20, 
1916, and is published in compliance with Section 
6 of said Act.] 


Trade-Mark Published May 14, 1918. 


Ser. 109,230. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) SuapLeicgH Harpware Co., 
St. Louis, Mo. Filed Feb. 26, 1918. 


Goop NIGHT 


Particular goods.—Clocks and 
Watches. 


Claims use since Feb, 


description of 


7, 1918. 





BRITISH PATENTS. 


( ABRIDGEMENTS OF SPECIFICATIONS FROM The Z/Iilus- 
trated Official Journal.) 


Issue of May 23, 1918. 


114,354. SECURING BADGES, BUTTONS, ETC. 
JT. R. Gaunt & Son, Warstone Parade Works, 
Birmingham, and E, QO. Livingston, Clare- 
mont, Agbrigg Road, Sandal, Wakefield. 
April 27, 1917, No. 5951. 

Buttons and button fasteners; studs and _ soli- 
taires.—A device for retaining in the button-hole 
a badge, hutton, etc., cf the “‘solitaire’’ type hav- 
ing a shank rectangular in cross-section and a 
crescent-shaped back plate, comprises a metal plate 
A, which is provided with an open slot 1 adapted 
to receive the shank 3 of the badge, etc., Fig. 4, 


FIC.4. 





FiG.2. 





and with a member for closing the open end of 
the slot. This member comprises a second slotted 
plate B, Fig. 2, pivoted at 6 to the plate A, or a 
sliding member 7, Fig. 4, slotted at 10 to work 
on a projection 8 stamped up from the plate A. 
In a further modification (not shown), the closing 
member comprises a pin sliding in ears stamped up 
from the plate A on opposite sides of the slot 1. 
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POLISHING. M. 

2 de Jan Steenstraat, Amster- 
dam. March 27, 1918, No. 5415. Convention 
date, March 27, 1917. Not yet accepted. 
Abridged as open to inspection under Section 
91 of the Act. 

Consists of a tool for 


114,434. DIAMONDS, ETC., 
SALOMONS, 103, 


holding diamonds, etc., 


during polishing. The diamond is secured in 
a dop g, which is screwed upon the end of a 
stem a passing through a ball h seated in re- 























cesses in the main part b of the tool and in the 
part «. The part c fits over a tongue d on the 
part b, and is clamped thereto by a screw e. The 
ball is turned in its seats to present the various 
facets for polishing. The dop may be changed by 
unscrewing the stem from the ball. 


Issue of May 29, 1918. 


114,483. DEMAGNETIZERS FOR WATCHES, 
ETC. A. Hotiincwortn, 157 Thornton Road, 


Crosland Moor, Huddersfield. April 10, 1917, 
Ne. 4993. 

Consists of a particular construction of demag- 
netizers for watches, etc., of the kind wherein a 
coil adapted to enclose the watch is connected to 
a commutator which is kept stationary when a 
source of alternating current is employed and is 


rotated when a source of continuous current is 


“hy 


G.I. FIG.2. 






















(70 
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ay 


alternating current to 


supply 
is connected to the brushes 


employed so as to 
the coil. The coil a 
m of the commutator ¢, which has conducting 
strips k on its opposite faces connected through 
the commutator bearings g to terminals c, d 
adapted to be connected by a plug connector to 
any house circuits, and a lamp f of suitable 
voltage is put in the circuit to act as the requisite 
resistance. The commutator is mounted on skort 
studs }/: projecting into it, and it is rotated by a 
handle x. 








In a report of the imports of non-essen- 
tials into Canada sent by Consul Johnson 
at Kingston, June 14, the statistics show 
that despite the present regulations dis- 
criminating against jewelry the imports for 
the 10 months ending Feb. 1 were $711,700 
as against the previous year’s imports of 
$996,600, while in the manufacture of gold 
and silver the imports for the 10 months 
were a little over half of the previous year, 
namely $260,500 as against $475,900. 
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A new book on 


Self-Luminous 
Radium Compounds 


Sent free on request 
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Valuable scientific information for Watch, 
Clock, Compass and Instrument Manufactur- 
ers, who use luminous dials. Tells you how 
to select material that will meet your particular * 
needs economically, and points out mistakes to 
be avoided. Contents, in brief: 










Phosphorescent Materials. Radium Luminous 
Compounds. Inspection of Self-Luminous Ra- 
dium Compounds. Life of Such Compounds. 
Comparative Luminosity of Fine and Coarse 
Crystals. High and Low Grade Marvelite. 


Send for the book today, and be fully informed on a 
subject which is going to be a vital one in your 
business. Keep it for reference. 


COLD LIGHT MFG. CO. 
558 West 158th Street : : New York 


Cold Light Mfg. Co., 558 West 158th St., New York 


Please send us, without charge, your book on Self-Luminous 


Radium Compounds. 
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NOW READY 


Supplement to our Catalogue 


Containing the very latest and principal 
Tools, Materials and Supplies. Sent FREE 


upon application to the legitimate trade. 


SWARTCHILD & COMPANY 


World’s Largest Jewelers’ Supply House 
29 E. Madison St., Chicago, IIf. 

















\, GEORGE M. | 
“P___-GOLD, SILVER AND PLATINUM REFINERS > 
91 Page St., Providence, R. I. x 
S Our Modern Methods A 
2 Produce Greatest & 
<3) Results & 
Wi, 30 Years’ ow 

Experience 4] 











Practical Course in Adjusting 


By THEO. GRIBI 


SPECIAL REDUCED PRICE, $1.50 
Post Prepaid 


THE JEWELERS’ CIRCULAR PUBLISHING COMPANY 
11 John Street, New York 








We Are Paying 86 Cents Per Ounce for Sterling 
Silver Scrap. Mixed Grades 80c. to 85c. 0z. 


Our White Gold Alloy Is Perfect 
35 Cents Per Ounce 


GOLD, PLATINUM AND SILVER 
Bought, Refined and For Sale 


Shipments of Gold, Silver, Platinum, Plated and 
Filled Scrap held intact, and returned at our 
expense if remittance is unsatisfactory. 
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L. Severin, retailer, has removed from 
34 Mary St., Newport, to a new store, 176 
Thames St. 

The Gorham Mfg. Co. is erecting a one- 
story brick addition to its manufacturing 
plant on Adelaide Ave., also a one-story 
frame office building at the same place. 

The Providence Novelty Co. entered suit 
‘n the Superior Court last Tuesday against 
Morris J. Frank Co. to recover a claim for 
$2,000 alleged to be due on book account. 

Simon Wolk, of the Wolk Jewelry Co., 
was elected trustee for two years at the 
#8th-semi-annual meeting of the Rhode Isl- 
and Workingmen’s Beneficial Association 
on Monday last. 

Samuel A. Bennett, formerly of the 
manufacturing jewelry concern of Foster 
& Bennett, but for several years retired, is 
recovering from a recent operation on one 
of his eyes, for cataract. 

The first and final account of the execu- 
tors of the estate of John J. Butler has 
been filed with the clerk of the Municipal 
Court and a hearing on its allowance will 
be held June 28, at 9 o'clock. 

Tools and other property to the value of 
$75 were stolen from the George W. Dover 
Co.’s plant, corner Baker and Eddy Sts., 
last Sunday morning by thieves who gained 
an entrance through a rear window. 

E. E. Baker, of the sales force of the 
E. L. Spencer Co., has been at the firm’s 
factory, 95 Chestnut St., this city, the past 
week following his return from an ex- 
tended business trip to the Pacific Coast. 

Col. Harry Cutler, of the Cutler Jewel- 
ry Co., left last week to attend the Zionist 
convention at Pittsburgh, Pa., being held in 
that city from June 22 to 27. Col. Cutler 
is one of the delegates from Rhode Island. 

Charles F. Irons, president of the Irons 
& Russell Co., accompanied by his sisters 
returned on Tuesday afternoon from a 10 
days’ motor trip to Greenfield, Mass., then 
over the Mohawk Trail to Pittsfield, Mount 
Holyoke and intervening points. 

Herman H. Sohn, 65 Douglas Ave., this 
city, has been succeeded by Herman H. 
Sohn & Co., having admitted his brother 
Jacob Sohn to the partnership. The latter 
has been associated with the business for 
several months in the shop. 


Frank L. Barrows, with the Gorham 
Mfg. Co.’is captain of Company E, and E. 
Merle Bixby, superintendent of the silver- 
ware department of the Shepard Co., is 
captain of the new Machine Gun Battery 
that were mustered in to the State Guard 
the past week. 

The regular monthly meeting of the di- 
rectors of the Manufacturing Jewelers’ 
Board of Trade was held at the rooms of 
the association in the Turks Head build- 
ing on Friday afternoon, President Freder- 
ick A. Ballou, presiding. Several applica- 
tions for membership were favorably acted 
upon. 


The case of Louis H. Murphy who 


pleaded not guilty on May 17 to the charge 
of embezzling six diamond pendants, val- 
ued at $322.50, the propérty of Edwin F. 
Kent, was, in the Sixth District Court on 


. training station at Bingham. 
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Tuesday, discontinued by the complainant 
on payment of costs. It was charged in 
the complaint that Mr. Kent entrusted the 
diamonds to Mr. Murphy as security for a 
loan of $100. 

Prompt and efficient work by the Provi- 
dence fire department probably saved the 
Enterprise building, at Eddy and Foun- 
tain Sts., with its numerous manufacturing 
jewelry establishments from heavy loss at 
noon last Monday. The fire, which was 
caused by sparks from a forge in the plant 


of Potter & Buffinton Co., on the fifth 


floor, destroved a wooden flue attached to 
a chimney, but the firemen prevented fur- 
ther spread. 

Among the jewelry buyers reported in 
this city during the past week were the fol- 
lowing: Phil Stern, New York city; G. W. 
Bard, of G. Bard & Co., Lancaster, Pa.; 
Samuel Diamond, of Diamond, Oppen- 
heimer & Co., Chicago; Mr. Johnson, of 
McCreery & Co., New York city; Mr. Uhl- 
felder, of Hahne & Co., Newark, N. J.; 
A. W. Myers, of the Canadian Jewelry & 
Importing Co., Winnipeg, Can.; Leweltha}, 
of the Royal Jewelry Mfg. Co., New York 
city; M. Arnstein, of M. Arnstein & Co., 
New York city; S. P. Myers, Montreal, 
Can.; Ben Felsenthal, of Ben Felsenthal 
Co., New York city and Mr. Seligman, of 
Seligman Jewelry Co., Seattle, Wash. 

Forrest D. McLaughlin, 41 years of age, 
of Greystone, R. I., was arrested last Mon- 


day evening, charged with the larceny of 


60 yards of velvet, valued at $75, from the 
Ruecker Mfg. Co., manufacturer of jewel- 
ers’ display pads, trays, etc., 162 Clifford 
St. He was arraigned in the Sixth District 
Court the following morning, pleaded 
guilty and fined $50 and costs. McLatgh- 
lin’s arrest followed a query by Inspector 
Bowen and Patrolman Rogers which the 
two headquarters men were on Clifford 
St.? They wanted to know what he had 
in the bundle. 
inquiries led to the man being taken into 
custody, and the police say he admitted 
stealing the velvet. The arrested man was 
employed in the shipping department of the 
Rueckert Co., and had charge of some of 
the cloth. He is said to have stolen four 
bolts and disposed of some of them to a 
second-hand dealer. 


NORTH ATTLEBORQ 
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John E. Tweedy, of Cheever, Tweedy & 
Co. is chairman of the local war stamp 
committee. 

Frank L. Baker and Herbert J. Straker 
are members of the committee who are 
selecting a new superintendent of schools. 

Percy Harrington, formerly foreman for 
the Codding & Heilborn Co., is in the Na- 
tional army and is stationed at a Georgia 
training camp. 

Joseph Jacobs, who for a number of 
years was foreman of the T. I. Smith Co., 
has been promoted to sergeant of the 302nd 
machine gun company. 

Howard M. Ballou, of R. Blackinton & 
Co., and Theron S. Curtis, of the T. I. 
Smith Co., left yesterday for the naval 





He told them but further — 
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James A. Doyle, who resigned his posi- 
tion as salesman for G. C. Hudson & Co. 
to enter the service, is in the field artillery 
and is at a South Carolina camp. 

The Whiting & Davis Co. last week gave 
a five per cent. increase in wages to its 
employes. This makes a 20 per cent, in- 
crease that has been given this year. 

The Robinson Bros. Co., which moved 
last week from Providence to Plainville, 
has been incorporated under the laws of 
Massachusetts. The capital is $50,000 and 
the incorporators are Maurice L. Katz, 
Lewis Robinson and E: R. Robinson. 

Charles A. Whiting, treasurer of the 
Whiting Chain Co., has filed the following 
corporation report: machinery and _ fix- 
tures, $9,038; cash and debts receivable, 
$36,042; manufactures and merchandise, 
$54,715; prepd. ins., $117; profit and loss, 
$18,199; total, $118,111; capital, $29,000; 
accounts payable, $5,139; notes payable, 
$83,972; total, $118,111. 











The Bay State Tap & Die Co. is nego- 
tiating for the Lyons factory in Mans- 
field. 

Joseph F. Finberg, the Attleboro food 
administrator, has had his duties extended 
so that he has supervision also over all 
the bakeries in Bristol county. 

Frank G. Williams, who was an appren- 
tice tool maker at the Freeman & Daugha- 
day shop before he went “over there,” has. 
been slightly injured in action. 

Joseph P. Kearns, who for several years 
has been salesman for a Providence jewel- 
ry concern, is at his home for several days 
before joining the national army. | 

Mayor Harold E. Sweet has resigned 
from the jewelers’ war service committee 
because he was unable to make the fre- 
quent trips to New York that were re- 
quired. 

The Attleboro Mfg. Co., instead of hav- 
ing a Summer vacation this year, will close 
from Wednesday, July 3, until Monday, 
July 8. The employes will be paid for the 
time they are out. 

The demands of the Attleboro Jewelry 
Worker’s Union are now before the execu- 
tive committee of the International Union. 
It 1s expected that some decision will be 
reached this week. 








The International Silver Co., Meriden, 
is named as a defendant in a suit for 
$10,000 damages besides costs and dis- 
bursements which has been filed in the 
United States District court in Hartford, 
by Attorney I. Henry Mag, of New 
Haven, counsel for Peter Havens, 121 N. 
Colony St. The case is returnable to 
the court in Hartford on the first Mon- 
day in September. Havens says he was 


permanently injured on Feb. 26 last when 
passing the building of the International 
Silver Co. at the corner of Colony and 
Cross Sts., known as the Barbour Silver 
Plate Co., when a large display sign at- 
tached to the building suddenly fell and 
struck him on the back of the head. 
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LEES & SANDERS 


Cost of sending 400 Ibs. is $7.00. Not a big 
item when your returns are so much higher. 


‘ 


SWEEP SMELTERS 


: BIRMINGHAM, EnG. 


> 











JUPITER RADIO CO.” = {325.8% 2° | 


Radium Luminous Dials and Hands of All Sizes and All Makes 











Stick the paper ring on the dial of your watch and it becomes radiolited. 


Price per dozen sets dial and hands $6.00 


Our capacity is 5,000 dials and hands per day. No order too large; none too small. We are doing work for the lerg- 
est jobbers and importers in New York. 


JUPITER RADIO CO., 30 E. 14th St., New York 

















All oO Soiders 
Are Stamped With WHITE and GREEN GOLD PROMPT RETURNS on SWEEPS 
a n eet an re 
: PLATINUM, GOLD and SILVER 
cy" «SCs L WHITE and GREEN GOLD SOLDERS sania daahaaeae 








for All Karets 


Nationa Smectinc & Rerininc Corp., 92 soHN STREET. NEW YORK 














aes SS 16 John St., New York 
I Wollstein Co., Inc. 22 ccmnuns 


s Yellow 


Shipments of Gold,Siiver SWEEP SMELTERS & REFINERS *-‘ércen‘ana Wiute - - 








and Platinum solicited. PROMPT RETURNS MADE for SWEEPS ana ALL KINDS OF WASTE CONTAINING PRECIOUS METALS 








aE 





ESTABLISHED 1868 GOLD AND SILVER REFINERS 


Ss LELONG & BRO. ASSAYERS and SWEEP SMELTERS 


ttention given to SMELTING 


S. W. Corner Halsey, Marshall and Nevada Streets, NEWARK,N.J. Gold and Silver ‘Bullion =» FOR THE TRADE 
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